SEPTEMBER 


How salesmen rate—and overcome —these objections 


see page 65 
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LIGHTING 
FIXTURES 


* 


JUNCTION 
UNILETS 


Explosion-proof electrical equipment is more important 
today than ever before. Manufacturers of material han- 
dling equipment are adding explosion-proof switches and 
connectors to machines to be used in hazardous areas. 
And, an ever increasing number of industrial plants are 
almost entirely equipped with explosion-proof electrical 
equipment, APPLETON’s full line of explosion-proof 
equipment offers you the opportunity to capture your 
share of this new and lucrative market, You need never 
miss a sale, because APPLETON is... 


TODAY, MORE THAN EVER... 


CIRCUIT 
BREAKER 


FLEXIBLE COUPLINGS UNILETS 


EXPANSION UNIONS 


Through Selected Wholesalers 


Also Manufacturers of Malleable iron 
Unilets & Covers 


“ST” Series 
Connectors Automat 


The. tanitard for Better Wining 


c Reelites 


FOR MORE SALES, MORE PROFITS...SELL 

EXPLOSION-PROOF EQUIPMENT 

. 
3 
Boxes 
ELECTRIC COMPANY 1734 Wellington Avenue + Chicago 13, Illinois 


ECON’S exclusive STOP-WATCH ACTION 
MAKES THE BIG DIFFERENCE 


When current overload 
is continued beyond the 
safe and pre-determined 
time, exclusive Econ- 
Alloy breaks the circuit 
by changing directly 
from solid to liquid. The 
usual plastic stage is 
eliminated,insuring 
faster, more accurate 
protection against over- 
loads and shorts 


You protect against needless fuse blows yet get faster, nm yf jrate protection 
against shorts and dangerous overloads when you use ECON Dual-Element Fuses 
The exclusively different breakaway action of the E( A slement gives you 


this important advantage 


The ECON Alloy thermo element has ( le Ov i r" i it acts 
instantly on shorts. Second, with its | termined delayed f safely 


handles overloads — up to 500%— without bio 


Available in knife and ferrule types: 0 to 600 army ) ar Te) Under 


DUAL-ELEMENT writers’ Laboratories Inc., approved 


Write for ECON D 


cartridge fuses 


electrical wholesalers! 

Monthly ads like this in Electrical F U S E ‘yy 

and Industrial Mogazines ore cre 

ating customer preference FOR EVERY PURPOSs 
for ECON Fuses. Be sure your - 


stocks ore large enough to meet me 
the growing demand for the ‘Fuse 


with the Stop-Watch Action!” ECONOMY FUSE & MFG. CO., 2717 Greenview Avenue, Chicago 14, Iinois 
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\ 
Vee 
ECON-ALLOY @ Stops needless fuse blows satel 
@ Complete protection against shorts 
DIFFERENCE © Cuts fuse costs and downtime 
i 
i 
f 
‘ 
' 
31-Element Catalog oe 
Ider on all Economy Fuses ~ 


The Answer LETTERS TO THE EDITOR 


TO THE Minimum Service Charge? Please investigate and see if this 
De 6 isn't typical of the industry. | am sure 
eas " it is and I think we ar« razy if we 


DISTRIBUTOR S dont do something about jt 
efforts in putting out articles of bene 


fit to our industry. You are doing an 
= PRESIDEN 


’ outstanding job 
H TERMINAL ELECTRIC CORP 
WwW i ul ! i 
Oo ino OOKINg Into i sma MINNEAPOLIS MINN 


invoice problem? A wholesaler in the 


PRAYER auto supply field has the following 
statement in the front of his catalog e Will do with the help of all you 


4 ‘ ho 
50¢ Service Charge Because of other reader How ahout your ideas 


on handling this growine headache?’ 
Drop a line to Editor, ELecrricat 
WHOLESALING, 330 W. 42nd St... New 
York 14 y 


the increased cost of processing orders, 


every order amounting to less than 


$10 actually results in a loss 


We therefore find it necessary to 


institute a service charge of 5O0¢ on all 


orders for less than $10 Type R Antiquated? 


Because of our low’ wholesale 


prices, dealers should experience no Dear Sir 
difficulty in selecting merchandise I heartily agree with Mr. Beck's 
amounting to at least $10 recent Letter to The Editor, (EW 

I find that we had 180 invoices in July, p. 3) 

April that were under $10, and 73 Type R Building Wire is about as 
Up to date every day. between $10 and $15——for a total of antiquated as a Model T Ford in our 
. 253 under $15 area. In fact, Type R wire is produced 
Completely illustrated. In May, there were 192 under $10 in. such small aeediiiion et manu 
Compact, easy to carry. and 74 more between $10 and $15 facturers now have it priced approxi- 
for a total of 266 Continued on page 116 


Carefully indexed and a 


cinch to use. 


PRIGE BOOK 


Is the answer to keeping 


current with the constantly 


changing prices of the ma- 


terials you sell. 

USE IT and watch your 
sales increase! 


HENDERSON-HAZEL CORP. 


publishers of 
NATIONAL PRICE SERVICE 


13601 Euclid Avenue 
Cleveland 12, Ohio 


HENDERSON-HAZEL CORP., Dept. B-69 
13601 Euclid Ave., Cleveland 12, Ohio Columbus (O) Dispatch 
Without obligation, please send complete A SECOND-FLOOR FIRE caused $346 damage in late June to the Snyder Electr 
details about your price service tor Whole- Supply ¢ Lancaster, Ot Most of this warehouse damage was t uppl par 
sale Electrical Distributors ticularly lamps, fixtures and appliance ays President Raymor ' er The fire 
in what was once a brewery stable was under ntr 3 rv ite é é with 
N supplier and customer he Ip, resumed tw days later The firm ha egu anew tw 
ome 
story structure across the treet and st ild move by Nov It will have & j ft 
Compon compared to ¢ in the 1 structure 
4 ) 
@ Recovery of insurance? Replacing damaged suppl: Keeping up delivers l af 
ny lacing records? These are the problem istributor face whe fire trike 
Address ng or repli 
Next month, to give readers a detailed look at these problems, ELt AL Wht 
City Zone Stote SALING will show how two distributors came back after disaster 
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no matter how 


you look at it... 


there’s more in a 


ROYAL ELECTRIC 
cord 


& more quality 
greater dependability 


& better packaging 


ROYAL ELECTRIC COMPANY, Inc. 
Py 4 General Offices: PAWTUCKET, RHODE ISLAND 


Manufacturers of WIRE + CORD SETS + FUSES + WIRING DEVICES 
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In recent months 


highly 

alarmin 
practice 
normally 8 


do not 
act1ce depreciate 


competiti 


g trend. 
of supply? 


this pr 
franchise and neutrali2e 
a of availability from stock 
Almost everyone agrees tha 
; distributor is that of stoc 
merchand18€ He cooperates with thos n 
continuing effort make their lines more acceptable 
| trade. His objective is to nandle only the "pest" lines +-F 
ry and, in 8° doing, *° earn the confidence and loyalty of his | 
customers - Why then, let 4 competitor cash 1” on such an ++ 
Ht advantage for the sake of 4 quick ghort-profi” sale Ct 
This observation" doesn't apply to the "courtesy" exchange of 
a merchand1s© under unusual circumstances: That's good + 
+4 business But the reguiar practice of »prokering” to anyone | 
rT) who will buy is not good pusiness Real pusiness success >a 
is not based such opportunism: 
ttt sometimes i+ takes courage to stay with 4 policy designed | 
ieee to produce a long term benefit But it's that kind of + 
aa courage which ynderi1es the really successful pusiness 1. 
one And that, partner, is the kind of courage we must nave b 
sincerely» 
aoe SQUARE D COMPANY 


J. Moriarty 


am 
wJM:mbw pistributo™ Relations specialis® 
++ 
+4 


M 

S 

He 
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TO OUR DISTRIBUTORS 
ig : 

my travels have taken me into 4 of 

ye market areas where porice? 

= gistributor® are makin a reguier 

their competitors with equipmen? they | 

| 

It should be rather 4 arent that po 

the value of 4 gistributor 

important marketing advantage 


THE NATIONAL MAGAZINE OF ELECTRICAL WHOLESALE DISTRIBUTION 


GEORGE GANZENMULLER, Foit SEPTEMBER, 1956 


GEORGE D. FARLEY, M Print Order This Issue: 12,450 
DURWARD HUMES, 4 


ROBERT S. BUSH, / Relighting: Your Main Street to More Profits 
B. FURMAN, A 
HOWARD J. EMERSON, | 
L. E. DEVENDORF, A: How Salesmen Rate and Overcome Relighting Objections 
G. 8. BRYANT, jr Survey findings on specific resistances: how distributors’ salesmen meet them 
D. M. KEEZER, 
}. F. McPARTLAND, | ‘Our First Relighting Sale On Main Street’ 
How Seaman Supply's Alan McKernan sold an electric ceiling to 4 photo she 


A special report on your commercial and industrial relighting opportunities 


‘We Went From Poor to Good to Better’ 
Lax Electric's Sam Moorhead sold-up relighting to an 80 year-ol 


C. B. SHAW. Advertising Sales Me ‘Persistence Relighted This Textile Mill’ 
Why Century's Walter Bates’ patience paid off in a $7,000 sale t 


A. B. CONKLIN, New Yor ‘We Spent Five Years On This Sale’ 

S. A. JONES, New Yor How persevering George Nassor overcame “We don't need that + 
CHARLES F. MINOR, Jr 

RR. REAM, ‘A Test Installation Is Paving the Way’ 

R. A. HUBLEY, , Try it and see” is selling a Bridgeport manufacturer for Spraque's ‘ 


EDWARD P. GARDNER 
JOHN W. OTTERSON It’s a Matter of Confidence—And Quality 


KNOX BOURNE ‘ Salesman Don Andaloro builds customer's trust to weaker relightir 
WwW. D. LANIER 


Spotlighting Your Markets 


Brings you up to date on what you can sell te The ty 


W. W. GAREY, Publish 
° New Plant, New Man, New Plan 


That's the triple threat behind Mid-Island's new residential lighting promotior 


The Salesman’s Technical Notes J. F. MePartiand, W. J. Novak 
The subject this month Raceways il 


AL WHOLESAL New Product Push—With a Local Angle 


with Wholescier’s How State Electric promoted a range and reaped plenty of publici 


SEPTEMBER 1956 How Decentralized is Electrical Distributing? 


Here's the answer in terms of product departmentization, br 


industry-wide Programs 


Introducing a new department centralizing promotion news that affe 


An Editorial 


The Shortage of Scientists and Engineers What Caused 11? 


Publication Office, 1309 Noble Street, Philo 
delphica 23, Pa nald MeGrow, Pre ent 


Montgomery, Executive Vice-President; Jovep! DEPARTMENTS 


Letters to the Editor 2 Chuckle of the Month 

New Products 7 Business Index 

Top of the News W Price index 

Times and Trends 63 What's New With Your Customers 
What's Happening in Washington 98 Calendar of Events 

News for the Industry 101 Holiday Calendar 


NEXT MONTH: 
How One Salesman Sells and Services His Contractors 


Member ABC and ABP @ 
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NEW 
ypidwes 


2-SCREW 


SERVICE 
ENTRANC 
ELBOW 


noduct Detatl: 


Fitting embodies © certified malle- 
able iron body, with a water proo 
gasket and 2-screw steel cap. 


Threads are cleanly tapped and 
molded smoothly to eliminate 
rough edges: 


Thoroughly cadmium plated for 
protection against corrosion. 


Fitting hubs ore threaded to fit 
these sizes of rigid conduit: 12", 


@ Here 's another Midwest development 
in providing quality fittings. “Quality” 
is just @ condensed WOY of saying: 
“Getting the total job done right with 
the most inexpensive combination of ma- 
terial and man hours. Engineering and 
producing quality fittings to meet the 
highest standards of electrical wiring 
installations, is our objective at Midwest. 


NEW PRODUCTS 


Blower Fans 


Chelsea Fan & Blower Co., Plain- 
field, N. J. 


Iwo blower fans each with a com 


plete selection of accessories are ideal 


for remodeling and new home con 


struction. Deluxe, oversize blower 
ft of alr per 
the maker De 
companion to kitchen 


with 


can remove 


minute according to 


Signed as a 


range hood, fan comes either 


coppertone or chrome finished grille 


Utility 
ventilation 


veneral interior 
work 1s 


minute 


fan for 
through duct 


100-cu ft 


blower 
i 


Salad 


to remove per 


Glass Radiant Heat Units 


Berko Electric Mfg. Corp., Queens 
Village, N. Y. 


High Heat 


viass radiant 


Output feature of new 


heating units ts said by 


the manufacturer to make them com 


heat 
per-sq 
unit itt 


petitive with any other low cost 


ing method Greater 


in Of glass means One such 


heating needs of large 
taking 


claimed in 


hes rooms 


formerly two or three it 1s 
economy of seri 
for 


installations 
+000 


citing 


and possibilities whole house 


I our models in 


heating 
include O00 1,250 


750-watt 


series 


and models 


Controls 


Furnas Electric Company, Batavia, 
Hi. 


Air conditioning ands retrigeration 


controls in four sizes, 20-30-35-50 


amperes introduced recently mean 


there is now manufactured an ampere 


size to match single and polyphas 


requirements for current rated 
volts. Control 
most 


Starter 
through ‘450 
for the 


conditions, 


motors 
Op 
according to the 


are suitable 
erating 


manulacturer 


Connectors 
Ideal 


( ontractor 
Wire Nuts 


tors designed 


Industries, Inc., Sycamore, 


ty pe 


oft 


connec 


sizes 
screw-on 


for 


splices are 


solderless, t ipeless 


pigtail now fully ap 


circuit wiring as well 


600-volt 


prove d tor all 


as fixtures wherever building 
announced 
fully 
splices un 


full UL ap- 


general 


wire is used, it has been 


said to comply with 
for 


and 


They are 
requirements circult 
der the NEC 


for 600-volt 


have 


il use, 


Wiring Devices 
Leviton Mfg. Co., Brooklyn, N. Y. 


Interchangeable line of wiring «ce 


installing any combina 
the 


components 


vices permits 


devices on job selecting 


list of 
pok 


tion of 
full 
singh 


from includ 


ing double pole three 


four-way switches con 
outlets lights 


and duplex and triplex out 


way ind 


venience pilot push 
buttons 
lets All fit 


plate s 


standard boxes and wall 


Transformers 


Hevi-Duty Electric Co., Milwaukee, 
Wis. 


singk phase dry 


lime oft 


and lighting 


Improved 
type power 
tandard 

with dual 


transformer: 
from 450 
primary and 
which 


winding 
240 volt 


secondary 
for 
Low 
ceedingly 
Fach meet 
AIEE and NEC 


quiet 
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Power Outlet 
Arrow-Hart & Hegeman 
Co., Hartford, Conn. 


Most 


turers 


Electric 


recent addition to manutac 


line of polarized grounding 


wiring devices is a. three-wire 
polarized flush 


stallation§ of 


ly pe 


powel outlet for in 


dryers and 


am 


iutomatic 


other apphances requiring 


Also 


suid to 


pere »S0 volt power has in 
climinate 
bending heavy 


straight-through 


dustrial uses It 1s 


need for looping of 


wire by means of 


wiring and pressure terminals 


typ. 


Exit Lights 

Curtis Lighting, Inc., Chicago, I, 
Lime listed ssed 
fuce-t livht consists 


and 


exit 
Fea 

fused 


with a rust 


to meet local codes 


fin 


fran ol 
hed 


neutral 


turing on piece 
teel ill 
dirt resisting 


unit ire 
proof tone alu 
Interior reflecting 
urfaces are finished with the 


factur veloped baked white 


minum bronze 
manu 
blura 
enamel for maximum illumination 
Gila 


unit rovick 


citk 
of the sign hottom panels m all 
nided illu 


exit in 


onl 


urface-t 
mination ove the ol 
with 


cordance many i i! 


Ceramic Radiant 


Heat Panels 
Heatmore, Inc., Brooklyn, S. Y. 


fully 


rami 


new line of automat 


ticalemounted c« radiant 
panels ad te the first 
hree different w ve in 

ized 
or 
wired and ree f ai 


tallation 


lent 

frame Valladle in SOO 

)watt | nel 

mantiing 
igned 

nental 

wherever 


both 
ed panel 


ludes 


14 
ae 
: 

See: 

2 
—— 
SN 
nd 

=. 
ue 

heat 
ffer 
: 
wire ser in 
ting costs ind ex up} 
eration are claimed heatin 
exceeds NEMA pace |} limited. Line in a 
tandard urface-mounted and reces 
7 

° i i 


E. M. T. or rigid 


ELBOWS 


that are always the same 
guarantee perfect alignment 


Quality-conscious engineering and rigid inspections 
... that’s the Conduit formula for perfect elbows. 
Clear-channeled Conduit of COLUMBUS elbows 
eliminate cable damage, reduce fishing time . . . pro- 
vide the fast, easy installations contractors want and 
appreciate. Skilled workmanship—perfected by over a 
quarter-century of service to the electrical industry— 
assure the careful threading and chamfering needed 
for water-tight, corrosion-free connections. Guarantee 
user satisfaction ... sell U. L. approved Conduit of 
COLUMBUS elbows for more repeat sales. 

ki. M. 'T. elbows are made in sizes 1”, 114”, 11%” and 
2”. Rigid elbows in sizes 14” to 6”. Sizes 14” to 2” con- 
veniently packaged in easy-to-store cartons. 


plus this extra service 


You can get speedy delivery of 
all Conduit of COLUMBUS 


fittings from any of the 10 con- 
veniently located warehouses. 


Look for the U. L, “tae 
label when buying elbows 
and nipples. 


SOLD ONLY THROUGH 
RECOGNIZED WHOLESALERS 


CONDUIT PIPE PRODUCTS CO., , OHIO 
PIPE COUPLINGS + PIPE NIPPLES + ELBOWS, RIGID & E.M.T. 
RUNNING THREAD + GOOSENECKS + WALL PLATES 
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Fluorescent Lamp 
Sylvania Electric Products 
New York, N. Y. 


Inc.., 


VHO (very high output) Lamp for un 
iversal application is described as pro 
viding 2'2 times as much light as con 


ventional sources Standard-shaped 


the T12 1 in diameter VHO comes 
in two models—a 100-watt 4-f1 
model rated at 6,200 lumens and a 


200-watt 8-ft model of 13,250 lumens 


Superior technical characteristics 
the op 
timum efficient lamp diameter, Rapid 
Start filament 


special control” center, and 


listed by manufacturer are 


continuous heating 
pressure 
use of instead of 
Outdoor 
lighting, floodlighting, protective light 
indoors the VHO 
adaptable for 
dustrial lighting and 


neon Las argon 


applications include street 


ing; lamp is es 
high bay in 
livht 


needed 


pecially 
commercial 
where light ts 


ing masimum 


Motor 


Redmond Co., Inc., Owosso, Mich. 


Fractional horsepower electric motor 


is Claimed to have a variety of appli 
cations in the heating, ventilating, air 
conditioning, refrigeration and appli 


ance fields. Designated the type AL-4 


motor, the unit is of 4 pole design 
1,.550-rpm, 115 or 230 volts, 60 
cycles. It is also available in odd volt 
ages and frequencies and in either 
open ventilated of totall enclosed 
construction 
Vertical-Break Switch 

A. B. Chance Co., Centralia, Mo. 


trade is a 

rotating-stack 
bre tk Swit h 
mming to all 
NEMA 
upright 


Rating 


Recently released to the 
vertical-break 
operated, air 


is available 


rroup 
designated 
ippli 
Standards. It 


vertical of 


conte 


I ype 
cable ind 
for 


underhung 


mounting 
from 7.5 to 69-kv: 400, 6CO and 1200 
imper Adaptabk fo most ubsta 
tion requirement other application 
include line sectionalizing, isolating 
livhtning arrester ind circuit break 
ers, and by-passing 
Thermostat 


General Electric Co., Morrison, Ul. 


Outdoor thermostat is said to “tip off 
the indoor thermostat” to changing 
weather conditions. The control he lf 
prevent indoor temperatures from 


dipping with sudden outside change 


Ihe new system automatically idjusts 
the indoor thermostat upward, of 
downward, as the case may be. Heart 


of the 


compound Wale! 


small carbon 


thermostat is a 
that 


signal via a 25 volt circuit 


sends a minut 


electrical 
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Toggle Switches 


McGill Manufacturing Ine., 
electrical div., Valparaiso, Ind. 
lilteen ampere single and two-circuit 
toggle switches are for ac operations 
ind are available in three separate 
switching arrangements, Model 90 is 
1 Single-pole single-throw switch de 
signed for “on-off” operation. Model 
YI is a two-circult, single-pole, doubk 
throw switch with a center “off” posi 
tion. Model 192 is a two-circuit unit 
similar to model 91, except that it 


throws directly from one circuit to an 


other with no “off” position. All ac 
rated for %4 hp Capacity and tor 1° 
ampere service at 125 volts, or 10 


amperes at 250 volts 


indenter Tool 


The lool Co., 
Galva, 
Phet 


is Suid to require 


Briegel Method 


il. 

marketed 
ual pi 
tivhtes 


size indenter tool just 


less than u 
sure yet permit working in 


tuke 


assures 


le SS hox 
pace. It me 10-10 


under | Ibs. Its 


places and up 


long ina 
weighs small size 
ual 
compound leverage design wit 
hall bearing 


is made possible by an unu 
centel 
that ti 


ording to 


cree moving on a 


avel in i curved 


the manufacturer 


Time Switch 

Automatic Devices Co., Inc., West 
ern Springs, Hl. 
Weather Chron tim 
illy regulates tl 
ating, (b) divid 


Improved 
Mitch (a) 
hour ol 
the day 
Ihe unit 
An added ifety fe 


night 


building he 
three 


periods of heating 


contains two switch circuits 
stur iutomatical 
setback 
when outdoor fem rature drop 


vel (as 10 FP) 


models are a | 


climinates oper ition 


i pre clec ted safe low ke 
One-day or 
ible 


en-da\ 


Conduit Clamp 


Fullman Manufacturing Co., La- 
trobe, Pa. 

Latrobe is) designation § tor 
new type pipe or conduit clan p mad 
mode! cone for right ingle 


Ihere are 10 sizes for pipe or con 


duit trom in to 4-in. Clamp ts made 
of high quality malleable iron, cad 
mium plated to prevent rust, and has 


Attachment 
drilling 
stuted 


i V-sh d 


may he 


double bite 


made without holes 


in the tram vork. it 


Fish Tape Winder 


Holub Industries, Inc., Sycamore, 
Hil. 
Fasier, faster, safe wire pulling and 
less breakage int rivantages 
claimed tor the “Tape-Mate” winder 
It fits completely around the reel, 1s 
assembled with tou crew ind once 
in place it ta on the ecl per 
manently. It has no wheel reurs of 
moving part to or replace 


bits all L2-in fish contain 


Tapes 
Permace! Lape Corp, 
wick, N. J. 


Iwo thin but tough double taced tapes 


New Bruns- 


it uited tor mars mam iting and 
pl ins Copy il wre 
mace wilh pol est Mylar tor bach 
in h heat thesive which 
ha cx len pre i nsitive 
icterist i cl tape whik 
ha im llow adhesive 
ind Opaque 


Soldering tron 


Wall Manufacturing Co., Grove 
City, Pa. 
Industrial hole ny wor Claimed t 
hy the matiest livht mi most 
efhicient tem | Ih Won 
hs one « ih tig 
It ha thermostat hon, without 
fragil t? rie fol hy ontrol 
heat ‘ th fu burning 
ad ft } ih ron 
opel ate ord 
rall th 

ed paqe 140 


NEW PRODUCTS 
ing flat fish 


beyond the Call of Duty-on-the-Job... 


KILLARK ELECTROLETS ARE STRONG 


Here’s why: 


KILLARK 
# STRENGTH IN METAL _ Alumalloy is an alumi- 
ELECTROLETS num alloy blended to give strength and malleability. 


ARE Alumalloy is not brittle but ductile and resilient; it 


resists shock and strain far beyond actual needs. 
UNCONDITIONALLY 


GUARANTEED ® STRENGTH IN DESIGN _ Aj) Killark electrolets 
are engineered for maximum strength, reinforced at 
AGAINST points of stress, designed to utilize maximum metal 


BREAKAGE strength, and are Underwriters’ approved. 


STRENGTH THRU DIE-CASTING_ 10.000 
pounds of pressure are used in the die-casting process 
to give a tougher, closer-grained metal. 


"Killark...a fitting name to remember” 


ELECTRIC MANUFACTURING COMPANY 


Vandeventer and Easton Aves. St. Louis 13, Missouri 
Atlanta 69 Mills St., N. W.T Dolias 1901 Griffin St Philadelphia 2014 Chancellor St 

Boston 49.5% St Beaver 
073 Gal go 1 Pittsburgh 4830 McKnight Road 

SALES OFFICES and Bullolo 278 Johnson $t v 
WAREHOUSE STOCKS Chicago 1528 West Adams S$ Detroit 8319 Mack Ave San Francisco 714 Harrison S$! 
Cincinnoti 1031 Meta Dr los Angeles 412 Seaton St Seattle 4130 First Ave., So 
Baltimore 11 W. 25th S Kansos City, Mo 616 W. 26th St New York 600 W. 1861s0 St 
SALES OFFICES Columbus 2700 E. Moin St Minneapolis 826 Andrus Bidg 
Soles Olfices and Warehouse Stocks throughout Canada 
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TOP OF THE NEWS .. . and its significance to you 


New Relighting Market? 


GNP Over the Top 
—Again 


Steel Strike Aftermath 


Follow Steel Pattern 


Seeds of Inflation? 


Construction Sets Record 


—Homes Off Pace 


Bid Shopping Bill 


What People Spend 
For Electricity 
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Last month, during Chicagos pre-convention 
Loop cafes armed with light meters, maki 
patrons) were properly lit. So, if a conven 
town, here’s your chance to loan out lgh 
places which may not realize their lighting 
Gross National Product the total output es vil 
racing at an adjusted annual rate of $408.3 bill ‘ ond quarte! 
of 1956. The new record was $4.9 billion better t n quarter and 
a rousing $20.9 billion over the second quart \ At least halt 
of the increase was in higher prices, the rest in ing production 
volume. But, is GNP the best criterion of our economic health? | o: 


discussion Of Opposing views, see page | 14 


Can the country breathe easier now that the steel ’ is ke than 
teel producer 
see need tor a further increase within a year, But, \ Mwy count on no 


Mitchell 


predicted? Better just catch second wind nee 


more hig strikes this year, says Labor Secretary 


Ihe steel industry pattern was repeated as prices « iluminum wer 
by a major producer alter a three-ye no-strike t ended a briet 

in that industry. Copper, too, beg: lo repea } roc Onc 

wage settlement was recorded, with pacts at mo yor refineri 
piring this week. However, copper perhaps ts not in position 

rise——the industry ts still watching hopetully for a renewed demand tor 


the product 


Secretary of Commerce Weeks sees possible inflationary seeds in the 
round of wage increases set off by the steel settlement. The Commer 

Department also indicates it feels consumer spending has been the basic 
support of our high level economy so tar this yea key question ma 
be whether wage increases will exceed the rise in pr nd tend to 
push prices up beyond what the market will bear rue that more 
Americans than ever are employed Hh million j A) n July that 
they are earning record disposable income re \ annual 
rate in the second quarter; and also that they ay nore for ba 

necessities the Consumer Price Index Ontinuc to climl 


one’s guess. For more details, see News tor the Industry 


New housing starts lagged again for the fourth successive month 
enough heavy construction wa pul 

single month of July (up five per ce 

of the year. Private industrial plant 

works set a record of their own, Mi 

ment housing officials were thinkin, 

ion to VA home loa 

terms to stimulate home starts. (In 


ment provi 


rehabilitation of older homes will 


In the closing week of Congr 
tion Contract Bill 1644) which would bh 
ding on government construction jobs to nam th 


the House killed the bFederal onstruc 

equired cont tors bid 
firms they planned 1 us ind thus ended 
contract bor a report 


see page 


The higher a family’s income the more it spends for electricity 
Danit ind small ty residents generally spend 
Electrical World, McGraw-Hill 

Labor Statists 1950 sur of 


1? 


dwelles 


Higgest research jot 
and lowest naditure 
down to $10.47 per 
throughout the nation 
indicat 


ditroning and 


th 
hall 
erm 
nent 
tifa} 
ind the trade-in hous program 
‘ 
of 
done on the » m Hoth the } 
are found the Sout! from 
if Mid the vi uf 
spending from $40 to cal rie 
reas will m niv from pumy on 
heating for the ent hor 
+ 
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J. L. Hudson 

builds $28,000,000 
Shopping 

Center 


The Motor City is getting a new 
look. The new $28,000,000 

J. L. Hudson Eastland Shopping 
Center will soon be open to provide 
luxury shopping facilities 

for busy Detroiters. 


When completed, the new Center 
will have space for seventy stores 
and parking room for 5,000 cars. 
The Center is a masterpiece of 
modern design and development. 
It is scheduled for opening in 1957. 
All stores will be completely 


Air Conditioned and the grounds 
surrounding them will be 
beautifully landscaped. 


The J. L. Mud i Shopping Center, Detroit, will 
cover 950.000 square It was designed Vietor 
Gruen & Bothio, Ine are the 
Mechanical ani Hiectrical Poginerrs and the rleal 
is John Mushy Co Detroit 


TRIANGLE ordered for the job 


neers knew they could get everything 
when they needed it. 


Naturally, such a development called 
for extensive wiring—flexible and rigid they needed 


conduit, cable and building wire. And The entire job was serviced through 


the contractor knew just where to get 
it. Triangle! 

That's beeause Triangle is famous 
for the finest quality products that 
research and modern equipment can 


a nationally recognized distributor. 


Triangle is nationally distributed and 


representatives are located in princi- 
pal cities in the United States. For 
your next installation, you'll find it 


produce. And at Triangle the engi- pays to call Triangle. 
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927,000’ of TRIANGLE Wire and Cable 
346,000 of Rigid and Thin Wall Conduit... 
32.000’ of Plastic Conduit... 


for the new J. L. Hudson Eastland Shopping Center 


That’s how much top-quality electrical material will go into 
this new luxury shopping Center. 

Seems like a lot, but not by Triangle standards—they are 
accustomed to filling big multiple product orders, and on 
time! Modern equipment, strict supervision and skilled work- 
men guarantee that. And that’s why Triangle is considered 
one of the top companies—the men who specify know “it 
must be right” if it’s Triangle. 


the Triangle trademark 
your guarantee of distinctive quality 


must 


NEW BRUNSWICK, NEW JERSEY 
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@ Let’s take 

ewe #3 

, Up to date research Ever expanding plants aes 
— 

in redistribution centers 
the trode Mert 
® 


Cross the threshold to 
lower costs...Wi 


GEDNEY 


“SPECIAL” ENTRANCE CAP for SE. cables. With 5-hole insulator. Many 
inspection authorities require the use of special cables to meet particular 
requirements such as looking down a yard pole to meter box with a 


5 conductor cable. Gedney, occordingly, designed this special entrance 


cap. Malleable iron; het dip galvanized 


Malleable lron—Hot Dip Galvanized 


THESE ENTRANCE CAPS install faster— 
and cut your final costs right down to rock bot- 
tom. Like all Gedney Fittings they’re accu- 
rately machined and threaded...smooth fin- 
ished, with no burrs or metal particles. On top 
of that, the Gedney line includes many improv- 
ed design features that bring extra efficiency 
and labor savings. For fittings that bring 
today’s lowest installed cost, specify Gedney! 


THREADED CONDUIT ENTRANCE CAPS Like most other Gedney entrance 
caps, this one is made of malleable iron to prevent breakage hot 
dip galvanized for maximum service life. Sizes range from '/2"' to 6”. 


ENTRANCE CAPS for SE. Cables —with key hole mounting bracket. 
Easy to assemble — cable slips into cop and is securely held by clamp- 
ing shoe. Has split insulator and well bushed holes. Overlapping cover 
protects cables trom weather, Mallieable iron, hot dip galvanized 


GEDNEY FITTINGS FIT 


GEDNEY 


ELECTRIC COMPANY 


RKO BLDG. + RADIO CITY « NEW YORK 20 


Foundry, Factory and Shipping Point: Terryville, Conn 
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RESCENT 


HYVOLT SHIELDED POWER CABLE 


METAL 
CONDUCTORS HYVOLT SHIELDING 


INSULATION 
CONDUCTOR TAPE RUBBER: NEOPRENE 
SEMI-CONDUCTING FILLED SHEATH 


SHIELDING 
TAPE TAPE TAPE 


For More Amperes Per Dollar of Installed Cost 
ADVANTAGES 
6. 


CRESCENT HYVOLT insulation is made from butyl rubber which is inherently resistant to ozone, 
heat, moisture and aging. HYVOLT is formulated and processed so as to retain these inherent charac 
teristics of the butyl rubber and at the same time provide excellent electrical and physical properties 


The insulation is protected during and after installation by an outer neoprene sheath providing 
a maximum degree of toughness, durability and long life. It is flame retarding and resistant to the 
deteriorating effects of moisture, sunlight, ozone (corona), oil, grease, and many acids and alkalies 


HYVOLT Shielding provides additional internal 
and external protection in these THREE WAYS 


RECOMMENDATIONS 


CRESCENT SHIELDED HYVOLT CABLE is rec Speafy CRESCENT SHIELDED HYVOLT POWER 
ommended for use in conduits, underground ducts, in CABLE for general power circuits and where severe 
wet or dry locations, or buried directly in the ground conditions are prevalent such as chemual plants 
for circuits operated at over 4000 volts and in «a fineries, paper mills, mines ewage disposal plant 
cordance with LP.C.E.A. recommendations. Available etc. It is approved as Airport Lighting Cable Type B 
CAA Specification L-#24 


re 


in single conductor or multi-conductor cables 


CRESCENT INSULATED WIRE & CABLE CO. 


TRENTON 5, N. J. 
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Makes Couplings 


Check these 6 top-quality features that 
bring you easier, better conduit installations 


1. Top-grade steel 


free-machining steel which provide 


SPANG ( oupling ure made ol Lop uy 
easy threading for best 


results during coupling manutfacturing. 


Quality-controiled processing .. couplings reecive the sane 
care in manufacturing as SpanG HD Galvanized Conduit. Thor 


ough testing and pec tion, too 


Galvanized finish 
nd there ading 


hot dipped in lengths before cutting 
another SPANG extra 


Electroplated 


interior threads and bearing faces and give exterior surfaces 


inside and outside after threading to protect 


double protection 


Clean threads 


easy to work with! 


. perfect every time! No burrs, no binding, 


No galvanic action . . 
prevents metal-to-metal contact between couplings and conduit 


electroplated and galvanized finish 


avoids any galvanic action, 


& Bill Johnson (right), Superintendent of Spang’s Coupling 
Department, points out top-quality electroplated finish 
and uniform threads on Spang HD Coupling to Spang 
customer and Spang's Chief Inspector, Bill Mickley. 


Mark Glusic removes a basket of couplings from the elec- 
troplating tank. This finishing process protects threads, 
WY gives extra protection to exterior surfoces 


If it’s gaality you want, Seanc Couplings have it! Your 
local Spanc Distributor ul range of coup 
ling sizes along with the of the complete SPANG 


Conduit line. Let him fill vour next order 
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Diswict Offices and Seles Representotives 
in Principal Cities 
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MASTER CLAMPMATIC JUNIOR CLAMPMATIC RAINTIGHT CLAMP 
VACU-BREAK Un VACU-BREAK Deluxe MATIC VACU-BREAK 
equaled for quality general purpose switch Provides complete 
and performance. Acts at an exceptional pr tion from rain 
as disconnect or serv low price The co snow and sleet. Com 
ice entrance switch plete line ranges in plete line ranges in 
Fills applications up to ratings from 30 to 600 ratings from 30 amy 
1200 amps amps to 200 amp sizes 


Switch with 
Security! 


SELL BULLDOG’S BIG 3 
VACU-BREAK SAFETY SWITCHES 


The positive arc-restricting switching action of BullDog’s Clampmatic Vacu 
Break Safety Switches sh n the above demonstration photo of the 


switch interior. In all | operation, the switch box door is closed 


Greater safety...longer life...no costly maintenance! 


BullDoe Safety Switches bring vour customers real Phe Vacu-Break control smothers are 
extras — in safety, in performance, in longer life Dhie ting and burning, The Clampmatic action provide 
three types shown Master. Junior and Raintight bolt-tight contact pressure. The BullDow mech 
cover a wide range of applications meeting your Atiiem guarantees promitive «witching security 


tomers needs with greater efletenes 
A switch to BullDog ix a ewiteh to real customer «ati 


feature these Big BullDow exclusives 1) faction real protits Coneult vour BullDow field 
Vacu-Break”™ are control, (2) Clampimatice” action, and engineer, or write BullDog Klectrie Products ¢ pany 


dependable «witch mechanism Detroit 32. Michigan 


ELECTRIC PRODUCTS COMPANY 


A Division of 1.1-E Circuit Breaker Company 


Export Divisior 13 st 40th Street, New York 146, N. ¥ In Canada: BullDog Electric Products C« F lid. & 
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IF IT'S NEW... 1F IT'S DIFFERENT... IT'S BETTER... IT'S 
iJ 
Clayson Road. Torante 5, Ont 


HITS THE TARGET 
Delivery and Service! 


m4 


GUARDIAN. 


Surit_oine wine 


soo rT 


CORPORATION 


Making your job easier and better, General Cable backs 
up distributors unconditionally with ‘round-the-clock support, 
hits the target with quick delivery and dependable ser- 
vice on every job. GENERAL CABLE CORPORATION, 

420 Lexington Avenue, New York 17, New York. 
Offices and Distribution Centers Coast-to-Coast. 


be specific... specify GENERAL CABLE 
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MR. WHOLESALER 
ement Ad will cppecr 


trade 


Th Ar 


nds of Retarers 


rdette Casual fiatures 


introducing 


‘ordatte. 


by Moe Light 
} 


.. at special introductory sale prices 


5 all new, beautifully designed, attractively matched 
Moe Light Cordette Casual fixtures specially priced 
for one month and advertised to the hilt in the leading 


homemaker magazines it all adds up to a deal you just 


gotta get in on! You build sales because your customers 
save You make full profits because THEY'RE 
SPECIALLY PRICED TO YOU! 


7% THOMAS INDUSTRIES MOEG« 
Originators of Inspiration-Lighting 
Executive Offices — 410 S. Third St., Louisville 2, Ky 


In Canada: 1401 The Queensway, Toronto 14, Ontario, Canada 
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RE-LIGHTING RE-MODELING 


is sweeping the country with the nationa 


Operation Home improve 
your share of this booming bus 
call your Mose Light Distribut 


for stock and free sales aids 


THOMAS INDUSTRIES INC 
Moe Light Division, Dept. EL-9 
410 So. Third St., Louisville 2, Ky 
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et ino 
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RoSeal sheath 


RoZone-RoSeal 


~ 
Workers at the new St. John’s Howpital in Tulea, largest in Oklahoma Here, workers begin to feed RoZone-R eal « le ondutt in 
connect basket grip to three RoZone-RoSeal cables. They will drau side underground vault. St. John's Hospital use toZone-RoSeal 
cable from underground ewitch vault to surface and power trans cable buried underground and in conduit inside 


formers 


Regarding our choice of RoZone-RoSeal cable for St. John's Hospital 
“We can tell you that due to the nature of the building, extreme reliability was 
Why an architect the first consideration 
, “Closely following were the requirements of moisture resistance, inductive ca 
specified RoZone-RoSeal . . . pacity in the configuration as laid, and uniformity of product 
“We found that a specification built around Rome Cable's RoZone-RoSea! satisfied 


all the above.” 
ull the a Joun C. PenareatTuer, Mechanical Engineer 


Leon B. Senter, A.L.A., Tulsa, Oklahoma 
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shielded power cable for high-voltage applications throug 
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Special clean-stripping, semi-conducting tape 


RoZone insulation 


Metallic shielding tape 


Conductor shielding tape 


Copper or aluminum 
conductors 


construction gives you 
quality low cost 


September, 


What is RoSeal? 
It's a special flame-resistant polyethylene com 
pound we developed as an over-all sheath for 


insulated cables 


What Is RoSeal’s cost feature? 

RoSeal costs less than most conventional thermo 
a fact that’s reflected 
in the lower cost of the finished cable 
RoZone-RoSeal 


setting nonmetallic sheaths 


suc h as 


How does RoSeal compare with thermo- 
setting nonmetallic sheaths? 


1. Greater moisture resistance 


2. Equivalent resistance to weathering and soil 


conditions 


It costs less to buy the best 
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Easier pulling and bending. Because of its waxy 


structure, RoSeal has a lower coefficient of fric 
tion than any other sheathing material. It bends 


easily at temperatures as low as — 40°C 


Good resistance to abrasion, crushing, and 


inpact 
Equal durability and life span 


High resistance to chemicals and oil 


On able ‘ 


7. Inherently high corona level | 


Where can you use RoSeal? 


Anywhere—in the air, in conduit and ducts. direct 


in earth, even in water 


How can you find out more? 


Simply write for Bulletin ROT-1 


‘ 4 & 
| 
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“We can't afford to settle permanently now, Wilcox— 
we don't have any Electrical Distributors with us.” 


“Electrical Wholesaler Distribution reduces the Manufacturer's selling cost and thereby 


reduces the selling price of electrical supply material to the user. Therefore, our policy hos 


been to distribute Thomas & Betts products exclusively through the Electrical Wholesaler.’ * 


IT'S THE MARK OF AN AUTHORIZED T&B DISTRIBUTOR 


THE THOMAS & BETTS CO. 


LOOK FOR THIS SIGN — 


*Quoted from the T & B Plan of Wholesaler INCORPORATED 
Distribution. 1 you would like to know the 20 BUTLER STREET, ELIZABETH 1, NEW JERSEY 
complete story of the Y & B Plan, write THOMAS & BETTS. LTO. MONTREAL. P. Q.. CANADA 


MANUFACTURERS OF FINE ELECTRICAL FITTINGS SINCE 1898 
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ae One in a series to emphasize the economy of Electrical Wholesale Distribution 
~ 
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, 
wT 
ENGINEERED 


Jack Bauter 
gives the same 
prompt service for 


Personal attention 


from George Watts 


phone orders. starts your mail 


orders right 


y Eddie 
ships them 


and out they 


go— pronto! 


< Joe Kernell 
approves your 
credit. 


| Ray Stradal 


purchases material 


to fill your 
orders. 


4 


Qe 


Charlie Cintalon 
expedites them. 


~> 

Charlie 
Champlin 
engineers the 
ceiling layout designs. 


Cliff Winkler 
schedules the orders. 


From sale to shipment — your 


orders receive fast, efficient handling by * 


your friends at Guth. They 


take pride in “delivering the goods”. 


It's a matter of team work. There's no time-wasting red tape, 


no unnecessary delays. All orders are processed 


in one smooth, continuous operation that spells 


unsurpassed service in the industry; a tradition 


that has been established by Guth since 1902. 


3, 


St 


cow 


TRUSTED NAME IN 
LIGHTING SINCE 1902 
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-T-E CURRENT-LIMITING 
“CORDON” Circuit Breakers 


limit short circuit currents of high magnitude 


to a fraction of their possible value 


“Cordon” Circuit Breakers combine current-limiting 


Amp-lTraps* with standard thermal-magnetic molded 
case circuit breakers in a compact, integral design. They 
safely protect circuits where fault currents may reach 
100,000 rms amperes, and also protect against sustained 
overloads and low magnitude short circuits. These cut 


rent-limiting circuit breakers are now available as follows 


@ A complete line—four frame sizes, 100, 225, 400 and 


600 amp; 250 v d-c, 600 v a- interrupting 


rating of 100,000 rms ampert 
@® With NEMA IA and NEMA 12 enclosures 
® With plug-in mounting for switchboard applications 
For complete information, contact your I-T-E repre 
sentative. Or write I-T-E Circuit Breaker Company, 


19th & Hamilton Sts., Phila. 30, Pa 


*Amp-Trap is a registered trade-mar! 


NEMA 1A AND NEMA 12 ENCLOSURES fo) housing 


“Cordon” Circuit Breakers are available 


FLEXIBILITY WITH PLUG-IN MOUNTING. Withdraw 
the breaker, insert another of the same frame size with the 
desired continuous ampere rating. No wiring inges. All 
‘Cordon” Circuit Breakers can be supplied with plug-in 


mounting arrangement 
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Performance of “Cordon” Circuit Breaker on Alternating Current 


T 


T T T 
Possible Peak Faplt Current 


_TIME 


100,000 RMS AMPERE PROTECTION. On a circuit where a 
100,000 rms ampere fault current is possible, the peak current could 
rise to approximately 190,000 amperes With a “Cordon” in the 
circuit, the peak current is limited to a fraction of its possible value 
The speed of the current-limiting Amp-Traps prevents the current 
from flowing long enough to reach the first peak. Since the “Cordon 
Circuit Breaker limits both the magnitude and duration of the short 
circuit current, magnetic and thermal stresses on circuit Components 


are materially reduced 


A COMPLETE LINE OF 
“CORDON” 

CIRCUIT BREAKERS 
from 15 to 600 amp, 
250 v d-c, 600 v a-c 


225 amp 400 amp 
"CK" Frame “CKL” Frame 


CIRCUIT BREAKER COMPANY 
Small Air Circuit Breaker Division 
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G-E Fluorescent Lamp facts: 


f GE LAMPS GIVE YOU MORE FOR ALL YOUR LIGHTING D 
3 » Gi 


General Electric 


OLLARS 


You'd have to search through 
lamps to find even a — de 


ve vou mone 

the 


GENERAL 


TELL YOUR CUSTOMERS! 


General | 


On the average, i0-watt fluorescent 


are 99.9% tree trom physical defects that 


lamps 
could affect the lamps’ performance in service 


‘NHAT DOES THIS MEAN TO YOU? 


{ 


urcustome#¢rs 


iO-wate fluorescent lamps an fully con 


can buy l 


fident that on the average 999 out of LOOO will light when 


they are installed thus saving valuable maintenance ume 


and money 


CONSISTENT ADVERTISING the better perk 


mmance ot 


General Electric fluorescent lamps has helped create the 
outstanding brand preference your customers have for 
General Electric lamy This Fall, a series of | hitting 
full page ads like the one shown above will play up che 
rlant per} rmdnie of G-l lamy ina hey 
be seen in most leading business publications ling 
lume. Fortune. Newsweek. U.S. News & World Report 
Wall Sereet Journal, Business Week 


lamps are 99.9% 
free defects! 
Consistent advertising of 
-_ a these cartons of GE Fluorescent facts like this make your 


fect affecting performance 


selling job easier, 
MORE PROFITABLE! 


sont Prodint 


LECTRIC 


GET THIS 
NEW SALES AID 
TO DRAMATIZE YOUR 
SELLING MESSAGE 


| Electric sales 


ott 


pocket sive 


a l-minute 


u sell more 


and in 


General 


Dey Nela 


raic 
| Ohi 


Progress /s Our Most Important Product 


GENERAL ELECTRIC 
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NOW! 
an improved armored cable that has 


.-- bonding strip in all sizes 
for greater safety 


. +. permanent and positive 
conductor color-identification 


... easier, cleaner and 
quicker installation 


and IMPROVED. 


COLUMBIA 


COLUMBIA CABLE & ELECTRIC CORP. 


255 Chestnut Street Brooklyn 8, N. Y. 
Serving the Electrical Wholesaler Since 1912 


Sales Representatives in the Following Cities: Atianto, Go; Boston, Mass; Charlotte, N. Chicago, Ill, Cleveland, Obie, Cincinnati, Delles 
Texas; Detroit, Mich.; Glassport, Po.; Houston, Texas; Kansos City, Mo.; Los Angeles, Calif; Minneapolis, Minn, New Orleans, Lo, New York, 
Philadeiphic, Pa.; Portiond, Ore; St Lowis, Mo; Sen Froncisce, Calif; Seattle, Wash; Tulse, Okle Utica Y 
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Only EDWARDS 
makes every 


Fire Alarm 


HOME FIRE ALARM ZONALARM TYPE AMVAD 


( O 
50) 
LJ 


For small homes: the finest New! Fully automatic Zon Completely automatic system Simplest supervised system 
low-cost protective feature alarm system protects large combined with manual sta sounds an evacuation alarm 
possible. Edwards Home Fire homes and farms 24 hours a tions, gives 24-hour protec without indicating location 
Alarm is an inexpensive, day, regardless of power tion. Operates regardless of Closed cireuit, full supervi 
complete system, UL, listed failures sounds alarm and power failures. Sounds evac sion assures instant warning 
detectors. Installation needs indicates location of the fire uation signal, indicates whenever system becomes 
only low voltage wiring be at a central point. Economi location of fire at a central inoperative due to open 
tween detectors and signal cal protection that’s unique station, may be used to signal circuits, grounds or other 
unit, gives instant warning in its price range. municipal fire headquarters defect 


of fire automatically. Fully super 


vised for complete safety 
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SCHOOLS HOSPITALS COMMERCIAL-INDUSTRIAL 


*... and designs and manufactures every major component! 


As an Edwards Distributor, you can dependability in every Edwards system, 
offer a fire warning system to cover every whether manual or automatic coded or 
market! Because Edwards makes a com non-coded for homes, schools, institu 
plete line of fire alarm systems our Techni tions, or commercial buildings of any size 
cal Specialist can always work with you and or design. Complete technical service backs 
your customer in recommending the right you up on every sale 
system for every installation For complete information on any appli 

Over 80 years of experience in design cation, write Dept. EW-9, Edwards Com 
ing and manufacturing signaling systems pany, Inc., Norwalk, Conn. (In Canada, 


assure easy installation and absolute Edwards of Canada, Ltd., Owen Sound, Ont 


Specialists in Signaling Since 1872 
DESIGN @ DEVELOPMENT @ MANUFACTURE 


TYPE SSAMR TYPE SSAM TYPE PSSA TYPE SSA 


CI 


ld 
Forsmaller buildings: sounds City-connected system sounds Pre-signaling system sounds or large 
a distinctive alarm signal a coded signal within the a coded signal at certain sta ignal through 
For buildings where auto building and also at the tions only authorized per ! , wher 


matic location is unnecessary mune ipal fire headquarters sonnel must initiate general 

Full supervision with trouble entirely automatically. Kee alarm. Prevents needle while it giv 
bell guarantees continuous ommended particularly for evacuation, protects against ignal, Full 
tem 


protection large schools and institutions the effects of falee alarm 


bell if there 
the system 
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SIGNALING EQUIPMENT? 


you name 


When you need signaling or telephone equipment for a 
job, you can get everything you need from Auth; you 
don’t have to shop around. And when you offer Auth 
equipment, your customer knows heis getting atop brand, 
installed in many of the finest projects in the country. 


All Auth equipment is designed to make installation easy 
and save the contractor valuable man hours. It requires 
a minimum of servicing and maintenance. For complete 
literature on the Auth line, write to: Auth Electric 
Company, Inc., Long Island City 1, N. Y. 
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Even the interior 
ts safeguarded! 


PYLETS are completely, permanently protected 
with CADMIUM PLATING—CHROMATE-SEALED! 


Rust and corrosion never get a chance at Pylet Conduit 
Fittings! A thick, heavy, all-over coai of cadmium plating 
... sealed in with a protective coat of chromate finish 
makes Pylets stubbornly resistant to moisture, dust, or 
corrosive atmospheres. No other fitting provides this 
overall protection! 


ALL SURFACES PROTECTED AUTOMATIC PLATING 
Even threads and interiors are CONTROL 

protected. | ng spreads over f esses are 

all as thoroughly Tat 

EXTRA THICK PLATE 

provides hard-to-mar, lasting } 

tection! 

CHROMATE-SEALED 

to preserve high luster and give ‘ 


extra protecti n against 


CORROSION-FREE THREADS 


‘ 
‘ 
‘ 
‘ 
‘ 
‘ 
‘ 
‘ 
‘ 
' 
i 
i 
i 


Meets UL and all applicable Federal Specifications for cadmium plating! 


Sold nationally through authorized distributors 


THE PYLE-NATIONAL COMPANY 


WHERE QUALITY IS TRADITIONAL 
1352 N. Kost Avenue, Cl 


Branch Offices and Agents in Prin 
International Railway Supply Co., 30 


CIRCUIT CONTR 
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PROTECTION ON THE HIGHWAY 


FOR YOUR 
WIRING PROTECTION 


Standard-threaded rigid steel conduit is 
the only wiring system approved today 
by the National Electrical Code as 
moisture-, vapor-, dust- and explosion- 
proof for use in hazardous locations and 
occupancies 


Leading owners, contractors and architects today realize that electrical 
systems that do not function safely and efficiently are definitely a bad 
investment. To guard against this costly condition they specify Youngs- 
town “Buckeye” full-weight rigid steel conduit for its long trouble-free 
service life 

“Buckeye Conduit is easy to fabricate in the field—-easy to fish wires 
through—-and thoroughly corrosion-resistant to damaging elements such 
as water, moisture, vapor, dust and dirt 

As Youngstown is the only producer of rigid steel conduit that controls 


all processes from ore mine to shipping dock, you can be assured each 


length is of the same high quality that has made it the accepted standard Ask your distributor for 
of users everywhere 
Keeping your important jobs on schedule—even for covering emergency Youngstown Buckeye Full 
needs-—is the main reason for your Youngstown distributor's ample stocks 
of “Buckeye” Conduit. His fast, efficient service is available for a phone Weight Rigid Stee! Conduit 
call, Let him know your requirements today 
and 
THE YOUNGSTOWN SHEET AND TUBE COMPANY ici ins 
Manufacturers of Carbon, Alloy and Yoloy Steel Metallic Tubing. 


General Offices - Youngstown 1, Ohio 
District Sales Offices in Principal Cities 
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PROFIT WITH SUNBEAM attienes IN RELIGHTING 


relighting prof 


; {he ; 4 ; nien j 
for feed in, convenient acce 
| 4 f 
| 
With Sunbear 
ree 
Bonderite-tr 
rmanent protection and | 


SUNBEAM 
J Al LIGHTING COMPANY 


777 14TH PLACE LOS ANGELES 21, CALIF 
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American 


We call it a utility set, because it 
solves so many ventilating problems 


It is self-contained, consists of a motor, a Sirocco IT PAYS TO STANDARDIZE ON 
fan wheel and a housing, and is used to supply or THE AMERICAN BLOWER LINE! 


exhaust au where duct systems are required, 
Ihat covers a lot of territory and a raft of a 
Utility Sets for veneral supply on exhaust. Ratings 


commercial an ndustrial a ications — from air 
d pp! certified sell-contained Sirocco wheel to 346 inches 


cooling electronic tubes in laboratories, to ven 


tilating sprawling apartment buildings and hard 


Ventura Fans [or efficient commercial and industrial 
to-reach areas in factories. And that calls for a ventilation; propeller type; 10 to 72 inches. Certified 
wide range of sizes and capacities. You get this ratings 
large selection from American Blower 
Aeropel Home Ventilators for use in kitchens, bath 


In fact, American Blower oflers a complete ‘line 
rooms, recreation and laundry rooms. Attractive design 


of utility sets—as well as propeller fans, atti 
; quiet; easy to install 
fans, and home ventilators . a good reason why 


it pays to standardize on American Blower 
Attic Fans for comlort cooling \ ont homes 


Why not call our nearest branch today for com apartments, hotels. Ratings certified: \ or hori 


ple te information zontal models 


B 


AMERICAN @) BLOWER 


Division of - Standard 
AMERICAN BLOWER CORPORATION, DETROIT 32, MICHIGAN @ CANADIAN SIROCCO COMPANY, LTD., WINDSOR, ONTARIO 
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FEDERAL PACIFIC 


STAB-LOK leads the 


Way promotion, too! 


FEDERAL PACIFIC 


Let’s face it! No product...even the best...sells itself. It takes a combination of 
product superiority and promotional savvy to change your inventory into sales. That's 
why Federal Pacific backs up Stab-lok’s leadership with an aggressive promotional 
policy. 

This year, Federal Pacific has taken Stab-lok’s 6 Golden Benefits and wrapped 
them up in one of the hardest hitting promotions you've ever seen. 


FABULOUS AD RANKING CONTEST—20 
valuable prizes plus a glorious grand 
prize. A 2-WEEK PARIS VACATION 
FOR 2, ALL EXPENSES PAID! And 
it’s all geared at convincing more and 
more electrical contractors that they 
can’t go wrong when they buy and in- 
stall Stab-lok! 10-page inserts in lead- 
ing trade publications plus a continuing 
advertising program! Window ban- 
ners! Counter Displays! Catalogs! 
And a special direct mail campaign 
helps identify you with the giant Stab- 
lok promotion 


SLIDE WITH SOUND 10-minute 
full color presentation prepared for 
electrical contractors outlining the ex- 
clusive cost-saving features of the Stab- 
lok line...offers you a carefully planned 
program for contractor meetings that 
canonly resultin greatly increased sales. 
LOADED WIRES FILM-—a dramatic, non- 
technical! color motion picture for show- 
ing before service clubs, civic associa 
tions and on television.. creates more 
business for you by selling the general 
public on the advantages of full house 
power. 


It’s a $100,000 program and it’s typical of the kind of support Federal Pacific puts 
behind your selling efforts. For full information on how you can capitalize on this pro- 
motion call or write us today. 


Finest Products Engineered 


FEDERAL PACIFIC ELECTRIC 


50 Paris Street, Newark 1, N. J. 


ke, 

ages 


FEDERAL PACIFIC 
ELECTRIC 


Save Delivery 
Time 


with STABREAKER “over- 
the-counter” panelboard 
service. Fill power dis- 
tribution panelboard re- 
quirements INSTANTLY... 
directly from stock. 


Finest Products Engineered 


Save 
Money 


STABREAKER cuts down 
installation time to save 
you money! Simply buy 
the enclosure and rough- 
wire. Later plug in 
breaker to complete job. 


t 


Reduce Breakage 
and Loss 


STABREAKER protects 
your labor and invest- 
ment by enabling you to 
plug-in the panel interior 
after all other construc- 
tion work is done. 


FEDERAL 


é| 

—— 

’ 
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With the Shape That Gives 
AB Circuit Breakers 
PLUG-IN Flexibility! 


“Stabs” added to aB Circuit Breakers give you the first PLUG-IN type AB Circuit 
Breaker ever developed — STABREAKER! With the simple addition of “stabs” to 
its regular “NE”, “NF” and “NJ” molded case circuit breakers, Federal Pacific 
offers new economy .. . new flexibility in providing STABREAKERS for panelboards 
and for individually enclosed circuit breakers. All of the proved advantages of 
Federal Pacific’s type AB molded case circuit breakers are retained in the new 
STABREAKER design... assuring you the same dependable performance with a 
big plus in flexibility. 


* TRADEMARK 


STABREAKER FOR UNMATCHED AB-I FLEXIBILITY 


Simple Interchanging 
of Ratings 


Pull out present 
breaker; disconnect 
load side wiring; 
plug in new rating in 
same frame size; re- 
wire and job is done. 


PACIFIC 


Visual Certainty of 
Breaker Disconnect 


With sTABREAKER 
YOU SEE THE DISCON- 
NECT! Just pull out 
the breaker and let it 
hang by the load 
wires. 


Greatly Simplified 
Installation 


Breakers, enclosures 
separately packed 
Empty box provides 
ample wiring space 
Breakers plug in ef- 
fortlesaly. 


ELECTRIC comm» 


50 Paris Street, Newark 1, N. J. 


Maximum 
Flexibility 
NE-S, NF-S and 
STABREAKERS used 
in one of two NEMA 
1A enclosures. One 
enclosure for both 

NE-S and NF-S 


FEDERAL PACIFIC 
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RETAILERS FIRST TO BENEFIT 
BY INDUSTRY-WIDE ACTIVITY 


NARDA Announces Keen Interest in Campaign 


The full power of this na- 
tionwide campaign will reach 
consumers in October elling 
them the benefits of electrical | 
living. This means concen 


trated national advertising in 


magazines and on television 
and——-at the local level-—new 
papers and radio, selling one 
rreat there Live tetter 


“This campaign... will 
erve a powerful upple 
i nt to the selling efforte of 
dealers everywhere,” say 
Dbon Gabbert, President, Na 
tional Appliance and Radio-TV 
Dealer Association. “It will 
emphasize to the public many | products and appliances that 


Don Gabbert 


ways for them to Live Better| can make home life happier, 
Klectrically and do much| housework easier and leisure 


to help the sales of appliance hours longer.” 

and lighting. Everyone con Whether it’s air condition 
nected with the electrical in-|ing, better wiring, an all 
dustry, no matter how remote-| electric kitchen or an extra 
ly tands to gain from the| television set, customers will 


ucceseful advancement of the | face the fact that there is a 
electrical-living idea As I see superior way of living 

it. distributors and dealers|electrically. The success of 
will be the first to feel the in-| this campaign will inevitably 
creased demand for electrical | result in increased retail sales 


NEW E.E.1. PRESIDENT 
ENDORSES DRIVE 


“The program can be the 
vwreatest market-building ae 
tivity in the 75-year history of 
the electrical industry,” writes 
Donald S. Kennedy, President, 
Edison Electric Institute and 
Oklahoma Gas & Electrie 
Company fuilding this resi 
dential market is essential to 
the continuing growth and 


prosperity of all segments of 
our industry, and one of the Donald S Kennedy 
keys to our mutual succe in 


this venture will be the extent 
to which each of us actively 


promote hi particular prod- 


RETAILERS WILL BENEFIT 


Trade Associations 
Spark Electrical Sales 


NEMA, AHLI, ABA, NRFA Support Ce mpaign 


“This program provide Homemakers) will tie in. 
these manufacturers with ar The August issue of “Bank- 
exceptional opportunity to in-| ing,” official magazine of the 
crease their sales and build a| American Banking Associa- 
better market for their prod-| tion, will tell 17,500 banks that 
ucts,” says National Electrical | the association has a keen in 
Manufacturers’ Association] terest in Live Better... Elec- 
Managing Director Joseph F.| trically. Banks and loan com- 
Miller. “NEMA plans to keep| panies are already promoting 
its members informed of the| cash loans to retailers to fi 
progress of this program and] nance the electrical merchan 
of future develppments. This| dise they purchase. The Asso 
will assure the support of the} ciation will also notify their 
rest of the industry, especially | members of the financial op 


the distributors and retailer: portunitic n the Live Better 
whose participation promise ... Hlectrically program 
to increase their store traffic The National Retail Furni- 


and step up the volume of| ture Association will actively 


ales,’ upport the Live Better 


The American Home Light-| Electrically program and is 
ing Institute has designated | advising their 9,000 member 
October as the month for all-| to take advantaye of the me) 
out promotion of “Light for] chandising opportunities that 
Living.” AHLI pays tribute | will occur during Octobe 

to the national magazine ad “We hope every dealer is 
vertising campaign of the Live | participating in this campaign 
fetter... Electrically pro-| toexpand the market for lamp 
gram, and its own advertising | and appliances,” says NRFA 
(October Living for Young| President Robert Hoolihan 


House Beautiful | living in the heme, 
Attaches Idea Book 
to October Covers 


“New Step-by-Step Ideas w| 
help you Live Better . Elee-| 


Z-page idea bool 


wiring for 1 Hou power, 


air conditioning, radio and 


‘ 
trically,” a 7 
for consumet will be attached | 
to the cover of House Beauti | 
ful ina distribution of 420,000 | 
October newsstand copies It] 
is the first time in the history 
of the magazine that a booklet | 
has been promoted in thi 
manner 

The idea book for consum 
ers dramatizes every aspect of 


ucts and service under our tration 
th campaign combine the activities of more thar 

common banner, Electric light dreds of ideas. plar installa 
and powet companie s welcome 2.000 electric diatrbutor 18.000 lending inatitutior taor trict and new trend 
the invaluable support of their 1,000 electric power suppliers Pins thousands more home that cor mer an apply in 
many trade allies... who will 7h electrical manufactur Keitteve slestelien! contre their homes. Every area of the 
combine forees with electric ers plus their supplier te ivchitecta, and other h ‘ é ered, Also a special 
utility companies and build ‘7 industry trade associa t le allies; all cor ning ection f d outdoor li 
mutual prosperity for our in th the promotion ' ‘ } how electrical prod- 
terrelated and interdependent jucts car ake these areas 
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VERTISEMENT 


RETAIL SALES 


LIVE BETTER 


| Live Better. . . Electrically is a long-range, industry-wide 
promotion. Its goal is to expand the home market for 


Uf 


electrical merchandise. This campaign started last Feb- 
ruary and will continue for years to come with a concen- 
Betty Furness Ronald Reagan trated effort in October to spur retail sales. It is designed 
to stimulate demand for every kind of electrical product 


Network Shows Promote in the home — all major appliances, all electric house- 


wares, radio and TV, air conditioning and lighting 


“LIVE BETTER. . Electrically” ana} toa 


Betty Furness, star of We tonald Reagan, host of The esiiitees Rave conducted 
Studio One, is bo« ral Electric Theater, will 

Live Better |} introduce the October 21 Live Howevet 
program. The lity | t Electrically co te! .. Blects 
is promoting t ! Chi i the hou there has neve 
wiring ine i vife how to have a two-w 


dually succes 


to promote el 


nationwide app ‘ 
Usepowe vaci in the home y 
development of 

ombined promotion \ 
: lucrative and pron 
Studio OF ) ‘ ati tre 
idic re a dramatic demor ra dentin’! 
During the | homemaker sees how 
merchandise Thi 
uct will reach cor 


the wee auto wi i yi 
319, 


it the 


major media 
Ouse powell i ul ‘ ‘ 
ve Better .. . Electrica oximately $42 hor Promotions Already in Effect 

sion and ommercial otner i at hooklets of the Liv inne irchasiny, rather than 
is estimated that t! i OnU Rlectrically ldea Boe t-and mrgain buying 


ca reached ) now being T it next ter ea 


yi introduces a 


lion viewe! Cn i | also to be off a \ ‘ publie by « rie utilit ‘ the nduast will be 


Pri of hese y tailers and other trade j eking des 


mil 


Garroway, Francis to Plug Campaign olor advertisements in Life,| full advantage of the Live Bet 
| be fea Better Home re ‘ 

4 ODAY 


1a 0 Dave Gar | power comme! 


TODA) how and| ci 1956 ADVERTISING SCHEDULE 


HOME pro-| whe tars v e1 
NATIONAL TELEVISION NATIONAL MAGAZINES 

CBS. 155 Stations Full color, 2. page spreads 

April & 

May wir 


a Wee) 


SPECIAL FALL ACTIVITY 


OCTOBER PUSH MAGAZINE 


Dave Garroway Arlene Francis 
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(ADVERTISEMENT) 


HERE ARE SOME LIVE BETTER. . Electrically 


LIVE BETTER... Electrica 
CONTEST 


win THE APPLIANCE you want 


Bring a Live Better . Electrically Schedule In-Store Jingle Contest Based on Live Better 
Ad to Life in Your Window. Appliance Demonstrations. . . . Electrically’s Musical Theme. 


| 


This Week 
Use Live Better .. . Electrically’s Free ‘Electric Buck’ Give Showings of Live Better 
Emblem in Your Product Ads. with Each Purchase. Electrically’s ‘Meet Mrs. Swenson.” 


LIVE BETTER. Lecticaly 


/ 
STAGE A LIVE BETTER... Electrically WEEK vials MONTH 


TV commercials, mer- 
Iting service will quickly alert 


ectrically 


Make an all-out push by concentrating these ideas and pro with newspaper ads, spot radio ar 
motional material ints ot ve Better Electrically Week chandise tags and free consu 
in October. Related window and interior dlenlass combined consumers’ desire to Live Bette 
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PROMOTION IDEAS YOU CAN USE IN YOUR STORE 


waee 


WHITE 


Cae 


| Wx 


Tag Merchandise with Live Better Combine Live Better. . . Electrically A Live Better Electrically 
. Electrically Tags. and “White Christmas” themes Advisory Center with Home Economist. 


oe” 


Run a Classified Ad Window Display: Modern Giveaways: Key Tags, 
Repetition Draws Traffic. Versus Old Appliances Calendars, Bottle Caps. 


Ask your local utility about these selling helps 


Some items free .. . others available at cost. 


Luk-4 M ie Meet M ‘ 1.1 M 
ech 


ler Newspaper Advertising Mats 


TV Film Commercials — 16 mm 
‘ f ‘ 
Luh J 

Hanke 
I 
Lith 


ADDITIONAL MATERIALS ON HOUSEPOWER E.E.|. KITS FEATURING LIVE BETTER... ELECTRICALLY 


HI Gar win a Hil al Fort 
PI ‘ 


For more information, contact your local electric utility 


OR your electrical league, distributor, or one of the following trade associations 


ARA America anking A atior nat Inte al A t Electrica ‘ Ring 


oer 
AHI 
AHLMA 


Plans for 1957 are already under way with another push to boost retail sales scheduled for February 
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Price tag with Live Het Home Book foide 
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LB Satin | ft ‘ movie ma 
Luk Ww Reprints of Notional Consumer Ads 
( ter r ad I ‘ one 
LBE-12 Die t emblen dia Lit ene } ally embler 
LBE-#4 Decal, d e-faced f Luh he ene pect 
Lin La Rec rent ene 
LBE-#5 Decal for outside LWE-49A ie for pron ke Ges 
Book New Step-l te; tion | 
HP Housepower Mats & Glossies (slogan Live Hetter- k electrica 
Fo — if he had to 4 he'd thes 
HP-6 ‘ mer t et--* page drye Live Bette hes electri 
American Home Lighting Institute NAED — National Associatior { Electrical A st Want 44 
th Dearbor Ca Liint Mad ‘ Ne b ‘ 
Home I Ma NARDA N e & ry f ay 
turers Asat North Wacker Drive, Chicag Denle \ Mercha Mart & te 
EE! Edison Electric Institute, 420 Lexington Chicag ide 


Sikorsky Aircraft’s 
“Plant of the Year” 


ch 


This spacious new helicopter plant recently built 
by Sikorsky Aircrafi, division of United 

Aircraft Corporation in Stratford, Conn., covers 
nearly 18 acres and can easily be expanded 

to meet future production needs. A model plant in 
every respect, it has been cited by Factor 
Management & Maintenance as one of the top ten 


in the nation for 1956 


One of the requirements for this outstanding 
Sikorsky plant was an electrical system of the 
highest quality. That’s why Phelps Dodge building 


wire and cable were installed 


On every wiring job where top-quality performance, 
expert workmanship and experienced ‘know-how 
are called for, it pays to rely on Phelps Dodge 


and your Phelps Dodge distributor 


PHELPS DOOGE COPPER PRODUCTS 


land, Dallas, Detroit, Fort Wayne eensbor N 
Angeles, Miiwavktee, Minne New rle New " gh, 4 e 
Richmond, Rochester, Francine ' «, Woe 
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PRODUCTS 


Now you can sell more PRETEX and V 
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VIRDEN fixtures 


It's the hottest item in the lighting fixture line They get a better job, too. The locked parts 


And only Virden has it! Now any workman can strengthen the entire assembly, prevent it from 


assemble this new Virden fixture, ready for hang twisting out of line, an important advantage in 
ing in one-third the time continuous row installations 
The secret? Pre-set screws plus a simple method Another important factor is the shielding. It 
of locking the parts in place. A twist of the wrist can be hinged on either side, easily opened for 
does it. There is no bag of parts. No sorting screws, maintenance and relighting 
no blind holes to locate All Virden fluorescent and slimline fixtures now 
Check the two photos opposite. Note the few, have these time-saving advantages. Tell your cus 
easy motions required to assemble the new Virden tomers about them. They will quickly see the 
fixture. Compare this with the many time-wasting time, work and money-saving advantages they 
motions in the old-fashioned way. Your customers offer. John C. Virden Co., Dept. EM 6103 Long 
save time do more jobs, quicker. fellow Avenue, Cleveland 3, Ohio 


‘These are all the parts you need t Slip the sockets ov the pre-set screws and 


the new Virden fixture The el ’ “h- tighten securely You are now ready to install 


eta and the cover i the fixture on the ceiling 
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New impulse display 


hits every Market! 


erful selling tool designed to increase your sales 


Contractors, electrical dealers and hardware stores 
Stock this profit-building push button assortment 


are all prospects for this colorful, quick-selection 
and offer Edwards’ D-330 Display free! 


display! It will increase impulse sales everywhere 


it's used! 
D-330-A Display Assortment. Total of 45 buttons 


Push buttons are skillfully grouped by design (31 in backup stock) 


and price to eliminate confusion, make selection easy ani 634. 635. 636 
and fast. Display features Edwards’ new lighted but er 637. 656-1 
620 
643, 644, 612, 652, 653, 
620-1, 620-4, 620-5 

’ | each in backup stock only: 656-2, 656-3, 620-2 
price range There’s an entrance push button to match 620.3. 620.6 


ton, the exclusive piano action pushes, the famous 6 


Edwards 620 pearl center push button and other best 2 each 


selling Edwards-quality buttons in every design and 
| 


every style of exterior hardware...modern, colonial 
or traditional List Price: $44.45 (Including transformer ) 


Display is free-standing or easily mounted on For more information, call your Edwards represen 
tative now or write Dept. EW-9, Edwards Company, 
Inc., Norwalk, Connecticut. (In Canada: Edwards of 


Canada, Ltd., Owen Sound, Ontario). 


the wall, takes only one-half a square foot (15%” 
wide x 16” high). Transformer plugs in to demon 


strate the lighted button. In every market, it’s a pow 


DWARDS Specialists in Signaling since 1872 
—~/ 


DESIGN DEVELOPMENT © MANUFACTURE 
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an 
entirely 


type of 


hot-line clamp 


PS (PRESSURE SENSITIVE) CLAMPS 


Coated 


The design is based on a proven 


engineering prin ple never before used 


in hot-line clamp This pri ple promises 


to eliminate loose connections. The « lamps 


ck washers! 


stay tight without springs or | 
The NI CAD coat ng prevents ox dation 


troubles on bi-metal connectior no 


inserts or pads are needed! 


High-strength heat treated aluminum body 


Exceptionally long wire bearing surface 


on both main line and tap connections. Fully 


SAMPLES ARE AVAILABLE FOR lubricated with corrosion-resistant lubricant 
TESTING—WRITE TODAY. 


Non-coated PS clamps available for 
Al to Al 


You stock one type clamp [7 sizes) instead 


of four or five 


extremely heavy coating of cadmium and other corrosion resistant elements 


27110 HOWARD ST 
st. 6. moO 
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You profit when people read 
“Skimpy Wiring” ads like this... 


Kennecott’s national campaign for better 
home wiring with copper /e/ps your 
contractors to get more rewiring jobs, your 
dealers to make more sales. 


Use this FREE material for your 
own better wiring promotions. 


Send today for tree reprints and poster-sized 
blowups of Kennecott’s latest full-page national 
advertisements featuring “Skimpy Wiring.” Get 
tree copies of the educational booklet, ‘The 
ABC of Home Wiring.” Ask for complimentary 
Home Wiring Wall Chart, mat service folder 
and list of at-cost prices of all material avail- 
able. No cost, no obligation! Just write to 
Kennecott Copper Corporation, Dept. WH 6, 
161 Kast 42nd St., New York 17, N.Y. 


The Best Wiring 1s Copper! 
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This ed appears in: 
This Week and Chicago 
Tribune (Sunday 
Magatines 

Aug. 26, ‘56 


He makes slow work of do-it-yourself jobs! 


py Wiring” actually nd out ho » rid your home of the many Get FREE Root 
rey lat bal holized t 


in cost t 
HOUSEPOWER 


wiring en Talk it 


power « pany or ck 


\) Kennecott Copper Corporation 


Fabricating Subsidiaries. Chase Brass & Copper ¢ able Co 
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Weak, undersized “Skin et! “The ABC of Home et 
holds back the electri t fact 
muscle to motors. Don't exy 
drill bits or sharp circular-saw blades to speed | give your home the full it serve , better | ae . Bet 
your work if he is around. TI irrent-steal of an up-to-date copper writ Kenn tt Co Corpor mn, ihe be 
ing household pest can slow down and stall es over with your local part t L996, Box N York 4¢ é ae 
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Bigger G-F. Bulb volume than ever before when your 


dealers tie in with this big, new bulbsnatcher promotion 


neral 

tage ol 

about 

it that you cif have te on hand 
ike Care Of the tamipede | ist er ieading their way 


1} 


t that they plan displa rm r extra bulb volume 


GENERAL ELECTRIC 


TUNE IN G-E BULB'S TV SHOW 
WARNER BROS. PRESENTS 
““CHEYENNE”’ 


Starring 


CLINT WALKER 


on ABC-TV 


ee HOUR TV SHOWS FULL PAGE ADS FREE DISPLAY PIECES 
Here's the he 2 — night © Full page ads will run is Lots of exciting displa 
ammunition to make ne of the 3 most populs Bult aroun 
G. E.'s bulbsnatcher hour Gramatic sows in October isst 
promotion pay nercial will be brought to DAY, BY 
off for your dealers: 1B.» anegechvensaacs Ragen CIRCLE. A total rea 
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HERE THE GREATNEW 
REMCON SELLING SENTENCE 


REM 
CON Sim pli fi, d lo / 
vO lage 


hing the 


REMCON’S dollar-back deal builds business for you! 


O BRING YOU MORE high-profit customers for low-volt 


REMCON, were making a sensational “no-string offer 
We'llactually pay your customers oned arto let 
prove itself to them! tne elect aire 
Pell your next customer he can insta Way Witel 
vith REMCON in haif the time ind boost h pront a 
much a 10) Then inch tne ale by te ny him ate 
the s« itional REM ir-Back 
tri REMC! nee he ‘ ne il e tin 
mone r n the ‘ t i! f profit 
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VICTOR 
VENTILATING 
FANS 


in the industry budget and a complete line of accessories for every installation 


oldest name The brand with ever ything but competition. A mo Jel for every need and « very 


the electrical trade’s own sales star...beamed to 21,000,000 readers 
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VICTOR 


Exc! sive snap-in propelle 


r assembly 
Easy to 


install means easy to sell 


FANS 


Feature Attraction 
in 


SHOW- HOUSE 1 fans are featured in 


w-house in Saturday 
y Post and Living for 
Home Matters, pre 
selling Victor fans to 


)00 readers. 


backed by a ‘30,000,000 warranty to protect your profits 
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ler on Victor fans now, 
vyhile the home 


id remodeling season 


till at peak 


VICTOR VENTILATOR DIVISION 


THE PHILIP Carey MFG. COMPANY 


MIDDLETOWN, ONIO 
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beauty-minded 


j 
~ 


GLOBE liehting fixture 
prospects are Coming your way! 


boday livhting fixture customers want smart styling 
~<mnart savings! That's why this pre-test dad in October Livine 
FORK YOUNG HOMEMAKERS beams popular Globe lighting at the 


heauty- minded, budget-minded pre ells your widest 


of prospects on Globe fixtures and Globe-lighted homes 


Will you be ready to profit when Globe's powerful consumer 
promotion moves customers in your direction? Write for the 


Globe Profit Story and 44 page, full color catalog 


GLOBE LIGHTING PRODUCTS, INC. 


1710 FLUSHING AVE., BROOKLYN 37 N.Y 


mplete G 
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Over the counters of leading stores everywhere, 
the ‘Spool sells wires FASTER 


your 
WIRING BUREAU 


=. 
—  4| heavy duty cord sets, push 
weet > sets for home, form and office 
city tos ANGELES MINNEAPOLIS PITTSBURGH © ROCHESTER ST. LOUIS SAN FRANCISCO *SEATTIE 


NEW 


INDUSTRIAL INCANDESCENTS 


SIMPLE TO INSTALL - 
Mounting and socket assembly 


easily attached and wired as a Detachable: The sma!! lightweight mount- 

complete unit. Reflector ing and socket assembly, oversize wire 
ways and large exposed terminal s¢ rews 
ay are designed for maximum economy of 
handling of loose parts. installation. Reflectors are easily de 
tachable without use of tools for floor 


level cleaning. 


Detachable: Die-cast housing and clamp- 
ing ring with gripping fins for easy hand 
tightening. Reflector is supported by 
the mounting assembly with no strain 
on the socket. 


MILLER PATENTED 


For both Detachable — 
@ Center contact spring-loaded 
for continuing positive con 
nection (spring does not carry 
any Current). 
Mogul sockets are ventilated 
to prevent lamp from “‘freez 


ing’ in the socket. 


For both Detachable — 


@ Louvred Ventilation: to protect 
the lamp from dripping moisture, 


@ White Porcelain Enamel Finish: //Aite* to comply with current trend to 
a lighter environment. Porcelain enamel insures long life, easy cleaning. 


*Green on special order when required or to match existing installations. 


YOUR MILLER DISTRIBUTOR OR MILLER REPRESENTATIVE WILL GLADLY CALL AND 
DEMONSTRATE THESE AND MANY OTHER FEATURES— OR WRITE FOR CATALOG IN-5 
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eLOUVERED FOR VENTILATION 


DISCONNECT 


EASY TO MAINTAIN | 
Mounting and socket contact 


Disconnect: For owners and contractors assembly easily connects or dis 


alike, the rugged yet simple construction connect via 3 bayonet. slots 


means lower installation costs and con 
engaging heavy duty lugs 
venience of maintenance. Oversize wire ¢ 


ways, jumbo terminal screws, open-faced in mounting assembly. 
terminal blocks and positive locking a 
tion are features of Miller’s new dis- 


connect design. 


CONSTRUCTION 


Disconnect: Porcelain contact block snaps 
out for easy wiring. Recessed circular 


contacts maintain polarity. Barrier type 
design guards against shorting when re 
installing reflector. Three heavy-duty 


stainless steel lugs engage heavy steel 
bayonet ring for positive connection. 


SOCKET FEATURES — 
— and Disconnect 

@ UL, AFL-IBEW labels. 

@ Precision balanced shock ab 


sorber spring ;optional to pro 


long lamp life in vibration 


conditions. 


€ Available in pendant, outlet 


box and side entry types. 


FEATURES 


— and Disconnect 


@ interchangeable: Disconnect refle 
tors completely inter har able by wattage 


and reflector types. Detachable medium-base reflectors and mogul-base 


reflectors can be interchanged. 


@ Variety of Types: KIM Standard Dome e Shallow Dome e Standard 
Angle e Elliptical Angle e Silver Bow! Dome e RLM Glassteel e Por 
celain High Bay e Aluminum High Bay 


c 
THE MILLER COMPANY * GENERAL OFFICES: MERIDEN, CONN. * FACTORIES: UTICA, 4 ie 
OHIO MERIDEN, CONN. * IN CANADA: CURTIS LIGHTING OF CANADA LTD., TORONTO 
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Anaconda 15 ks werial ible 


down, form corona, This generates ozone 


bine with the rubber hydrocarbon of the 


\ 


In standard ozone-chamber test. ‘1 


ype 
after aging) shows no injury after 7 


quired by oil base and butyl specih ition 


New Engineering Bulletin EB-27 cives fu! 


SAMPLES of Tyne AB it bent in small circlk Pests. See the Man from Anaconda or 


New high-voltage cable cracks the ozone barrier 


Butyl insulation in Anaconda Cable exceeds 
ozone-resistance test requirements by 2400% 


Under high electric str minute party le 


out upertor resistance, the insulation tails 


But now you can get extra protection avast ozo 
ozone damage — with Anaconda Type AB butyl-insulated 
cable his insulation is compound d tor inherent ozone 


esistance along with other desirable prope rties 


than re 


formance of ype AB insulation in 15 Industrs 


ire placed ‘ hamiber fos tance test Wire & Cable Co., 25 Broadway, New York 


SEE THE MAN FROM ANACON DA 


pioneer in BUTYL INSULATION 


a 
q 
install 
AS 
stalled at oil refinery 
4 
| ication 
ite Anaconda 
« 


THI 


=. 


- engineered better heating, 


mstallation and finer appceararee into these all new Wall 
Heaters 

Exclusive new ultra-modern design of air flow louve 
provides full radiant heat and promotes faster natural 
convection 

Exclusive new mounting bars arequickly nailed betwee! 
joists, eliminating headers. The tleater housing rides on 
these bars and is easily positioned as desired 

Exclusive built-in thermostat available at “standard 
prices 

Bight models from 1300 to 2000 watt all with venuine 
Nichrome elements — built to Trade-Wind quality standard 


iit 


| 


il 


WRITE FOR COMPLETE INFORMATION 


ii 


Mounting bars 
semplify installation 


| 


Nichrome 
wire elements 


Fits into any 
inside wall 
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(44 / PRODUCT LINE 


LINE 


Made to Serve Your Customers Best! 


Yes sir, here's the line that gives you everything you 


need to serve your Customers best 


By giving them 


what they need and want, you gain steady high 
volume and increased, better profits. Compare the 
profit you make on IDEAL products and you'll 
agree that they are real money makers for you! 


IDFAI 


quality products are designed to do a far 


better job at lower cost for contractors and main- 


tenance crews 


In addition, they save time, labor 


and money on every job. And you can profit hand- 
somely by making these outstanding “performers” 


available to them! 


If you are not pushing these high profit IDEAI 
products, it would pay you to do so NOW! Write 
and ask our Sales Representative to show you the 
latest sales helps available 


THE Gorad PROFIT LINE INCLUDES 


THE SOLDERLESS, TAPELESS 
WIRE CONNECTORS 


Screws on like a nut on a bolt! 
Provide quicker, simpler, safer, strong 
er pigtail splices at lower cost on 
every wiring job, Twists, threads, grips 
and insulates all in one instantaneous 
operation. Used by contractors every 
where. All contractor sizes fully ap 
proved for general use in all types of 
branch circuit wiring. 5 sizes available 
for joining an infinite variety of wires 


GIDFAL) 
WIRE 
STRIPPERS 
“E-Z Automatic” 


Heavy duty, all steel, for 
tough stripping jobs. Works 
like a pliers. Automatic stop 
prevents crushing of strand 
ed wires. Makes fast, clean, 
stripping jobs. Eight models 
available for all wire gauges 
from No. 8 to 26; also 300 
ohm TV down-lead and 
non-metallic cable 


GDFAL) 
— 


REEL and 
PULLER 


Saves 50% of time required 
for “fishing”. Easy to reel in 
or pay out. BIG grip reel 

always safe! Five stock sizes, 
SO to 200 feet, Other types 
available. Whatever your cus 
tomers need, IDEAL has it! 


SDEAL) CRIMP 
CONNECTOR 
with ‘Wrap-Cap 
j INSULAT 
| Simple, safe to use with 
/ only two parts—the sleeve 
and the cap. Insulates all 
around and between wires. Provides 
perfect insulation every time. Gives 
double thickness and double protec 
tion over sleeve and wire ends. Crimp 
tightens with pliers, no extra tool re 
quired, Approved for general use in 
branch circuit and fixture wiring. For 
those who want the extra assurance 
of “all-around” insulation protection 


UDEAL) 


WIRE 
LUBE’ 


The special formula cream 
that makes wire pulling 
easier and protects against 
breaks and strains, Packed 
in I-quart to S-gallon con 
tainers 


DEAL) Super-Sate 
VOLTAGE TESTER 


Gives double protection a 
solenoid calibrated indicator 
and a neon test lamp, each 
independent. NO CHANCI 
FOR FAILURE TO DI 
FECT VOLTAGE. Improved 
features not found in any 
other voltage tester for easier 
use, greater safety 


and a HOST OF OTHER 
HIGH PROFIT ITEMS, AS... 


“COIL-FLEX’, NYLON, ond 
ROUND FISH TAPES 


FISH TAPE LEADERS, BALLS 
and PULLERS 


GU'DTS 
CABLE R 
ARMOR CUTTERS 


WIRE SKINNERS and 
STRAIGHTENERS 


SAFE-T-GRIP FUSE PULLERS 
TEST-LITE and FUSE PULLERS 


INDUSTRIAL “TEST-GLO 


TEST-LITES 

CONTINUITY TESTERS 
FLUR-TEST UNITS 
“STRIPMASTER” WIRE STRIPPERS 


PRODUCTION.TYPE WIRE 
STRIPPERS 


CABLE and WIRE CUTTERS 


“SOLD THROUGH LEADING DISTRIBUTO 


In Canada: Irving Smith, Ltd., M 


ontreal 


IDEAL INDUSTRIES, Inc. 


1047 Park Avenue, Sycamore, Illinois 


ELECTRICAL WHOLESALING~— September, 


1956 


Cina Mal) | 
| ; 
| 
bad 
_ 
60 


the New 


LATEST UPWARD LIGHT UNITS 


Today’s RLM “Specs” for 
Industrial Lighting Units are 


HIGHER THAN EVER BEFORE! 


back in when the first nom Dome Spectheation units are covered by THAN ER REM 
was established, if someone had suggested that someday indus and so are 34 other incandescent and fluorescent units for 
try would require a lighting unit whieh directed 20 0% of ite which wim Standards have been established 

light toward the ceiling there would have been quite a lew pecially mt tor vou om 
rained eyebrows. Yet, today 20 wd taught is an ell industrial lighton equipment tor take ol theme 
accepted factor contributing to better higher-than- pre More than ever 
while the | HIGHER-THAN-EVER helore, the coutriwbute to 
basic REM Dore os still ands perisable M SPECIFICATIONS itisfactory industrial lightin equip 
in many industrial applications for incandescent and fluorescent unit« ment performance, The 6 
Ihrough the vears, nim Standards for ligh Ret j 0) Book om all the 

qu lity in lighting equipment periormn for fluorescent unit« established and revised nim 

ance and construction are keepin ! tien our tree 


with industrial lehting progres “turndard titeite 
day. both the first and latest types ol Madison Street 


September, 1956-—ELECTRICAL WHOLESALING 


importance of the RLM Label IV 

2 

f 

/ w if 

} 

| 
| 
| 

site \\ 

: 
MANUPACTURERS 

6! 


PRODUCT LINE 


LINE 


Made to Serve Your Customers Best! 


Yes sir, here’s the line that gives you everything you 
need to serve your customers best. By giving them 
what they need and want, you gain steady high 
volume and increased, better profits. Compare the 
profit you make on IDEAL products and you'll 
agree that they are real money makers for you! 


IDEAL quality products are designed to do a far 
better job at lower cost for contractors and main- 


tenance crews. In addition, they save time, labor 
and money on every job. And you can profit hand- 
somely by making these outstanding “performers” 
available to them! 


If you are not pushing these high profit IDEAL 
products, it would pay you to do so NOW! Write 
and ask our Sales Representative to show you the 
latest sales helps available 


THE Gora PROFIT LINE INCLUDES 


THE SOLDERLESS, TAPELESS 
WIRE CONNECTORS 


Screws on like a nut on a bolt! 
Provide quicker, simpler, safer, strong 
er pigtail splices at lower cost on 
every wiring job. Twists, threads, grips 
and insulates all in one instantaneous 
operation. Used by contractors every 
where. All contractor sizes fully ap 
proved for general use in all types of 
branch circuit wiring. 5 sizes available 
for joining an infinite variety of wires 


GDFAL) 


WIRE 
STRIPPERS 
/ “E-Z Automatic” 


Heavy duty, all steel, for 
tough stripping jobs. Works 
like a pliers. Automatic 
prevents crushing of strand 
ed wires. Makes fast, clean 
stripping jobs. Eight models 
available for all wire gauges 
from No. 8 to 26; also 4300 
ohm TV down-lead and 
non-metallic cable 


stop 


GDFAL) 


FISH TAPE, 


REEL and 
PULLER 


Saves 50% of 
for “fishing”. Easy to reel in 
or pay out. BIG grip reel 

always safe! Five stock sizes, 
S0 to 200 feet. Other types 
Whatever your cus 
IDEAL has it! 


time required 


available 
tomers need, 


QDEAD) 44) CRIMP 
Connector 


with 
f | INSULATO 


| Simple, safe to use with 
/ only two parts—the sleeve 
Insulates all 
Provides 


and the cap 
around and between wires 
perfect insulation every time. Gives 
double thickness and double protec 
tion over sleeve and wire ends. Crimp 
tightens with pliers, no extra tool re 
quired, Approved for general use in 
branch circuit and fixture wiring. For 
those who want the extra assurance 
of “all-around” insulation protection 


WIRE 
LUBE’ 


The special formula cream 
that makes wire pulling 
easier and protects against 
breaks and strains, Packed 
in I-quart to 5-gallon con 
tainers, 


THROUGH 


f Super-Sate 
VOLTAGE TESTER 


Gives double protection a 


solenoid calibrated indicator 
and a neon test lamp, each 
independent. NO CHANCI 
FOR FAILURE TO Dt 
FECT VOLTAGE. Improved 
features not found in any 
other voltage tester for easier 
use, greater safety 


and a HOST OF OTHER 
HIGH PROFIT ITEMS, AS... 


“COIL-FLEX’’, NYLON, and 
ROUND FISH TAPES 


FISH TAPE LEADERS, BALLS 
and PULLERS 


CABLE PPE"S 


ARMOR CUTTERS 


WIRE SKINNERS and 
STRAIGHTENERS 


SAFE-T-GRIP FUSE PULLERS 
TEST-LITE and FUSE PULLERS 


'NDOUSTRIAL “TEST-GLO” 
TEST-LITES 


CONTINUITY TESTERS 
FLUR-TEST UNITS 
“STRIPMASTER” WIRE STRIPPERS 


PRODUCTION-TYPE WIRE 
STRIPPERS 


CABLE and WIRE CUTTERS 


LEADING DISTRIBUTORS 


Canada: Irving Smith, Ltd., Montreal 
IDEAL INDUSTRIES, Inc. 


1047 Park Avenue, Sycamore, Illinois 
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Today’s RLM “Specs” for 
Industrial Lighting Units are 


HIGHER THAN EVER BEFORE! 


Back in 1919. when the first nom Dome Reflector specication units are covered by HIGHER THAN EVER KLM SPRCTRICATION 
was established, if someone had suggested that someday indus md «so are 34 other mecandescent and fMuorescent unite for 
irs would require a lighting unit which directed 20%.40 ol ite whieh aim Standards have been established 
lieht toward the ceiling there would have been quite a lew It iam ¢ specially mnportant for you who buy, use pocily of 
raised eyebrows. Yet, today 20%-30% Lpward Light is an ell industrial lighting equipment, to take advantage of these 
accepted factor contributing to better higher-than-ever spees. More than ever 
seeing in modern factories... while the lypical HIGHER-THAN-EVER before, they contribute to uniformly 
basi Dome is still mdi pensable RIM SPECIFICATIONS itisfactory industrial lightin equip 


in many imdustrial appli ment Phe 1956 bedition 


for incandescent and fluorescent unit» 


lhrough the vears HEM Standards for | Book bongs vou all the newly 

quality io lighting equipment perform for fluorescent units: established and revised 

ance and construction are keepin pace tion your tree copy trom: 

with odustrial progres. lo Standards Inetitute, Suite W 

dav. both the first and latest ty per ol Madieon Street, Chicago 6 
wa 
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WHAT'S NEW IN MOTOR CONTROL? GET IT FIRST IN CUTLER-HAMMER 


Now...A Safety Switch Built to 
the Standards of Cutler-Hammer 
Three-Star Motor Control instatis easier 


works better 


‘y lasts longer 


The new Cutler-Hammer Three-Star Motor Con- 
trol has proved a sensation wherever it has been 
tested in comparison with any other control 
equipment. The tougher the tests, the more 
dramatic has been its demonstrated superiority. 
A kaolin processing plant in Georgia, for example, 
reports: ‘Because of the hard service we give 
motor control in our plant, we have always had 
to replace contacts every 30 to 60 days Our first 
Three-Star Control unit has now been in daily use 
for thirteen months and its original contacts atill 
look and work like new.’’ A lumber mill in 
California says: ‘‘Control contacts have always 
been a problem on our drive of the feed chain 
going to the trim saw. We had to replace contacts 
every few weeks. Our first Three-Star Control on 
this job, purchased from the stock of our local 
Cutler-Hammer distributor, is now in its twenty- 
fourth month of continuous daily operation with 
its original contacts still in service.”’ 

Such control equipment brings important oper- 
ating dependability and savings to any job where 
an electric motor is used. But it also means that 
such better motor control should be matched with 
a safety switch which can equal the performance 
of the motor control. And now this is possible. 
Cutler-Hammer Authorized Distributors are now 
stocked and ready to serve you with the new Bul. 
4105 Safety Switch, the safety switch built to the 

New Bulletin 4105 Safety Switch Type A, standards of Cutler-Hammer Three-Star Motor 
30 to 1200 Amy. Sizes Control. It is loaded with new features. See it. 
Try it. Prove it. Order one today 
CUTLER-HAMMER, Inc., 1427 St. Paul Ave., 
Milwaukee 1, Wisconsin 


Engineered for “heat-proof” dependability. New design for mini 
mum internal heat generation; new materials for heat immunity. 

Automatic pressure fuse receivers; no screws to forget to 
tighten no screws lo loosen in service by alternate expansion 
and contraction 

Visible blades fur quick and sure inspection at all times, New 
double insulated steel operating hook, Safety is important in 
aafety awitches 

Panel mounted mechanism of this new Bul, 4105 Safety Switch 
in readily interchangeable with that of the old Bul. 4101>+to 
permit replacements without case and conduit work 


Cutler-Hammer Three-Star Motor Control can now be obtained in every needed form 


pe 
sigement 
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TIMES and TRENDS 


What Products Do You Like to Sell? 


September, 


With a thousand or so products* to sell, the electrical wholesaler’s les 
man is a busy man. Keeping up with the constantly-changing prices of his prod 
ucts is a job in itself. Carrying around a physical description of his product 
his catalog—is a job, too. For a weight lifter. And as tor knowing in detail che 
ontents of his catalog it can be done but its akin fo committing War na 
Peace’ to memory 

Ot these thousand or so products, it’s reasonable to believe that a salesmas 
takes more interest in selling some than others. His reasons’? They may be one 
or several he kine ws more about particular product Onsed ue ntly he ible 
to sell it more successtully than others. Or the product carfies a Digever mat 
with the result that sales emphasis produces bigger pronits ima col 
mussions. Or the product 1s easiest to sell because his firm distributes the bran 
that customers preter Beyond these, the product may appe al to the salesmat 
tor some special reason—as a “protessional hobby,” tor example, was the wa 
one salesman put it (EW—Feb. ‘55, p. 41 

Suspecting that tull-line salesmen do play product favorites, KLECTRIK 
WHOLESALING engaged in a minor research. When we asked salesmen at 


length how they rate and overcome prospes lighting ( bye pare | 


we added al postcript Please rel] us isked the product Or Prout ol 
products you find most interesting to sell 

A summary of the answers produced some revealing patterns. The largess 
group ot salesmen 50 per cent said wiring Su] pode s (one said roughin 
supply materials’; another, “industrial wiring supplies’; sull another, “ware 
and conduit, boxes and fittings but all added up to wiring supplies). The 


isn't TOO Surprising, in that these Commodities are the industry's bread-and 


butter items. More than any other ot produc tS, Sul contribut 
tO the solid unspectacular service-conscious nature ot the business 


There Was a dead heat tor second place lighting fixtures and 


motor con 
trols tied, with 27 per cent of the salesmen indicating each. Lighting fixtur 
would seem an obvious choice for many a full lime salesman For lighting 


offers him an opportunity to sell an idea, a concept—not just hardwar 

The high standing ot motor controls in { pan lhoards COMCS a momewhat 
of a surprise. Until you think about it for a moment. Manufacturers of th 
products as a group, apparently are doing a superior job of salesman education 
Or else motor control, a relatively complicated item, wouldn't be so popular 
The preference ot a number of salesmen for it must come partly from the con 
fidence and succes with which they sell it 

Orhe r produ ts were me ntioned too To name a few diseril ution transtort 
ers, switchboards, utility produ adeqi ite wiring systems for home 
they, for the most part, got few votes 


We're not convinced our oft-the-cuff survey proves too much ‘ ept 


full-line salesmen do find some products more interesting to sell than other 
But this tact alone 1s worthy of investiganon y manavemet f 
already aware of salesmen’s product preterences——and the reasons behut 


A sales provram that takes advantave of these mination 


program inde d 


Tens of th nt all types an 


EDITOR 


1956—ELECTRICAL WHOLESALING 


‘bs 
4 
‘dt 
His 
» 
et 
pel 
63 


be 


XDUCT THREADS ARE MACHINED 
THEN GALVANIZED 


Xduct threads are first machined, then galvanized 
to make certain every hill and valley receives the 
same protective zinc coating as the conduit itself 

Xduct couplings are also tapped before galvanizing 
to protect couplings with the same zinc coating as 
conduit surtaces This overall galvanizing process 
is your assurance of complete end to end protection 
against corrosion 

Xduct’s smooth interior coating of aluminum 
enamel makes fishing and pulling of wires easier 
minimizes friction between conduit wall and 
conductors. Bending is easier too because of Xduct's 
uniform high-ductile steel resulting in faster 
cutting and threading for in-the-field fabrication 

Write today for your free copy of the Xduct facts 
booklet find out more about easier fishing, casier 
bending and end to end zine protection 


For Dependable Pathways of Power 


National Electric Products 


ITTSBURGH, PA 
3 Plants « 10 Warehouses + 3 Sales Offices 
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. ‘ @ Commercial and industrial relighting 
everywhere 


. @ Relighting is readily salable, providing that salesmanship 
can overcome a prospect's objections or inertia. 
@ Relighting is relatively profitable, particularly when you 
get in on the ground floor and upgrade a customer's ideas 
OWNEULS of opportuniti Ihe readin ol ontrast to the profit fis 
$ prospects to succumb to salesmanship. The rela new construction. And wil | pecting tor relight 
tive profitablene of relighting sale [hese three ing sales ma nvol f 
characteristics make the commercial and industrial ill need neconomical use of 
relighting market especially attractive to wholesaler time. One ilesman timat } iVerag about | 
a valesmen today alls to complete a 1 ht ile. Orgamzed with 
e Everywhere— According to the National Electrical ontractors On an up-andec 1 Main Street basis 
Manutacturers Association, nine out of ten store uch calls could pay off handsome! 
3 % offices, schools and tactoru ire ripe prospects for e Assistance lo hely iind loping more re 
“4 reiighting. A tour with a light meter up and down lighting busin Pi pcrRicaAl WHOLESALING has pre 
the Main Streets of some of the towns in your pared a special report on th ul t. This report 
territory would lead you and contractor customers to which continues on the next | two part 
the same conclusion—and to sales Opportunities e How lesmen rat me vhting 
e Salable— |i ud the relighting market is not a objectior 
. reluctant” one. But salesmen and contractors often e Case studies on how six full-line salesmen and 
find their proposal ontronted with stfl objections iles managers ar i full ling relighting to 
Or just plain disinterest, despite an admitted need on tores, office factor ind institut 
the part of the prospect for better lighting. Sales A-to-Z help to you elling lighting or 
manship often wins the da ind succeeds in upgrad an be ivailable through the lust wide Certified 
ing the prospect deas of what he needs in the Lighting Program (EW yep p. 7/6). Organized 
way of “new lights.” One salesman told an EW editor hy the National Lighting Bu i | gram is now 
he sells one of every four relighting proposals he operating if ties. CLP it pha involving 
ae *. initiates Or becomes involved in (1) sales training for the trad training in design 
7 - e Profitable——Relighting means fixture and wiring ind layout, (4) promotor f certified lighting, (4) 
upplies sales at full or near-full markup. This is in ertification of light plans u vdards 
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Relighting: Main Street to More Profits (cont.) 


How Salesmen Rate 


and Overcome 
Relighting Objections 


In attempting to sell relighting, the salesman often runs 
into stiff buyer resistance. This resistance takes the form 
of specific objections. Based on a recent EW survey, 
here's what these objections are, the order in which they 
are encountered, and how they are being mastered. 


ELLING the industrial 
mercial relighting market means, 


and com- 


to an important degree, overcom 
ing objections to a relighting proposal 
Potential 9 out of 10 


buyers stores, 


offices, factories-phrase their reasons 
for not wanting to buy in many ways 
remain no's” unless skilled 
selling counters them 

Io find out what these objections 
are, the order in which they are en 
countered, and the manner in which 
they are met, ELecrricat WHoLt 
SALING recently surveyed a nation 


wide sample of wholesalers’ salesmen 
The responding group consisted of 87 
per cent full-line salesmen, 13 per cent 
lighting specialists, (The 
spondent said that 30 per cent of his 


median re 


lighting fixture sales was for relight 
ing, 70 per cent for new construction. ) 
e New Light— Their 
new light on the subject of selling re 
lighting. And they that 


some wholesalers’ salesmen are having 


answers shed 


revealed, too 


considerable success in selling relight 
ing. A summary of how the replying 


salesmen rate basic buying objections 


is depicted here (right). A review of 
the 
come these objections follows 

Ihe salesmen 
claimed the 
third ranking objection need 
that much light.” The No 
“Price is too high,” was 
one they 
almost as 
all right” followed next 


successful methods used to over 


largest group. of 
success mm overcoming 
Don't 
| objection, 
the 
able to counter by 
What we 


then 


cited as 
were best 
have is 


Don't 


many 


want to buy now ‘How can | 
justify it,” “Costs too much to oper 
ate,” 

Objection by objection, here are 
methods that salesmen told EW are 
meeting with success 
“Don't need that much light” 

e “Compare their lighting with 
nearby Operations that have been 


modernized. Show how customers are 


attracted to a well-lighted store. In 
show how better lighting will 
Where 


have a sample hung or take the owner 


offices 
improve efficiency possible, 
to a good lighting job 

e “Convincing an owner of the 
importance of good lighting and prov- 
ing to him results of before and after 
in a store that I had convinced pre 
viously.’ 

e “You can't get too much of the 
proper-type light, providing it is prop 
erly diffused 
discomfort, fatigue, employee morale, 


Then give figures on eye 


secing time for displays, etc.” 

e “This hand in 
hand with ‘What we have is all right.’ 
But with such aids as utility company 
surveys, meters and 
and the fact that the customer should 
figure his costs at average per year 


Objection runs 


reference jobs, 


of use, we make the sale.” 

e “Point out that their competitors 
nearby have modernized their lighting 
and possible, on 
their 

(Forty per cent of the responding 
they checked 


present figures, if 


increase in business.” 


salesmen said always 


243 points 
FIRST — ‘Price is too high” 


108 points 
FIFTH — ‘‘How can | justify it” 


prospects’ lighting 
met recommended 


and 
if they 
58 per cent said they 


customers 

levels to sec 
minimum levels 
cent said 


did so occasionally 


never) 


per 


“Price is too high” 

e “Try to furnish an 
lighting job in a price range to fit the 
pocketbook with the 
later 


adequate 


customer s 
thought in mind of adding at a 
flexibility!” 

is not high compared to 


date 
e “Price 
increased business derived from light 
ing.” 
| like to 
satisfaction with quality merchandise, 


guarantee customers’ 
emphasizing that price is a secondary 
consideration 

e “Sell them on the fixture not the 
price and light—quality not quantity.” 
e “By selling them on quality and 
kind of can ex 
a correct lighting layout.” 


what service they 


pect from 
“What we have is all right” 
e “Simply by comparing an exist 


ing job to a planned job, and pointing 
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224 points 


SECOND —‘‘What we have is 
all right” 


4, 


S 


198 points 


THIRD — ‘‘Don't need that much 
light" 


85 points 


SIXTH — ‘‘Costs too much to 
operate” 


out one by one the advantages of the 
planned job over the existing job 

e “I believe once you can show a 
firm what new lighting can do, you 
have made a sale 

e “Show 
of 1.E.S.” 

e “Show and explain with 
lighting layout how you can 
more even distribution 


recommended standards 
a gor 
improve 


their lighting 


of light and many times the light 
with less wattage consumed 

e “By presenting similar cases 
and the results of relighting: easie! 


increased” effi 


ciency added 
by displaying merchandise properly 


conditions 


and in 


working 


stores business 


“Don't want to buy now” 
e “In our there are still a 
good many old-style incandescent fix 


to operate and 


area, 
tures that are costly 
compared to 
inefficient, | 


fluorescent 
that 
with 


up-to date 
relatively point out 
their 
existing inadequate light would buy a 


added cost of operation 
good lighting job in a couple of years 


e “Deferred billing.’ 


64 points 


SEVENTH — ‘‘Relighting is a 
mess” 


?” 


“How can I justify ij 


| overcome this objection by 


showing that a new and eflicient light 
ing system often can be operated for 


year by using less current 


lamp 


less pel 


and fewer changes, will gen 


erate less heat so air conditioning cost 


is less, will result in increased sales 


and so on 


“Costs too much to operate” 
. Seems to be the 


customer is given all 


easiest to over 
come once the 


the true facts 


e Other Objections Several sales 
men cited other rebuffs that 
cial and industrial relighting proposals 


ommer 


receive such a 


e “Can buy the same type cheaper 


from Joe Blow 


e “Why relight? 

. Cant aflord 

e “What has the other guy got’ 

e “Often question color rendition 
under fluorescent 

e “Objection No. | if we re 
light this department the others will 


September, 1956—ELECTRICAL WHOLESALING 


176 points 
FOURTH — ‘Don't want to buy 
now” 


points 


EIGHTH — “Layout isn't 


suitable’ 


cream of parti iity and make a umon 


omplaint of favoritism 


Cone ilesman summed up his re 
lighting iles experienc this 
Most owners Of managers realize 
they need better lighting. If they ad 
mit it and won't buy, they fall back 
on price. However, they u ually can 
he talked into comparing their store 
or offices with a jot ou ve just com 
pleted Then that objection hicoked 

neat cone pri 

Another was definitely pe misty 
Relighting becorn he 
nd only vhen thes Iteration 
ome up. It then seems possible to 
yell i that s under-lighted of 
unsuitabl Ih view intered 
by still another ilesmat a laimed 
When a ustomer needs mor ind 
better light ind ifford it—he 


But perhaps the attitude « f the ma 


jority was best expr cd | i fourth 

lesman, whe d lhe answer you 

nt i posit € approa h. With a lot 

ill ther j hare of 
ile 
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Relighting: Main Street to More Profits (cont.) 


‘Our First Relighting Sale 
On Main Street’ 


. » « Says salesman Alan McKernan, "has started a trend which may convince 
many merchants in Exeter, N. H., to relight and modernize their buildings.” 
Most objections he finds to relighting involve cost. When this is the case, the 
salesman stresses the profit benefits derived from attractive lighting. 


beheving the installa 


OOD LIGHTING can do a good he was right in 


selling job for a businessman 


tion would be the answer to convine 


And because he was able to 


ing other merchants fe 


convince one merchant of this. Alan model and relight their establishment 


He has taken many prospects to the 
photography shop for an inspection 


McKernan, salesman for Seaman 
Supply Co Manchester N. H 1s 


finding that other merchants in the 


of the tallation, and is working on 
ral other Main Street iles now 
In laying out jobs, McKernan work 

losely with the contractor and the 


same area are becoming interested 


in relighting in an effort to maintain 


business 


Several months ago, one of Mc manufacturer ngineer. He usually 
Kernan’s customers (for flashbulbs) th ompleted layout to the 
in nearby I xeter N H . began re ontractor who estimate the cost of 


modeling a building into which he neg. Both then meet with = the 


was going to move. The salesman prospect to discuss the relighting job 
suggested the store be relighted to mi the ighl 

make the modernization complete. At McKernan, who at one time was a 
that time, only four incandescent CONTRACTOR 4 Sertrand ie high hool principal, has found there 


helps McKernan t t relight 


lamps were being used to light the profit in commercial lighting sales 


the F xeter wea 


a Because he has studied the various 
Ihe owner of the photography ing and straight surface fluorescent ipplication of lighting. and ha 
shop, Roland Roberge, agreed the lighting. This was because the prospect sttended manufacturer lighting 
lighting must be changed. He wanted wasn't sure he wanted to spend extra ours ommercial lighting is th 
an installation that would provide money for the electric ceiling. In addi product he most enjo elling 
enough foot candles for taking insid tion, the salesman showed color slick You assume everyone will be con 
pictures, and a job which would be of lighting jot ind took the prospect erned with costs of a good lighting 
; different and attractive for many to several establishments where similar installation he explain One of the 
years lighting had been installed first thing , ommercial prospect 
e Suggests Electric Ceiling With I had to be honest and tell th , is that he doesn't have enough 
this in mind, McKernan, a full-line prospect the luminous ceiling installa mon for lighting. He does not 
salesman, suggested translucent ceil tion would be mor K pensive realize he may be losing customer: 
ing lighting. He realized the furnish McKernan say I discussed relight vith poor lighting. And this is what 
ings in the remodeled store would ing with him several tums and alway 1 explain to him 
be similar to those in other stores in mentioned the advantages of luminou © Ascertains Needs McKernan say 
Exeter No one, however, had vet lighting in enhancing the beauty of each selling jolt different. His first 
installed luminous ceiling lighting a store. Although the cost w 0 to tep is to iin just what each 
\ part of the selling approach 94 per cent mor than for irface prospect want it f lighting Hi 
McKernan and a manufacturer's fixture he wa old on the different then sho he prospect a few fixture 
engineer planned and estimated the approac h to lighting and tion in attempt 
costs for both luminous ceiling light “He now agrees the extra me | h tom ttracted 
was well spent ind attribute om } idequatel nd attract lv lighted 
of the busine increase to the atts ean 
tive lighting Most important, if necessary to 
NEW LIGHTING in) this remodeled phot . 
4 hop was the first of its tvoe to be is With an 1%-in. drop from the | my he honest with prospect about pr 
talle n Exeter N #H Tine nstallatior to the plasti ceiling, the overall light ! attempt to x } ist what h 
now register foot candk Betore needs for a good lighting jol M 
t candle Here MeKernar eft the installation, th ling w Kernan if of istomer 
j ments from owner Roland foot candk { tisfied. other livht les effort 


Job Paved Way 
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Relighting: Main Street to More Profits (cont.) 


‘We Went 


in relighting Minneapolis’ old Metro- 
politan building,’ says Sam Moorhead, 
salesman for Lax Electric Co., Inc., St. 
Paul. ''An inferior installation convinced 
the customers that good lighting pays.’ 


INNEAPOLIS’ Metropolitan building has had a 
salesman Sam Moorhead (I.), contractors . . . checkered life. It was built in the 1870's, complete 

with glass floors and an inside open court. Just 
before World War II, it was condemned and sold. But the 
vovernment’s war-time activities gave it a new lease on 
life—and in 1954 it was still operating at full office 


By then the pressure was on to modernize electrically 


Office tenants, using a growing number of machines, in 


sisted on conversion from dc to ac-——with an implicit 
or else.” They won a new ac distribution system, and 


with it came demands for better lighting 

That's where Sam Moorhead, supplies salesman tor 
Lax Electric Co., Inc., St. Paul, came in. Working closely 
with the contractor, John M. Christianson Co., Moorhead 
has been laying out the latest in fluorescent fixtures. So 
far, with half of the relighting job « omple te, SOO fixtures 


have been installed at a billing of over $12.000 plus 


stems and fittings 

e Quality First——But the job wasn't sold as easily as that 
even after Metropolitan's management decided to relight 
For one thing, the job had to be done on a floor-by-floor, 


got tenant satisfaction with quality job. 


70 ELECTRICAL WHOLESALING—September, 1956 


pai 
n relighting th 
coe ghting the Metropolitan building . . . 
4°) 
64 
ne 
a4 
> 
| 
~ 
3 
a 


BETWEEN 


sperrr arket 


AFTER 


From Poor to Fair to Better’ 


pay-as-we-go basis. Fer another, each 


individual tenant, with a stake in the 
lighting and in its costs, was to deal 
directly with Moorhead and the con 
tractor 


Tenants’ objections, in the begin 


ning, mixed price and quality \ 
200-watt bulb will be fine here one 
said. Added others Just give us some 


Moorhead and the con 
askance at this think 
st 


fluorescents 
looked 
felt that only the be 


tractor 
ing, for they 
in terms of good-looking fixtures and 
of illumination quality would do 
solid, if old 

[he job began. First to be 
was the Army Audit ofh 
ahove) Io Moorhead’s regret, it was 


building 
relighted 


(center 


justice to this 


done on a price basis with two-light 
96 strips Moorhead calls them 
supermarket strips and add Ii! 
idmit they produce the foot-candles 


but the glare is pretty bad.’ 

Later, Moorhead’s 
satisfaction. Not only were the tenants 
dissatisfied with the job—although it 


regret turned to 


was a big improvement over the old 
lighting but Moorhead and the on 
tractor used the results to sell the 
other tenants on the need for better 
louvered units. The goal was 49 ft-c in 


the offices, with 70 ft-c for rooms 


September, 


where drafting and other close work 
was done 

One by one, on a quality basis, the 
were sold: the lobby 
travel agency, the Railroad Retirement 
Board office, the Old Age Retirement 
office (ahove, right), the Nickel Plat 
railroad office. Moorhead 
most of the layouts, and got full tenant 


ifter install 


remaining jobs 


worked out 
approyv il both before and 
ation of the new fixture 

e Problems— I her technical 
problems, too, that meant special plan 
office. The Metropolitan 


improvi ing 


were 


ning for each 
irchitect, apparently 


he went, had vaned the depth of the 
floors. Some ceilings were up to 21 ft 
high, and others a mere 14 ft. The 
standards for the new fixture ther 
fore, had to be varying lengths for 
good look nd good illumination 
Long run were few. tor the huild 
ing is chopped apart in the middle by 


ilong most sides by a 
number of sma Hefty pillar 
difficultse So did the 


the court and 
ll offices 


number of partition i p! 
mized by locating fix 
tures so that only one has to be taken 
down if the partition moved 
making the sale 
we found the tech 


Compared to 
Moorhea 
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A took sivantage fa ustomer 

need nd then u in 
fersor job to sell bett lighting for 


each office 


e Profits Scllin lighting is nothing 
new for Sam M \ graduat 
electrical et me m Lax 
blectri ryt lle we ina 
found that ny mix 
well te th Hi lds much of 
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Relighting: Main Street to More Profits (cont.) 


‘Persistence Relighted 


This Textile Mill’ 


... Walter W. Bates, salesman for Century Electric 
Supply, Inc., believes. In meeting objections to relighting 
jobs, he does not use pressure, but listens patiently to a 
prospect's reasons, and then, during his next several visits, 
attempts to explain how adequate lighting can be an asset. 


UCH TIME and effort 
devoted to making il relighting 
Walter W Bates, sales 
man for Century Electric Supply, Inc., 
Providence, R. L., But he 


also has discovered that patience and 


can be 
sale 


has found 
persistence eventually can pay off in 
profits 

This result with one in 
dustrial Rojye Mills, Inc., 
near Providence. Offidials of the plant 
helieved their old-fashioned drop in 


was the 


customer, 


candescent fixtures provided adequate 
light, and did not want to spend extra 
money for relighting when Bates first 
mentioned the idea 

“| decided not to push the subject 
further—-at least at that time,” the 
salesman “Usually, a 
knows what he 
handle 
terested only in obtaining recommenda 
tions.’ 
e Pursues Topic 
visil 
Bates 
plained 


Says prospect 
what he 


Sometimes, he is in 


wants and 


can 


In each subsequent 


about once every two weeks 


and ex 
efliciency of 


suggested relighting 
work 
light 


his sales 


how the 


could be increased with better 


ing. Each time he increased 
efforts by showing officials pictures of 
fixtures 
their particular needs or by 
them pictures of 
jobs. Whenever 
Bates 


which would be suited for 
showing 
completed lighting 
lack of 


another 


there was a 
interest would turn to 


topic 


72 


months, Bates continued 


but patient 


For many 
his persistent 
Eventually, the 
tractor 
of the 
better 


Campaign 


salesman and a con 
who also advised the owners 
textile mill that they needed 
lighting-—-were asked to make 
recommendations and specifications 
for a relighting job 
A manufacturer's engineer was 
called in and helped Bates inspect the 
relighted A 


recommendations 


area to be layout 
sketched 
for the number 
ther 


were 


was 
and made 
of fixtures to be used 


The plans 


sent to the contractor, who esti 


spacing and height 


Then, he and 


Bates submitted the completed plans 


mated the wiring costs 


and costs to plant officials, who agreed 
to go ahead with the job 

The installation 
370 ~—s two-light 
mounted in continuous rows 


consisted of about 


industrial fixtures 
Fluores 


The 


about 


cent lamps were 40 watts each 


completed job amounted to 
$7,000 giving 
worthwhile profit for the amount of 
time Bates spent in making the sale 
e Good Results 


completed installation was satisfactory 


Century Electric a 


Ihe reaction to the 


“I didn’t realize the old lighting was 
bad until the 
operation,” Lionel O. Fontaine, super 
intendent reality, the old 
and new jobs are as different as night 


new installation was in 


says In 


and dav. Now, we can see to work.” 


Bates, a full-line salesman, says he 
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This lighting is in area for which 


usually is able to overcome the price 


objection to relighting by being per 
with a 


He stresses that the secret of selling 


sistent and friendly prospect 
is in knowing the prospect and getting 
along with him 

fully he 


listen 


lo sell succes says it 


is necessary to patiently to a 


prospect explain why he doesn't want 


to relight. It is important to believe 
ibout his rea 


know 


the prospect is sincere 
sons. He is in a position to 
why he can't relight 

However don't 


some prospects 


mean what they say and don't realize 
all the they 


good lighting. By giving a prospect the 


benefits can obtain from 
full story over a period of many visits 
likely to make a 


and will 


the salesman is less 


nuisance of himself have a 
better chance to make a sale.’ 
e Needs Information— Bates 
it is important to a knowledge 


of the component parts of fixtures to 


beleves 


have 


Because of 
utility 


do a successful selling job 


this, he regularly attends and 


manufacturers’ lighting courses, and 


studies manufacturers’ lghting cata- 


logs. In addition, to gain technical 


has attended lighting 
by the Rhode 


knowledge, he 
courses sponsored 
Island Engineering Society 
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Relighting: Main Street to More Profits (cont.) 
‘We Spent 
Fi 
. . . Says persevering George Nassor 
(right), sales manager, Nassor Electrical 
Supply, Hackensack, N.J. It took him that 
. 
long to convince paper company s man- 
agement that better lighting was needed 
as much in its office as on the plant 
' 
floor. Here's how he waged a long term 
educational campaign that resulted in a 
$2,000 relighting sale. 
CHECKING hi favorite product 
lighting is ne of George WNassor 
elling technique He always carrie 
ght meter, finds it helps broach re 
lighting in a subtle way 
FF SELLING PERSEVERANCI This was the cause of his discomfort wasn't sold on the bad contrast angle 
was cash, George Nassor would be The ceiling was painted black It (“we don't need that much light”) and 
loaded. The sales manager (and seems someone told the management — still thought the black ceiling effective 
olt-time salesman) for Nassor Elec it was the best way to hide the pipes ly hid the multitude of pipes. So that 
tric Supply apparently never heard of | Nassor explains with a smile was the situation: The plant was re 
‘no”. A prime example of his stick What's more, the wall was done in lighted; the president's Own office had 
to-it-iveness was an office relighting a heavy yellow, thus heightening the — recessed troffers and downlights, creat 
sale that covered a five-year span harsh contrasts provided by unshielded ing a comtortable working atmos 
Nassor had a good industrial cus 4-lamp, chain suspended fluorescent phere. But the office lighting continued 
tomer a fair-sized paper making units spotted irregularly. Each desk to be an inefficient eyesore for five 
company in Hackensack. He'd been had a lamp and the overall lighting — years 
selling apparatus and supplies to the — effect was bewilderingly bad. Intensity e Keeps Prodding—But Nassor never 
firm on a comfortable basis for some varied from 5 to 25 ft-c, depending gave up. On his regular weekly calls 
time. After a few months of inten on where you took the reading he continued to press for relighting 
sified effort he sold the president on Nassor took many readings, talked If he came across some convincing 
relighting the plant. It was a_ big relighting with the plant maintenance literature on what office relighting 
profitable sale-—but not enough for supervisor and the purchasing agent meant in terms of tangible benefits to 
George Nassor They asked him to make a layout and) management, he'd bring it along and 
e Sees Eyesore—-Fvery call he made he did—complete to color recom- give it to the customer. When new 
on the account made him grit his mendations lighting products came out he sub 
teeth. To see his contacts he had to He then approached the firm's presi mitted samples and literature, point 
walk through the general office area. dent and found him skeptical. He _ ing out their significance “if you should 
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ay 
ro 
Fe 


decide to consider reliehting 


For five years he persisted 
heard was the worst word in 


vocabulary No It 


Casy Once I was almost 


mans 
willing to 
forget the sale if they'd only 
white and 


paint 
the ceiling 
Vantages of culling some 
trast he explains 

Nassor hammered away at the dual 
maintenance costs of servicing both 
desk 
did no good. He continued to 


with the 


fluorescents and lamps—-but it 
work 
purchasing agent and the 
maintenance supervisor on revising the 
layout as the years went by and new 
fixtures and concepts of lighting we 
developed 

In mid-November, ‘55 
effort paid off 


prodded by 


his sustained 
The firm’s president 
Nassor and 


personnel 


mindtul 


mounting complaints 


ided to relight the office 
e Selling Up —Nassor suggested that 
in electric Ceiling would be 
the job. It would give the 
iVailabl inal hick all the piping 
the same time. But it was no go 
he management explaine that 
omeum few it 
facilitn So 
installation that 
ould he iSily ilvaged and 


talled. Since the electri ceiling would 


igineecred package if 


nstallaty 


fixture 


tained plu 


paint nyout 
Nasso ri Suppl 
liehting Now 


the firm wanted t 
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weeks 


ime ft 


the tem in 


bavorable 


dules 


nal 
rie 


talled 


RK 


caction 


I hank 


the distrib 
uppl 

could 

were 


and 


hve new 


omment 


iped all 


them for 


THE Paper firn genera thrice r 
wa immiunated witt iv » 
ye Ww arpening har ntra and it 
4 
4 
{ er wre gore eiling now white 
noted marked ncrease ett er — 
fewe error Here Na heck it 
job wa for the : 
All he viving te 
ulo igi ever 
n ovel plate th 
painted before the fix 
hung. The were later removed 
lighting drew enthusiasts 
mM three workel manage 
be a tailored, (Es efficiency, no more headaches, fewer 
ilvabilit vould be negligibl break fev In short, a 
Nassor uggestion a continuous N of 1} rt 
row fluorescent using those benefits I'd tried 
lamp, juality ind pl five ca 
ing 6) ft a nev But wv | the effort 
accepted Ihe plant mplet ghied and 2 
old the re know neve the ceiling 
|: 
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Relighting: Main Street to More Profits (cont ) 


‘A Test Installation 
ls Paving the Way 


... Sam Blake, Jr., explains, “for a more extensive lighting installation at an 
industrial plant in Bridgeport, Conn.'' Sprague Electrical Supplies sales mana- 
ger overcame an objection that the plant already was well lighted by relight- 
ing a small area and comparing the difference in_ illumination. Employees’ 
satisfaction convinced officials more light was needed. 


ELECTRICAL WHOLESALING—September, 1956 


— 
: 
: 
‘ 
76 
us. 


HE THEORY that 
is paying off in additional 
I lec 
trical Supplies, Inc., Bridgeport, Conn 


secing is be 
heving 
lighting sales for Spraguc 

In an effort to convince officials of 
the Dictaphone that 
Bridgeport manufacturing 


Corp thet 
machine 
plant needed relighting, sales manager 
Sam Blake 


ing be installed 


suggested trial light 
before a decision on 
complete relighting was made 

Blake 
and ballasts if Dictaphone would pur 
lamps. Tne lighting would 
400-watt 
mercury lamps for low bay fixtures to 
6O0x150 teet 
From his experience in 


agreed to furnish four fixtures 


chase the 
consist of color-corrected 
illuminate an area of 
© Test Basis 
selling lighting, Blake knew that onc 
installation 


he could get an into a 


building, the prospect would be satis 
fied. In this case, he told plant officials 
that if they 
purchase the fixtures and ballasts; if 
would take back the 


equipment supplied by the firm 


were satisfied, they could 


they weren't, he 

“My idea was to convince not only 
the plant officials that their two-light 
industrial fixtures 
Blake Says 
employees. If we 
better 


were inadequate 
but also to convince the 
could sell them on 
lighting, the 
be more inclined to keep the installa 
trons 

Officials liked the plan their 
maintenance depariment made the in 


employer would 


and 


stallations 
Ihe results were amazing,” plant 
foreman Ed H. ¢ 
Although only 
the amount of overall light 
in the area was increased greatly. As 
for the workers, they're 
satisfied with the new lighting 
“Tt 1s 
ployees working in the relighted area 
and their efficiency has 
sorry we didn't 
have this type of lighting sooner 
One Sells Another— Blake 
mercury lamps are 


irpenter comments 


four fixtures were 


installed 
completely 
good psychology Ihe em 


seem happier 
even increased. I'm 
helieves 
color-corrected 
ick al for 
ale was at the new 
Bridgeport Brass Co 
tilated high bay fixtures were installed 
1,000-watt lamps. Blake 
first installation of its 
in Connecticut 


industrial use. His largest 
mill of the 


where 216 ven 


tube 


using Says 


this was the 
type 

In showing this unique installation 
to officials of the Dictaphone Corp 
the sales manager stressed that fewer 
fixtures could be used to illuminate an 
area He that the 


corrected mercury lamps produce less 


explained color 


Sales manager Blake (left) and Ed Carpenter, plant foreman, check 


IN SPARE MOMENTS 


) 


glare and shadow, that ther 
peaks in the light 
there is less maintenance 
life, although the 
expensive 

They were sold. On the basis of ther 
Dictaphone official 
hased the 
Blake ha 
estimates of cost 


intensity 


initial 


test installation 
satisfied, 


were 


and pul 
equipment. In addition 
been asked to mak 
for complete rm lighting for new quart 
which the manufacturing 


fers into 


division will be moved tn a_ few 
months 

As yet, this trial program hi 
Blake 


end result 


shown a profit 
will be the 
that will 
this program has 
Bec suse of his 
Biake recently attended 
Certified Lighting course in No 
There he learned the t 


covering the fundamental! 


sale prove ho 4 
hee n 


inter 


Conn 
aspects 
office 
ing. The course wa 
Southern 
Lighting Bureaus 

© Works With Others 
Blake 
trons but 


factory and hool 


pon ored by the 


store 


Connecticut ind National 


does not write hi 
ilwavs take i ustomel 
needs and desir ‘ ider 


Most oft the 


don 
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epresentatives 


with utility personne! 


found that some pros 
onfirming opinion 
ompan 
eclieve necessary 
rf | wholesaler to employ 
lighting specialist,” Blake says IT his 
i full long as a full 


ibout 


time 
cnough 
vith a pro pect 
cesstully 


enginect 


Ihe manufacture 
n lay out the 
M iny not 

hting is 


know the 
vantage 
vledge of light 


job in 


itor who h 
technique pood 
onvincing a prospe the need for 
After mwork ha 
iccomplished hould he the 


rehighting been 


ryan the 
with 


main function ile 
technical persons te] 
plar orat why 
Blake 1y ells the 

of lighting-—-not price. He 
that good housekeeping 1s costly, 


that hi 


is much maintenance costs as 


iim to ve his cus 


philosophy in selling lighting,’ 


th today * 


satisfac 


light from four new installations. 
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b 
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hiehting “<3 
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. 
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Relighting: Main Street to More Profits (cont.) 


‘It's a Matter 
Of Confidence 
—And Quality’ 


. .. When customers trust you, re- 
lighting sales come easier,’ claims 
Don Andaloro, salesman for Milwau- 


kee's Boggis-Johnson. He cites quality 
variety of 


sales to a commercials. 


44QN THEORY, price is the relighting bugaboo,” claims 
Don Andaloro, salesman for Milwaukee's Boggis 
Johnson Electric Co, “But I find, in practice, that 
if you guarantee your merchandise and the quality of the 
job, price becomes a secondary consideration.’ 

Andaloro, who's been selling supplies outside for four 
years, admits to a prejudiced view of the lighting market 
He likes relighting margins, and he thinks the market ts a 
fast-growing one 

My closings run about one out of every four relighting 
jobs I'm involved in,” he comments, “I figure about 1! 
calls per sale, exclusive of followups after installation 
And when I compare my relighting sales with new jobs 
at one, two or five per cent—-they look even better 
e From Stock To Andaloro, confidence from customers 
is based partly on the “right lighting for a given location” 
and partly on Boggis-Johnson service. The latter, he 
figures, sells plenty of jobs; delivery of fixtures from 
stock is a watchword at the firm 

He's especially proud of coming up, a good share of 
the time, with what he feels is “exactly the right fixture” 
for each job. The next step is to convince the customer 
Once the job is sold, the satisfied buyer will probably 
lead him to additional prospects 

Andaloro also emphasizes the contractor's role in 
selling relighting. While not a lighting specialist but one 
who has learned the technical tricks as he went along 
Andaloro helps the contractor sell the job and puts in 
extra effort on the layouts. This approach pleases the 
contractor, who appreciates the extra attention to his 
jobs and his customers 
e With Help——While confident of his ability to handk 
most layouts, Andaloro is not reluctant to call on manu 
facturers’ reps or the utility lighting department. He finds 
that their services, if not abused, lead to good-will within 
the trade and to better quality lighting jobs 

Andaloro also gets plenty of help from Boggis-John 
son, both in service and in backing on his sales approach 
Says President F. S. Johnson 
relighting is the salesman’s time, The profits are definitely 


‘The main problem on 
there.” 
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“THE RIGHT LIGHTING” was the problem in the sale of 
relighting to the Doyle Beauty Shop, South Milwaukee. Say 


Don Andaloro (in ul, photos) Mi Doyle had to be 
hown that the lighting in her ilon provided not only ilu 
mination but brought out her stylized moti 

Andaloro and the contractor, Mickey Hermaniak, called or 
her last January After checking the hoy which Wa being 
lone over Andaloro uggested losely louvered units Mr: 
Doyle called them “lacey” and said that was what she had 
had in mind. After further study, Andaloro settled on tt 
using five 2-lamp, 48-in units for 45 ft-c maintained illumina 
tion. He also suggested warm white lamps to bring out the 
pink motuf and other units over the much-used mirror 
Mrs. Doyle agreed that this layout was the answer 


WHILE REMODELING, Milwaukee's Key Realty decided 
that its new relighting layout for the outer office was unac 
ceptable. Its too expensive, the owner said 

The original complaint went to the contractor, and he in 
turn went to Don Andaloro for help. Andaloro, meeting with 
the owne! sic tepped the cost issue and concentrated on 
the spotlights originally specified. He convinced the customer 
that they were obtrusive and generated too much heat for 
use in an office. They finally settled on recessed, louvered 
incandescent units (see next page), for even tilumination 

furning to dramatic effects, Andaloro persuaded the realtor 
to use cove lighting around the walls. Convertible fluorescent 
strips, with yellow lamps, would bring out side-wall effects 
Convinced, the owner bought the layout 

Results: the owner was more than satisfied with the final 
job, and got much comment from employees and customers 


The outer office now has a maintained 35 ft 
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Relighting: Main Street to More Profits (cont.) 


VA Hospital: Series of Sales 


THE SERIES of relighting sales at the 
Veterans Administration hospital in sut 
urban Milwaukee proves, to Don Anda 
loro, that confidence in the salesman and 


in his firm’s service sells job after job 
Andaloro’s relighting 
gan in December 19%' 
hall (right) was in the 
ernization. Said We 
trical maintenance man I 
have this hall done by Christma 
you lay out the lighting, and get the 
tures here on time? 
Andaloro and Boggis Johnson could 
and did Ihe units pecitied 


re 
cessed incandescents (also used at Key 


Realty), placed in the acoustical ceiling 
and using 300-w silver lamp Result 
40 ft-c at table level IT he jor Haber 
says, 18 neat-looking and easil main 
tained 

Other jobs followed fast. One was the 
switchboard room. Haber illed Anda 
loro and said he needed the fixture 
“right away Andaloro did the ivout 
using louvered fluorescent units with uy 
and-down lighting for best illumination 
The 45 ft-c level make for ea 
ing of switchboard numbers, the opera 
lor says 

One of the biggest VA jobs | 
proces: relighting the orridot 
hospital proper. Before relighting (below 
left), lumination was poor (10 ft-c) and 
irregular At right below Andaloro 
demonstrat to Haber (rivht the 
ft-c illumination of the new install ition 
dimmers On these incandescent unit 
seldom considered for hospital wus 
allow low but effective nighttime lighting 


HOSPITAL CORRIDORS: New incandescent units increase illumination from 10 (left) to 50 ft-c. 


ELECTRICAL WHOLESALING—September, 1956 


. 
5 
4 
ot) 3 


/ 
S 


Now you need only half the former ” ©) 


with General Electric’s new 
30 amp, 600 volt HCI safety switch! 


vd tandard 


This HCI otl at 


dut measuring nly 
In | than hall 
\ rie dependable 
protection and these important beneht Be 
Mer protection, greater safety. ‘) 
break contact f 


Long life, dependable performance , 
kly divide and snuff our ke OFF 


quencher! ju 
id burning oft ntact be i 


ent pitting 


tant hni 
d durabalie 


Speedy installation and maintenance. | 


Use these catalog numbers to order 30 amp, 600 volt HC! switches from your G-E Distributor 


Type 5, standard duty, side operated, 3 pole 


Type H, heavy duty, front operated, 3 pole* 
Fusible 


Fusible No fuse 


TC90361SD 764536150 1C6036) 


GENERAL ELECTRIC 
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y ” Wide 
teel open pecta ine 3 
butt-hinged door for rug C j 
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SPOTLIGHTING YOUR MARKETS No. 17 in a Series 


Brings you up-to-date on what you can sell to. . 


The lron-Foundry Market 


@ Foundries, supplying metal castings to industry, are booming. They're a 
good market for wholesaler's salesmen. 


@ Plants range from factory units to small jobbers. Big needs: motors for 
conveying equipment, controls for furnaces. 


@ There's much team buying in this industry. For large sales, see the p.a. 
and the design and development department. 


Foundry business 
on the upswing 


From arc furnaces 
to conveyor motors 


HE BUSINESS of supplying iron castings to American industry has never been 

better—-and there's no end in sight. Metalworking sales in 1955 were 20 per 

cent above 1954, with 1956 continuing this pace so far. Even with automobile 
and farm equipment sales lagging slightly, if temporarily, other top customers 

defense, appliance makers and aircraft—are still buying heavily. And capital 
expansion Outlays keep machine tools demand strong 

Iron foundries are an essential element of the metalworking industry. They 
take the metal ingots turned out by metal producers and cast them into products 
of varying degrees of completion. It’s estimated that there were 6,208 foundries 
operating in 1955, shipping 14.8 million tons of goods. Of this total, at least 
one-third produced tron castings 

The types of foundries vary almost as much as the products they turn out 
Many are parts of larger manufacturing operations, Others are independent, work- 
ing on a contract basis with industry, and still others are the smaller commercial 
jobbers 

Whatever the metal used, foundry operation is basically similar. The same 
general equipment is used to make patterns for molds, to make sand, shell and 
permanent molds, and to make die castings. This is true whether the material is 
gray iron, steel, aluminum, brass, nickel or a host of other metals and alloys. In 
addition, foundries must have equipment for finishing, machining, polishing and 
plating cast products and parts 


FOUNDRIES are among the best markets for the electrical wholesalers’ salesman 
Just one facet of their operations—-the various types of furnaces used——-is so 
involved that the salesman who wants to serve this market effectively must study 
his customers’ plants in considerable detail. And the potential of the foundry 
market is large enough to make such studies worthwhile 

The heart of the foundry is the furnace, with its auxiliary melting pots and 
cooling tunnels. Most furnaces are gas but many are electric arc. All require 
a variety of motors, motor controllers, timers and temperature regulators 

Most castings are made from molds, which in turn are made from patterns. Since 
the patterns are normally wood, most foundries operate woodworking shops, 
complete with electric saws, drill presses, etc 

Electrically, perhaps the biggest single need is for power to run materials 
handling equipment, to move the metal ingots and other process materials to and 
from the furnace. This equipment ranges from heavy yard cranes to lorry cars, 
blowers and distribution belts 

Maintenance departments are found in all foundries, large or small, and they 
have a big say about what supplies are purchased. In larger foundries, electrical 
maintenance personnel are regularly assigned to the foundry, and they often initiate 
orders 

When it éomes to larger purchases, the metalworking industry relies more than 
most on team buying. The design and development department and the purchasing 
agent are most influential 
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Foundries: Emphasis on motors and control equipment 


PROV IDE metal tor 4 r continuou melting Furnace controls 
are many and complex 


furnace ts required. A good number « r c ric arc units. In a medium 
sized foundry, this might | 1 three-phase furnace holding between two and four 
tons of met and rated at 1,000-h Maintenance of equipment involve 
replacement of electrodes and heating clement 

Melting pot are also common ming i upward Flectric 
ovens are widely used to b 

The electrical story, particularly furnaces, | unly a control story, Tempera 
ture controller indicator i! nstrument i iia i ire timers Ihe re 
sistors of large furnace i ints or more independent circu 
each with its own temperatul ulation 0 ind current regulator 
also important 

Next in importance el 1 i for materials handling system. A 
traveling yard crane used fe ad yvering go » the furnace iv ha up to 
three or four motors for controlling tray ) i bridge i wrizontal apd 
vertical hoist movement t has an el map chime ding scray 
metal, additional motor i! 1ecessa magnet 

Throughout the isting 
belts are i necessit Hi 
to transport molten metal 


ed primary a ittern old may bay Motors for cooling, 
sanders, routers, drill p woodworking, finishing 
In making the mold 
closing jacket. Many ty 
and mixing must be 
to weigh and separate sane 
fo hurry the cooling 
requiring an added cor 
Sull mor onveying 
Much of the work 
by tumbling mill 


NATURALLY pri gp amount of dust and di ct Add: dust control, 
Because of this dust anc 
and reduced in etl 
should vhen cos 
units with enclosed 
sin fe 
machine relocation 
receptacles for portable machin thes th 1 nal 
foundri i market with top pot 


NEXT MONTH: Petroleum Refiners and Distributors 


te 
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Lighting manager Len Forrest and his showroom comprice two-thirds of Mid-Island’s . . . 


New Plant, New Man, New Plan 


That's the triple threat behind Mid-Island Electrical Supply Company's pro- 
motion to obtain more customers and to provide more service for members 
of the industry who desire technical information about lighting. 


HEN Mid-Island Electrical Sup 
ply Co. was moved into its new 
Mineola, N. 


promotion 


building at 
much of the 
new 


centered 


around a lighting showroom, a 


new member of the firm and a new 
service offered by the company 
Ihe new member of the firm, who 


joined the organization shortly before 
the move last April, is Len Forrest, As 
one of Mid-Island’s partners, Forrest 
designed the 2,500 sq {t showroom to 
permit easy flow of traffic and to pre 
vent cluttered areas 


Sales—— o 


© Increase save unneces 
sary steps, Forrest segregated each 
type of fixture. His policy is to avoid 


duplication of styles and keep a variety 
of fixtures on display 

“Impressive showrooms increase 
traffic 


and help eliminate the 


and sales,” Forrest) explain: 


temptation to 
cut prices, In addition, people are in 


clined to spend more when they see 


attractive displays, like ours.” 


About 
wall brackets are displayed 


300 ceiling fixtures and 50 
Garden 
fixtures are shown in an outdoor set 
ting near the front windows 

* Technical Service 
technical 


The new service 
offered to 


Forrest 


involves advice 


members of the industry 
registered illuminating engineer, pro 
vides consulting service to the archi 
tect professional decorator and inte 
rior designer. He also provides layout 
and engineering service to the archi 
tect, electrical contractor and builder 

As another showroom service, For 
rest says the contractor is always pro 
tected when fixtures are sold to con 
sumers 

When we ascertain who the con 
sumer’s contractor 1s, we mail him a 
check for his 
whether or not he is our 

About 


day open 


discount on the sale, 
customer 
}00 persons attended a two 


May at 
industrial 


house last which 
about 20 manufacturers of 


equipment displayed electrical prod- 


ucts in Mid-Island’s 


Since the move, supplies sales have 
increased 20 per 
Avnet 

“Customers 


cent, according to 
partner 


prospects are im 


Lewis, another 
and 
pressed with the new building,” Lewis 
“Otten 


to purchase 


says when a contractor stops 
fixtures, he stays to buy 
supplies.’ 

e A Solution adds that the 
move into the one-story Operation was 
many 


to the counter 


Lewis 
the solution to problems. The 
only 
the old building was through the show 


entrance area in 


room 
No parking 
able, and shipping and receiving areas 


facilities were avail 
were inadequate 

At the there are no 
parking problems. A 2,000-sq ft space 
at the rear of the 10,000-sq ft build 
parking 


new location 


ing is reserved for future 
needs, Separate entrances are provided 
for showroom, counter and warehouse 


areas 
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The partners . . 
In addition to F 


and cabinets for economy lines 


Flexible ceiling for fixtures .. . and comfort for customers 


wr yaliesmar bert } te ta et t diy 
ng pare wn. be rer ed tor insta fixture ne tire ed exter 

th method, vacant spot sre eliminated | 4e6 need vi ith » far 
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and their distribution plant 
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THE SALESMAN’S TECHNICAL NOTES No. 33 


FLEXIBLE METAL CONDUIT ds used extensively 
tor machine tool wiring, where mary short 
and awkward connections are 
and subject fo pyibration, ana where 
Slight snovement of electrical corm- 
LE LIECESSATY. 


MAKIMUM CONDOUCT- 

ORS PERAVITTED 

TIGHT FLEKIQ@LE 
MAE TAC CONOW/T 


[ CONBUT \CONDUCTOR $1 


(INCHES) (AwW6) LIQUID - TIGHT mera/ 


3/g /6 conduit? made for socarions 
Ve 72 subject fo excess/ve morsrure, 
Of GlCASE, OF COrlos/VEe 
4% 
é 
2 


chernCa/s. The Cov- 
Cred by specia/ outer hpura- 
right yacker 


/ 


VAWAWG 


SURFACE METAL RACEWAY 
mag be used for erttire rrew 
fations, for rewiring, or For 
AAA TIONS TO WITITIG. 


Some systems are furtushea with 
separate base ard others 
corne as piece, conductors 
being 17) after 


A cornmon applications 1s The of ar 
receplacle existing Fo provide a 
ceprtacle prore accessible Jo a7 air Conm@ r- 


Surface mera/ 
fa cewag— 
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Pinpoints the Information You Need On... 


Raceways— 


By J. F. McPartland 
and W. J. Novak 


LEXIBLE METAL conduit and 
metal 
to supplement rigid metal conduit 


conduit for 


surface raceway are used 


and electrical metallic 
general branch circuit and feeder wir 
ing. Each of these types of raceways 
has particular application advantages 
and limitations in wiring for new 
construction and electrical moderniza 


tion 


Flexible Metal Conduit 


flexible 


called 


The use of metal conduit 


commonly Greenfield ol 
flex 
bines the requirements for rigid metal 
The meth 


for general interior wiring com 


conduit and armored cable 
to that of 
flexible 


installation 


similar 
that a 
used ind the 


od is rigid conduit 


except stecl conduit is 
techniques 
used for armored 


able 


conduit 1s only a 


are similar to those 

Unlike 
flexible 
and 
flexible metal conduit are in 


armored how 


metal 


cable 
evel 
raceway contains no conductors 
Runs of 
Stalled from equipment enclosures to 
boxes or other equipment enclosures 
and then the wires are pulled in, from 
box to box, etc 

Flexible metal 
many particular 


superior to 


conduit 1s used for 


wiring jobs It 1s 


much rigid conduit for 
runs through spaces containing many 
such as water 


obstructions, pipes 


structural members, air ducts, etc 

In such areas, it is often impossible 
to run rigid conduit by making all the 
necessary to avoid 
Installation of flex 


quicker 


hends and turns 
the obstructions 
ible conduit ts and easier 
than that of And it 
comes in long continuous lengths up 
to 250 feet 


available only in 


rigid conduit 


rigid conduit ts 
short le 
flexible 
fixture 


whereas 
ngths 
4 common use of conduit 


to connect lghting shove 


suspended ceilings. In many areas 
have to 


work 


a common technique 1s to 


where lighting fixtures may 


be moved to suit changes in 
performed, 
use a grid system of rigid or thinwall 
outlet 


connecting 


boxes at all in 
with flex to 


conduit with 
tersections 
the recessed fixtures 

Another 


common use of flexible 


September, 


conduit 1s in connecting mgid conduit 
flexible 


vibra 


to motors or machines. The 


conduit in such absorbs 
which 
rigid conduit if i 


directly to the 


La SCS 


trons would set up noise and 


loosen were con 
nected 
chines 

Limitations on the use of 


metal conduit 


Vibrating ma 


flexible 
forth in 
They 


conduit 


are clearly set 
the National Electrical Code 
establish that flexible metal 
shall not be used— 

1. in wet locations, unless conductors 
are lead-covered or other type ap 
proved for the conditions 

2. in hoistways, except for limited use 
and wellways 


in hoistways escalator 


between risers and limit switches, inte! 
locks 
device 
3. in storage battery rooms; 
4. in any 

“us specially 
Electrical Code under 
flexible 

lass il (pre sence of com 
bustible dusts) or Class Ill 
fiber or fivings 


operating buttons and similar 


hazardous location, except 
allowed in the National 
Wiring Meth 
ods when connechons are 
required tor ¢ 
(presence 
ot easily ignitible 
locations: of 
5. where conductors 


are exposed to oil, gasoline oF 


rubber-covered 
other 
deteriorating et 


materials having a 


fect on rubber 
The number of 


in flexible 


allowed 


conduit the 


conductors 
metal ime 
as for equal sizes of rigid metal con 
duit, in accordance with table . 3 
and 9 in Chapter 10 of th 

Rewiring flexible 
capacity of fill ts 
for rigid conduit 

iquid-tight flexible 


is a special form of flexibl 


code 
conduit to yreatel 


also allowed as it | 


metal conduit 
conduit 


which has an outer liquid-tight ja 


and is used with terminal fittings 


signed for the conduit 
This type ot flexible 


used as general purpose raceway. The 


onduit 1s not 


code restricts its use to connection of 


motors of portable where 
flextbility of connec 
Flexible conduit of the 


tight type may not be used where su! 


equipment 
tion required 
metal hquid 


ject to mechanical injury, whe in 
contact with rapidly moving parts, un 
such that its 
60 C (140 any 
ition other than those 
Wiring Methods in 


covering Class I, Il 


der condition tempera 


ture 18 above 
hazardous 1|o 
allowed under 


the code 
and III locations 


sections 
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Surface Metal Raceway 


Surtace metal icewa is a thin 


to contain 


wiring ceiling o 


floors 


It may have a rectangular or flat 


tened-oval cross section and may con 


sist of which 1s 
surface of the 


which the 


part i trough 


fastened to the 


Iwo 
wall or 
ceiling and in wires ar 
placed ind a which ts snapped 
on over the Nite the trough 
may be tubing 


through 


impl one-piece 
which must pulled 
thin 


racc wu 


al they ife rulur i or 


wall conduit metal 
th special fit 
I witch con 
nection 

In il metal 


mon It 
iled 


is ed ed in d 
may not be used: wher once 
cept that approved metal 
Line | 


unc pl i 


hazardou 
Ihe larg uctor 
may tal racewa 
No he ‘ ‘ conductor 
race 
‘ay may not than the 
for ahr j j ap 
proved greatel 
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hi 


number 


i) 
Surtace 
multh-outlet 
tended thre 
ton ind 
through in 


the n 
me the 
ompart 
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What was the best way to bring the new 
electronic range to Lima, Ohio? To State 
Electric Supply's Clyde Andrews (right), 
the most obvious answer was publicity 
—both for the product itself and for the 


electrical trade. Giving contractors an extra plug, distributor Andrews used .. . 


STATE ELECTRIC | 
SUPPLY CORP. | 


Wholesale Electrical Distributors 
thru your 


4, 
* 


New Product Push—With a 


Electric Supply Co, and its 
trade partners got lots of extra 
mileage out of the recent intro 
duction of the new electron range 


to the Lima, Ohio area 
Keying his 
than to 


thinking to publicity 
Clyde 


Andrews led the industry's well-plan 


more sules, president 
ned promotion last April for the range 
sold as a 


But, to 
byproducts were more 


\ number of units were 
result’ of the 
Andrews, the 


important 


Campaign 


publicity for manufacturer 
(Ohio 


(Tappan), utility Power), con 


tractor (your trendly electrical sup 


pher’) and distributor——with commu 


mity pood will the 
State Blectric 


Being 


main factor tor 


wholesaler Andrews says, 
we re 
What's 


years in 


hidden away from the public 
fairly 
dec ided 


more, were 
Lima. We 


Was 


five 
that the 
what we 


new 


electronic range just 
needed to make a splash 
public. And that, I think 
e Idea — Ihe 


a prestige 


the 
we ac hieved 


with 


range, he points out, is 


item. consumers are 


about to plunk down money for it 
but, from the “futurama” standpoint, 
it is tops in interest. The potential, he 
decided, was mostly in publicity—and 
in tying in publicity for the trade 
That this approach worked is evi 
denced by the fact that the range dis 
play was one of the two main features 
of the 1956 Allen county Home Show 
(the other IV) 

Andrews was all set to go 


color 
when 
lappan and Ohto Power outlined what 
had been done introducing the range 
to other He has had 
perience in advertising 
that State gain trom 
a promotion of this intriguing product 

A program quickly set up 
lappan was to provide the equipment 
Ohio Power the display setup and 
the demonstrator, and State Electric 
the advertising. Andrews settled on a 
heavy schedule of homey, local-touch 
ads, including newspaper, T\ 
direct mail, for this area 

The joint program was designed to 
let the industry get some of the glory 


areas much ex 


and was sure 


Electric would 


was 


and 


first 
then for contractors and 
finally for the 


for the new range. It reached 
for the press 
dealers, and buying 
customer 

Here's the campaign timetable 

April 5—-Private showing for press 
and radio, architects potential 
VIP-customers. Of the 375 who were 


invited, 135 came to see the hour-long 


and 


demonstration and share a_ buffet 
supper 
April 6—-Selected customers of 


State Electric attended a showing with 
more sales pune h 


April 9—Twenty-minute demonstra 
tion on the local TV station 
April 10—Following teaser news 


paper ads, the first public showing was 
held. Nearly 400 persons attended 
April 12 
utility personnel and their families 
April 16-17 
tinued for the public in the 
showrooms. ( 
be ‘periodic’ 
Virginia Daubert 
omuist 


The range was shown to 
Demonstrations con 
utility 
These were supposed to 
demonstrations, 
utility 


Says 
home econ- 


‘But the crowds kept coming, 
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TRONIC: RANGE 


Local Angle 


Well, Snap My Suspenders! 


| had to keep gomg contin (ct ELECTRON 1 owas. cure get ont 


and 
uously.”) cure hove to of tue Gam 


promotion at the Home Show, which 


e Measure— State Electric then fol 
lowed up the showings by making 
calls on prospects who had indicated 
interest at the demonstrations. At last 
report, four units had been sold and 
eight additional are in the works. The 
firm's salesmen are pushing the range 
and direct mail pieces continue to go 


out alerting builders to the potential of 
the unit 

But to Andrews, the main worth of 
the promotion was in its byproducts 

We brought the range, a new con 
cept of living, to the community,” he 
says. “It probably helped Tappan and 
Ohio Power, and it definitely helped 
us. Besides, we think it gave the con 
tractors a nudge. We're happy with 
our slogan, ‘through your friendly 
electrical supplier,” and we'll use it 
more to help contractors sell.” 


TEASER ADS mv 


jaily prior 
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ow Decentralized Is Electrical 


EASURED by two yardsticks, the answer would be 
in an advanced tate. What's more, electrical 
wholesale distributors seem to be following manu 

facturers along the road to greater decentralization 

Ihe measures that throw some light on the industry's 
present state of decentralization are (1) the degree of 
departmentization, or product specialization, within 1,166 
independent electrical wholesaling firms and (2) the per 
cent change 1954-55 in the number of branch houses 
operated by 182 independents, This new information ts 
summarized on a4 state-by-state basis (right) 
© More Branches—Significantly, the electrical whole 
suling industry did not retrench in 1955. Rather, it ex 
panded its facilities. At least this was the case with the 
branch operations of nearly 200 independents. There was 
i 13 per cent increase in the number of branches operated 
by these firms at the end of 1955 compared with early 
1954. In some instances, it was a Company creating its 
first branch; in others, it was a local or regional in- 
dependent “chain” adding another house to its string 

Actually, quite a few wholesalers closed down branches 
during late 1954-early 1955. As 1954 drew to a close, it 
hardly seemed the time to expand; sales volume for most 
firms was down, net profits on sales seemed headed for a 
new post-war low. But a year later, as business surged 
ahead, the net gain in new branches was enough to off 
set the closings and run up a substantial increase 

Several states revealed some rather spectacular per cent 
(though small numerical) gains. Arizona, for example, 
showed a 400 per cent increase in the number of branch 
operations. Others: Kansas, up 125 per cent; Michigan, 
up 70 per cent, California, up 62 per cent. Those states 
on the minus side of the scale included Colorado, North 
Dakota, North Carolina, South Carolina, West Virginia 

What's happening this year is as yet unkown. But the 
trend to more branch operations seems clearly estab 
lished, and there is little question that more of this kind 
of expansion and decentralization is on the way 
How Departmentized?——The industry's independents 
reveal a well-developed degree of product departmentiza 
tion. This is another factor, like the trend in branch 
Operations, that is indicative of where the industry stands 
on decentralization 

While 68 per cent of the nation’s independent whole 
salers handle the sale of all electrical products through a 
general sales department, the remainder operate through 
separate departments. Thirty-two per cent have an ap- 
paratus and supphes department; 30 per cent, a lighting 
department; 23 per cent, an electric housewares depart 
ment, 14 per cent, a major appliance department; 11 per 
cent, a pole line equipment department; & per cent, an 
electronic parts and tubes department 

This departmentization generally takes the form of a 
department manager or specialist heading up the sale of a 
group of products. Occasionally there is a specialty 
salesman or two under such a manager. But most often 
it is the case of a specialist who (1) works on his own 
and (2) backs up full-line salesmen, who also sell the 
products he specializes in 
e More Statistics Coming—While these measures do r 
veal somewhat the industry's decentralization, there are 
large gaps. A few may be filled by information shortly 
to be released on the 19454 Census of Business (for some 
advance fieures, see page 98). Among other things, the 
Census data will show a considerable increase in the 


number of and volume done by “merchant wholesalers 


STATES 


Per Cent Increase 
Or Decrease in 
Branch Houses 


1954-55 


Alabama 
Arizona 
Arkansas 
California 
Colorado 
Connecticut 
Delaware 
District of Columbia 
Florida 
Georgia 
Idaho 

Illinois 
Indiana 

lowa 

Kansas 
Kentucky 
Louisiana 
Maine 
Maryland 
Massachusetts 
Michigan 
Minnesota 
Mississippi 
Missouri 
Montana 
Nebraska 
Nevada 

New Hampshire 
New Jersey 
New Mexico 
New York 
North Carolina 
North Dakota 
Ohio 
Oklahoma 
Oregon 
Pennsylvania 
Rhode Island 
South Carolina 
South Dakota 
Tennessee 
Texas 

Utah 
Vermont 
Virginia 
Washington 
West Virginia 


no change 
+ 300 

no change 
62 
39 
+ 100 


25 

25 
no change 
no change 


25 


no change 


no change 


no change 


no change 


47 
36 
100 
100 
no change 
no change 
no change 
29 
no change 
no change 
16 
no change 
no change 
43 
+ 150 
60 


Wisconsin no change 
Wyoming — 
NATION 13 
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Distri U ing? Here is a partial answer: in terms of prod- 


uct departmentization and branch operations 


Per Cent of Distributors Handling Sales 
Thr ough a The 4g? These Product Sales De 


Genera! Sales ctr Ma 
. htir 
Department ne 3 


68 32 
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Introducing a new department... 


INDUSTRY-WIDE PROGRAMS 


Rating Sheets: 


WHAT IT IS: 


A new, at-a-glance record of what 

equipment the homeowner's electrical 

{ system will handle. Two rating sheets 

: have been devised by the National 
Adequate Wiring Bureau. One (left) 

is designed for the modernized home; 


| HOUSEPOWER RATING | the other, which does not show the 


“before” column, is for new homes. 


THE ELECTRICAL WIRING IN THIS RESIDENCE 


HOW IT WORKS: 


Take the homeowner who is plan- 
ning wiring improvements. He can 
ask his contractor for a Housepower 
rating, which will show his present 
wiring and what it can do in terms of 
power at the outlet or switch, During 
consideration of wiring work, the 
contractor can use the rating sheet 
sect tau as a handy guide for selling wiring 

moti modernization, After the job is done, 

it serves as a record of the home's 
new clectrical capacity. 


WHAT IT MEANS: 


rere The new rating sheet is designed for 

IE ge the homeowner, It talks in his terms: 

benefits. It's a black-and-white picture 

of a home's electrical convenience, 

: Wass Conte and it tells him—and his contractor 

' and dealer—what he has, in recorded 

form. 

lo the distributor, the sheet is a 

for ony additions to your wiring syste valuable sales tool which should be 

talked-up among contractors. Above 

all, the sheet is made-to-order for 

} selling rewiring. Dramatizing as it does 

WAS should prove particularly helpful to 
tes the small contractor. 
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ECAUSE of the increasing impact of industry- 
business, 
starting 
department. In it will be centralized the news 
on “Industry-Wide Programs,” which heretofore 
have been scattered throughout the magazine. 
In addition, we plan to intensify our report- 
ing of what's happening and what's coming up 


wide 


PRICAL 


on your 


HOLESALING is 


ELEC. 


this new 


COOPERATION an 

try - wide activ 

national. Ir 

apolis contractor d 

NAWEB's new rating 
lack Vilett 
Northland Ele 

back ground 


jorth Centra 


Top 200,000 Mark 
NEW YORK 


tional Housepowe! 


Entries in the na 
contest are stream 
pace far 

early 
POO 


ing into headquarters at a 
the most 
guesses. The August 20 total 

Richard Manville Research 
ganization that had a hand in pl inning 
that the re 


that homeowners are 


above optimistic 


the or 


the promotion, says ponse 


indicates absorb 
ing the Housepower message. It's esti 
one of ever 
im the 


and many contestants have sho 


mated that only 


readers finally mail entry blank 
vn the 
enthusiasm by including floor plan 
and rewiring estimates 

It's a very successful contest 


Richard Manville 


achieved public as 


hbecaus 


tion under cond! 
tions as difficult as any I’ve ever seen 
I think should 
have high emotional content, be 

the 
heavy promotion 


the 


lo work well i contes 


for consumer to enter and 


This one was 
second 


only on 


September, 


continue 


ull he 
contest 


Judging by r 
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point for in 
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educational me ip 
difficult 
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the 


strongest 
in the ad and it 
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problem wa 


umer got 
Thi 
most 
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it Manville adds 
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hand ind put the 
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ful 
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Superb promotion 
pul pon mn ors 
ontest over 
ontest will end Sept 
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tule 


License New AW Bureau 


WATERLOO, A. J. 
sident of Kies Electric Supply Co 
secretary of the new Blackhawk 

Bureau. The bureat 


pre 
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July 


Chattanooga and CLP 


CHATI 
with 
Certified 


( 


ustome! 


mecting 


Moe Light Distributes 


OHI Package Plan 
LOUISVILLE 


mer 


in this field, both nationally and locally. Included 
will be Adequate Wiring, Housepower, Live Bet- 
ter Electrically, Certified Lighting, National Elee- 
trical Week, American Home Lighting Institute 
activities, and other programs. 

Naturally, our special effort will be to report 
and interpret this news in terms of its impor. 
tance to you, our distributor-readers. 


P| 
apts 
‘pre 
N 
| 
a 
t) and Tor : x 
. 
id 
Lighting standard will be 
pre ented ther CLP tificute 
blects league emort here Sept 
tificates when job is complet oe 
At th me League tu 
dent omy let (1p in 
course will be awarded diplom we 
th CLP unit 
packag ntinuing te 
r n with Operation Home Improvement 
i Continued on Page 138 
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Nothing was spared to provide the surest and 
most adequate supply of electrical energy for the 
huge motors, pumps and other equipment that 
make the Scranton Ordnance Plant, operated by 
the United States Hoffman Machinery Corpo 
ration, the largest and most modern of its type 
in the world 

In production less than 18 months after the 
project was approved, the plant makes extensive 
use of Keystone insulated 5kv non-shielded cable. 

A typical application of this top-quality, yet 


economical cable is found in the plant’s forge 


for maximum dependability... 


world’s most modern shell plant specifies 


KEYSTONE 5KV CABLES 


10,000 cm Keystone 


shop There, 1/conductor 


insulated 5kv non-shielded cables feed power 


from 3 


12 - 450 hp pumps which provide hydraulic pres 


9000 kva transformers to 12-600 hp and 
sure for the main drawing and forging operations 


These 


stalled in interconnecting underfloor tunnels like 


dependable power ( are in 
the one shown above 

You, too, can use Keystone cables to advan 
tage in your operation. Ask for Bulletin H-463 
for full details or write The Okonite Company, 
J. 


Passaic, 


Available with either copper or aluminum conductors 


| 
y) where there's electrical power . . . there's OKON ITE CAB LE 
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A MESSAGE TO AMERICAN INDUSTRY 


* FOURTH OF A SPECIAL SERIES 


THE SHORTAGE OF SCIENTISTS AND ENGINEERS: 


What Caused It? 


Way is the United States confronted with a 
serious shortage of scientists and engineers? 

One reason, discussed in earlier editorials in 
this series, is that the increasingly complex tech- 
nology needed for national security and for an 
expanding economy has raised enormously the 
demand for technically trained people. 

But it is clear also that too little has been 
done to increase the supply of scientists 
and engineers and to make most effective 
use of the limited number now available. 
It is with this second reason for the shortage 
that this editorial deals. 

Too few bright young people have been at- 
tracted to careers in the sciences and engineer- 
ing. Many with technical training have been 
leaving these professions, with the exodus from 
teaching being especially alarming. And_ the 
technical talent now employed in industry, gov- 
ernment and education is, in too many instances, 


being utilized less effectively than it might be. 


Paying for a Miscalculation 


A legacy of the depression provides part of 
the explanation for the current shortage of 
young people entering scientific and engineer- 
ing careers. Because of low birthrates in the 
1930s, there are now about one million fewer 
boys and girls of college age than there were in 
the early 1940s. Not until 1960 will there be as 
many in the 18-21 age group as in 1945, And 
from the brightest young people of these ages 
must come, not only scientists and engineers, 
but the new members of all the professions 
needed by our fZrowing economy. 

A miscalculation in the late 1940s, when our 
future needs in various occupations were being 


gauged, provides another part of the explana- 
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tion. Occupational counselors and high school 
students were advised that, because of heavy 
postwat enrollments in engineering ind other 
technical fields, “it is likely that the shortage . 
of trained men will bealleviated ina few years.” 

Instead of be ing alleviated, however, the 
shortages became more acute. Job opportunities 
grew rapidly, while graduating classes dwin 
dled. Fewer than half as many students received 
degrees in engineering in L955 as in LOSO, the 
peak postwar yea The trend has been reversed 
but graduating classes will not be large enough 


to narrow the gap for several years 


Lost Talent 


Beyond these t mporary conditions, there is 
another explanation for the failure of the num 
ber of scientists and « ngineers to keep pace with 
our rising needs. This is the staggering loss be 
tween high hool and colle ol people 
with the talent to be successful in science and 
engineering. Last year between 60.000 and 
100.000 high school graduates of college 
ability failed to enroll in college for finan- 
cial reasons and perhaps an additional 
100.000 did not enter college because of 
lack of interest.| 

Of the most intelligent 20 percent in the group 
of college age, fewer than half enter college and 
only about a third graduate from colle ge. boda 
cational authorities estimate that fewer than 
2 percent of those in the college age group who 
are mentally equipped to obtain Ph. D. de grees 
will actually obtain such degre 

Another crucial stage is in the high 


S. Bure 
Handboo 


| 
; 
of Labor Statieti: pational Outlool 
Charles C. Cole, Jr in, f eye 


schools, where future scientists and engi- 
neers receive their first training in science 
and mathematics. There are serious weak- 
nesses and signs of deterioration in this 
vital part of our educational system. 

One-quarter of all American high schools 
offer no chemistry or physies. One-quarter offer 
no geometry. In many of the schools offering 
science and mathematics courses, the quality of 
instruction is low. Last year in the New York 
City school system alone more than 10,000 stu- 
dents were in science classes taught by teachers 
who were not trained in seience. 

‘This is a situation that threatens to be- 
come much worse. Between 1950 and 1955 
the number of graduating teachers qualified to 
teach high school mathematics dropped 53. per- 
cent and those qualified to teach serene e dropped 
59 percent. Furthermore, only about 60 percent 
of the graduates certified to teach mathematics 
or science in 1955 entered teaching as a career. 

On the students’ side partly because of in- 
adequate guidance programs there has been 
a drift away from science and mathematics 
courses, The result of low student interest, and 
poor high school programs, in science and math 
ematics is virtually to foreclose careers in sei- 
ence and engineering to many bright young 
people. They miss the necessary basic training. 
Many who do attempt to obtain college train- 
ing in these fields are ill-equipped. Engineering 
school deans report that fully half of their stu- 


dents enter with deficiencies in mathematics. 


Misuse of Trained People 


Scientific and engineering careers have 
long had a reputation for low salaries and 
limited opportunities for advancement. In 
recent years starting salaries have sky-rocketed 
and have been alee orded wide public ity. But 
fortunately there has been much less improve- 
ment itt the salat paid experien ed engineers 
and scientists, especially in government and ed- 
ucation. This has lowered the morale of experi- 
enced men and provided an incentive to desert 
engineering and research positions for highes 
paying jobs in sales or management. 

kingineers and research scientists complain 
also that too much of their time now is spent on 
tasks that draftsmen and technicians could per- 
form. Unfortunately for easy solution of this 


problem, however, there is an acute shortage of 


technicians as well. Worse still, there are indi- 
cations that some companies in industries using 
large numbers of engineers have gobbled up 
technical manpower at a faster rate than they 
can effectively employ these searce people. 

Another drain on the supply of newly-trained 
scientists and engineers Is military service, 
About 8,000 of this year’s 27,000 engineering 
graduates were in ROTC programs and commit- 
ted to active duty after graduation. Dr. A. W. 
Davison, chairman of the Engineering Man- 
power Commission of the Engineers Joint Coun- 
cil, says that in most cases no attempt is made 
by the Armed Services to assign these young 
officers to duties for which their engineering 
education specifically prepared them. They are 
not only withheld from industry and education 
for two years but also are not utilized in defense 
programs requiring more engineers and re- 
search scientists. 

Some of the causes for the present short- 
age of scientists and engineers — bad ad- 
vice a few years ago and a college age 
group held down by depression birthrates 
in the 1930s —are gradually being over- 
come. But others, such as the deteriora- 
tion of science and mathematics training 
in our public schools and the many in- 
stances of ineffective utilization of searce 
technical talent, enjoy no such prospect of 
automatic correction. The final editorial in 
this series will deal with some practical sug- 


gestions for meeting these problems. 


This is one o} a series of editorials prepared 
by the McGraw-Hill Department ol Economics 
to help increase public knowledge and under 
standing of important nationwide develop 
ments of particular concern to the business 
and professional community served by our 
industrial and technical publications 
Permission is freely extended to neu spapers, 
groups or individuals to quote or reprim all 


or parts of the text, 


Reuatal 


PRESIDENT 


McGRAW-HILL PUBLISHING COMPANY, INC. 
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EXCLUSIVE ELECTRICAL TESTS provide 


Flora* shows you why... 


G-E Lamp-matched Ballasts Give You 
Up to 50% More Lamp Life, 30% More Light 


The life 


rescent lamps are based on their use with 


and light output ratings of fluo 


ballasts which provide the required oper 


ating characteristics. General Electric 
lamp-matched ballasts meet all lamp rv 
quirements; in many ways they exceed 


prescribed lamp and CBM specifications 


An indicatior 


1 of the importance of the 
lighting is 


ballast to more economical 


given in a report issued by the General 


Percent of rated 


ght output 

RESULTS OF A SPECIFIC TEST show thet light 
output can be reduced by as much as 30 % 
when ballasts do not deliver specified elec- 
trical valves. Specify G.E. for rated ovtput. 


100% check of G-E ballasts 
assuring you of rated output from ballast to lamp. When you buy or 


specify General Electric ballasts, you're assured of up to 30°], more light 
and up te 50% longer lamp life. This helps you save lighting dollors 


Electric Lamp Division which reads in sure yu get the best specify General 


part: ‘‘Tests indicate that ballasts which Elect lamp-matched ballast 

deliver improper values reduce lamp life A G-E ballast tag « ticker on vous 
by as much as 50% and lhght output fixture is proof that it’s equipped with 
b as much as 30° the est in ballasts. It's the ea vi to 
I fluorescent lighting users, this means be erta hk furthe f it } 
G-E ballasts can save thousands of dollars G-E ballasts, write Sect i 1 Gen 
in lighting costs eral Electric Company, S tady 5, 

N A 


Next time you specify equipment for a 
*Mise Fluorescent Ballast, GE's belles! 


make Copyright 19 one ile 


fluorescent 


Five more reasons why 
GENERAL ELECTRIC IS Y 
@ EXCLUSIVE SOUND RATING SYSTEM 
SUPERIOR QUALITY CONTROL 

@ LONGER BALLAST LIFE 

@ PROVED PRODUCT LEADERSHIP 

@ COMPLETE CUSTOMER SERVICES 


UUR BEST BALLAST VALUE 


Progress /s Our Most Important Product 


GENERAL ELECTRI 


4 
‘ae 
A 
. ae 
BALLASTS A‘ RE 
fF RATEO GHT 
§ 
‘ Low -adjusted ballost 
2iw % ow 


WHAT'S HAPPENING IN WASHINGTON 


@ Operation Home Fixup She housing bill passed in the last session ot 


Congress boosted home improvement loans trom $2,500 tor 4 years to $3,500 


for five years——-but made no provision for built-in appliances such as range 


or refrigerators to come under the cheaper rates granted under FHA 


Small Business Boxscore heres always talk in Washington 


what's being done to help the small businessman—and in an election year 


hear twice as much 


On paper, the score this year looks like a goose-cgg. Congress passed nm 


major small business legislation, the Administration took few concrete measure: 


fsuc the talk keeps small business interests im the public spotlight and Con 


gressional hearings are ammunition tor the campaigns this fall, and tor future 


action, Here are some of the areas Washington is keeping an eye on 


Loans-——The Federal Reserve Board’s new interest hike evoked criti 
cis in Congress and within the Administration itself. While the new FRB po! 


icy frees more money for individual banks to lend, many banks are finding 11 


more profitable to concentrate on large loans—smaller loans cost more to 


handle 


To help offset this trend, the Small Business Administration is concentrating 


On ts new limited participation loan program [ nder this plan a small busi 


nessman Can pet up to $15,000 if his local bank is willing to underwrite 


per cent ot the loan and handle the paperwork involved 


Thus program has almost doubled SBA s monthly rate ot loans, with an in 


creasing number coming trom wholesalers and retailers 
Congress gave SBA an additional $50-million this year tor its loan tund 


Fair Trade Here, again, action 1s more defensive than direct. Senator 
Hubert H. Humphrey (D-Minn.) had his Senate Smal! Business Distribution 


Subcommittee survey Fair Trade product makers, wholesalers and retailers 


Results showed most wholesalers and retailers stoutly for price maintenance 


and favoring new federal law to strenythen the so-called non-signer clause 


This would serve as a buffer against any effort to rej al the Federal Enabling 


Act which exempts state Fan Trade acts from the antitrust laws 


Cabinet Committee— The White House has set up a cabinet level advs 


ory commiuttee on small business, headed by Economic Adviser Arthur F. Burn 


Its purpose: to keep a check on the state of small business problems and to 


recommend support legislation if needed. This committee has urged a ta 


reduction amounting to one third of the present s0 per cent levy on the first 


$25,000 of income. But tax cut is off untl fiscal 1957 if new law ts passed 
Price Discrimination— Much was said in Congress about improving and 


ughtening the Robinson Patman anti price discrimination laws. Nothing wa 


enacted, but the hearings again serve to keep pricing problems in the limelight 


Census Statistics—Fivures on the 1954 wholesaling census show that 
merchant wholesalers accounted for $101 billion in sales, or 43 per cent of 


the reral whole sale sale s of $255 billion including agents broker: man 


facturers’ sales offices and branches 


Electrical merchant wholesalers numbering accounted ror 


billion, wound up the year with inventories of $726 million, operating « 


penses of $890 million, or 14 per cent of sales. As a group, the electri 
wholesalers—including distributors of radio, TV, electrical apparatus, electrons 
parts and equipment—showed favorably. Many groups had costs of 25 pet 


cent of lheu ale cf exceeded ¢ nly by food and machinery whe 
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Electrical Wire & Cable Department 
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United States Rubber 
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The most beautiful money in the world... 


7s made, for you by Honeylite ! 


HONEYVLITE 


efficiency with maximum beauty. 
HONEVLITE is causicr fo install, 


HONEVLITE is suitable for eve) 
application, approved, 


Used in fuil ceiling lighting, in recessed trot 
fers and in all types of lighting fixture 
HONEYLITE transmits the most light with 
the lowest surface brightne 


HONEYLITE may be used in all types of 
'T-bar suspension systems. Because of its low 
weight (2 0z. per sq. ft.) and inherent acoust! 
cal properties, HONE YLITE requires a far 
less complicated suspension system than any 
other light diffusing material. 
HONEYLITE can be incorporated in 
lighting installation uspended louvre: 
ceilings, troffer diffusers, industrial and com 
mercial fixture 

For price lists and detailed information se« 
your local distributor or write to Dept. EC, 
Hlexcel Products, Inc., 951-61st Street, Oak 
land &, California, 


HONEYLITE® 


LIGwT 


ALUMINUM MONE YCOMS 


ef HEXCEL PRODUCTS INC. 
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NEWS FOR THE INDUSTRY 


Economy Found ‘Healthy 


@ Steel strike actually acted as an unneeded shot- 
in-arm to nation's economy. 


@ Rising prices one symptom of inflation; non- 
existent scarcities will scare it off. 


HE NATION'S 


economy is in an 


exceptionally good state of health, 
and should continue so for many 


months, due to several shots in the 


arm it received during the summer! 
McGraw-Hill 
Department of Economics in its latest 
report issued during August 

Oddly 


one such boost 


This is according to the 


enough, the steel strike was 
The month-long shut 
didn't affect 
whole adversely 
detailed later in 
tend to show that it strength 
ened the Also, the 
late 


in July left its approval on legislation 


down certainly the econ 


omy as a Certain 
factors, to be this 
report 
overall outlook 


Congress which adjourned 
which presumably will have a stimulat 
certain key sections of 


the economy—i.e., a 


ing effect on 
mammoth high 
way program, a new farm support law 
and heavy defense appropriations 
After the cordial reception accorded 
the steel strike, it would seem tempt 
ing to conclude that bigger and better 


strikes were the key to 


greater pros 
perity—-and we could live better by 
not working. Unhappily, this doesn't 
foliow. The steel strike is a special 
case 
e Steel Backlog——For many months 
steel users were on clear notice that 
the negotiation of a new wage agrec 
ment in the steel industry might wind 
up in a strike and, without question 


in higher prices for steel. So, to guard 


against a shutdown and—more im 
portant—-to beat the price increas 
they started to buy up and stock all 
the steel they could get hold of 
With what result? Well, one result 


strike was 
steel 


that by the time the 
called at 


users had accumulated the largest in 


Was 


the end of June, many 


ventories of finished they'd ever 


had. If there had been no strike, these 
customers would have been able to 
live off their inventories well into the 
second half of the yar and steel 


production would have had to be cut 
back 
The 
tories In a 
it did 


created or 


strike 
hurry 


cleaned up the inven 
And in 
that. It 
aggravated shortages pal 
and 
the effect 


some Case 


more than promptly 


steel for construction 


But in 


ticularly of 


general 


oil drilling 
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of the strike was to clean out what 
are commonly called top-heavy in 
ventories of steel and set the stage 


for continuation of steel production 


ata high level! 
This 


will be 


high-level f course 
And over the 
long run this particular result of the 
strike tend 


encies—if the 


output 
at higher prices 
could have inflationary 
steel price increase get 


translated into higher industrial price 


generally, and if this shows up in 
higher consumer prices. So what is 
the outlook for inflation? 

e Consequences—large parts of the 


answer to this question will be tound 


in (1) what the steel wage settlement 


turns out tO mean in terms of increased 


stee!] costs and prices { how the 
increases in the pric of our most 
industrial product tee] vel 
passed along of wallowed by tec! 


users ing (4 perhaps surpl singly 
whethe ifter their long descent, farm 
prices mtr the climb they ve been 
making for most of this year 

I he iygreement that concluded the 
steel strike i three-year no-strike 

ntract which assures the industry a 

ne period of uninterrupted produc 
tion and enough firmness in its wage 
costs so that it can calculate total 
costs on a long-1 Inge Dasis 

The teel ompanies have main 
tained over the past few years that 
each cent per hour increase in wages 


means an increase of about 40¢ pel 
finished 
lined to teel 
ind that thes 
enough. So 


run ind 


produ ing 
itely, they have in 


figure 


tecl. | 
that this 
have not hoosted prices 
the Current estimate 
more a ton for each cent-per-hour in 


There ime howeve! the offsetting 


gains in productivit resulting trom 
teel billion per ear investment 
in new and improved facilitue I hese 
main hould ontinue to average il 
least 3 per cent per man-hour annually 
md probably more nerease 
labor cost f the new agreement will 
he ibout per cent per man-hou 
thi cu per cent in the second year 
ind 4.5 per ent in the third year 


Continued on page 103 
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INDENTER TYPE 


FITTINGS 
FOR E.M.T. 
Concrete-tight 


Briegel, the Original 


enter Fittinos are 
Indenter Fittings are 
Connector 


Installation is simple 
and less expensive. 
Two quick squeezes 
sets them forever. 
Try B-M indenter 
Fittings and get more 


profits from each job. 


Red Throat 


Cross section 


All B-M indenter 


Fittings are UL Approved 
concrete-tight and for general 
use (File Card £10863) Also comply 


With Federo!l Specifications W-F-406. A G A L Vv A ILLIN Oo 
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BN 
FITTINGS 
FOR E.M.T. Rain-tight 
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“Remember | told you about t 


hat house with adequate wiring? 


ECONOMY 
Continued from page 
in the first of 


t than rise 


101 
the three 
clearly 


in productivity 
e Other Factors So, taken 
the steel Nuy etthlement 


cars 1s 
the 


much great 


lone 


doesn't in 
mean much higher steel price 


this first year. But, of course 


taken alone In addition to 
ot 


tably 


an 
per ton which the 
ilculate 
igh penny per hour of 
the COMpPanic also 
position that they must have 


in the price of thei 
their pre 


mies 

Offset 

em 

ike the 
i further 
ict 


increas 
to handle wram of 
improvement of they 
ne facslitre Also there 1s the 
question of how teel users handle the 
pa ed along 1 


ind 


vem have 


I hi ha 


ilready given oO 


raised thei e Outlook Health 
mation of the steel price 
ip 


And 


ometimes 


many ofner 
ol produ 
Ire el will be 
1c wen ind month 
lia machiner ind 
BRIEGEL METHOD TOOL CO. i who ha 
GALVA « ILLINOIS 


post 
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BUSINESS 


NATIONAL 


1947-49*100% 
ow 240 
200 
60 160 
Inventories 
160 60 
40 40 
120 20 
r 
100 “Sales 100 
40 80 
60 60 
40 . 40 
1953 1954 1955 J F M A M J J A S om 
1956 
INDEX % CHANGE 
June 1956 May 1956 June 1955 June 1954 June 1953 1956 from 1955 
Sales 182 176 147 134 139 22 
Inventory 153 161 143 133 151 
ONAL PICTURE: SALES INVENTORY 
(% Change) —(% Change) 
ay From From 1956 From From 
. May 1956 June 1955 from 1955%* May 1956 June 1955 
al NEW ENGLAND 4 37 7 10 
| y MIDDLE ATLANTIC | +22 |.30 4 9 
4 
EAST NORTH CENTRAL 5 19 18 10 10 
‘ ; WEST NORTH CENTRAL 9 | 41 19 16 11 
SOUTH ATLANTIC 9 |-26 19 2 +23 
am # EAST SOUTH CENTRAL 4 39 18 8 40 
WEST SOUTH CENTRAL 2 19 6 16 
\ MOUNTAIN 10 12 5 
: 
PACIFIC 6 18 2 35 
V XN *SOURCE: Bureau of the Census. July projection is by this publication **% months 1956 from 6 months 1955 
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S Protective Overhanging Lip 


PLASTIC INSULATING BUSHINGS 
Unique indented Easy-Grip Surface for Rigid Conduit 


Look! This C & R Insulating Bushing is not just “another plastic’ 
product. It’s tougher and stronger because it's specially com 
pounded of cellulose acetate butyrate, the tougher plastic that won't 
crack or distort or burn, corrode or break. Look again! See that ex 


Tighten By Hand 


clusive easy-grip design, that insulation-protecting curved lip! You'll 
O%8 like the unique grip design of the C&R Bushing 

— } | It goes on easy, can be hand-tightened, yet locks so tight on 
conduit, a wrench is needed to loosen it. Takes up less space in a 
Takes A Wrench To Loosen cabinet or pullbox. Made in every wanted size. Approved by U. | 
and every one who uses it! Remember the letters C&R 


for A-1 quality 


“UL f U. L. Approved Sold only through recognized Electrical Wholesalers 


Mar 
Aart 


Mig.by E. Z. PLASTICS CO. LENWNI, PA. 
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WHOLESALE PRICE INDEX 


Product (1947-49100) 


Copper Wire, bare 

Building Wire, type RH RW 
Non-metallic Sheathed Cable 
Varnished Cambric Cable 


Flesible Cord type SJ 


Lighting Panelboard, fuse type 

Lighting Panelboard, circuit breaker type 
Safety Switch, 2 pole, type A, 250-volts 
Safety Switch, 3 pole type C, 575 volts 
Air circuit breaker, 250 volts 

Power Panel, fuse type 250 volts 

Power Panel, circuit breaker type 

Motor Control, a.c., 25-30 hp., 400-440 volts, combination starting switch 
Motor Control, a.c, 25-30 hp., 220 volts 
Motor Control, a.c., 50 hp., 440 volts 

Motor Control, a.c., 75 hp 440 volts 
Motor Control, d.c 110 hp 2739 volts 
Renewable Cartridge Fuse, 250 volts 
Non-renewable Cartridge Fuse, 600 volts 


Plug Fuse, 125 volts, non-renewable 


Motor, du 1/6 hp., 115 volts 

Motor, a.c., '/4 hp., 110-115 volts 

Motor, a.c., '/7 hp., 220-240 volts 

Motor, a.c., polyphase, induction, 3 hp., open sleeve bearing 
Motor, a.c., polyphase, induction, 3 hp., ball bearing 

Motor, ac., polyphase, induction, 10 hp., open sleeve bearing 
Motor, a.c., polyphase, induction, 10 hp., bal! bearing 

Motor, d.c., 5 hp 


Fan. under 12 inches 
Fan, propeller type, 24-30 in. wheel diameter direct connected 


Drill, production line Vag in 
Drill, production line, '/2 in 
Saw, production line, 6 8 in 


Pliers, 6-in., long nose 


Lamp, 60-watt, 110, 115, 120 and 125 volts. Inside-frosted 


Distribution Transformer, 15 kva 
Distribution Transformer, 45-50 kva 
Dry Type Transformer, 15 kva 


Dry Cell Battery flashlight, type D 
Dry Cell Battery portable pack volts 
Dry Cell Battery gene al purpose No. 6 type \! 2 volts 


Voltmeter, portable type, 4'/)-6'/2 inches, 0.-300 volts 
Ammeter portable type 4.6'/> inc hes 
Watt meter for instrument transformer, 100-150 volts 


Toaster, automatic pop-up 


lron under 4 pounds 


Cooking range, standard size 

Washing Machine, non-automatic, wringer type 
Washing Machine, automatic 

lroner, table model 

lroner, riable model 

Vacuum Cleaner, upr ght 

Vacuum Cleaner, tant 

Refrigerator, capacity 7.4-9.5 cubic feet and over 
Home Freezer Chest, 8-12.4 cubic feet 

Water Heater, 52 gallon tank, 230 volts a.c 


Radio, table model 

Radi comole model, radio-phe nograph combination 
Radio, portable mode! 

Television. table mode! 

Television, console mode! 


Radio-television- phonograph combination 


All %, changes are increases. Decreases are indicated by minus sign 


July 1956 


173.0 
156.3 
112.9 
174.3 
150.4 


119.2 
1274 
158.5 
164.3 
166.4 
133.2 
138.8 
160.9 
151.8 
176.9 
152.4 
169.4 
126.0 
127.9 
111.4 


158.2 
105.4 
111.8 
134.3 
1346 
145.8 
142.1 
176.2 


112.4 
166.4 


120.9 
116.3 
103.1 
178.2 


147.2 


130.5 
122.4 
136.8 


149.3 
136.4 
152.3 


178.6 
169.9 
151.2 


90.3 
95.5 


101.5 
108.6 
979 
117.4 
113.8 
109.7 
99.2 
97.9 
96.0 
101.1 


86.2 
98.6 
913 
67.3 
69.6 
75.9 


June 1956 


1937 
164.8 
117.9 
174.3 
150.4 


119.2 
127.4 
158.5 
1643 
166.4 
133.2 
138.8 
160.9 
151.8 
176.9 
152.6 
169.4 
126.0 
127.9 
111.4 


158.2 
105.4 
111.8 
134.3 
134.6 
1458 
142.1 
176.2 


112.4 
166.4 


120.9 
116.3 
103.1 
178.2 


147.2 
130.5 


122.4 
136.8 


149.3 
136.4 
1523 


178.6 
169.9 
151.2 


97.5 
98.2 


101.5 
108.6 
100 3 
117.4 
113.8 
109.7 
99.2 
979 
96.0 
101.1 


862 
98.6 
89.3 
67.3 
69.6 
75.9 
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Change July 1955 Change 


—10.7 155.3 114 
— 5.2 118.6 31.8 
~ 42 81.7 443 
0.0 152.0 14.7 
00 120.3 25.0 
0.0 115.4 3.3 
0.0 122.4 4.1 
0.0 145.7 8.8 
0.0 140.2 17.2 
0.0 142.3 16.9 
0.0 120.3 10.7 
0.0 127.5 8.9 
00 145.6 10.5 
0.0 137.4 10.5 
0.0 146.5 20.8 
0.0 138.1 10.5 
0.0 1§3.2 10.6 
0.0 115.7 9.0 
0.0 121.4 54 
0.0 105.3 5.8 
0.0 142.8 10.8 
0.0 108.2 — 2.6 
0.0 109.6 2.0 
0.0 124.6 7.8 
0.0 128.3 5.0 
0.0 123.8 17.8 
0.0 124.3 143 
0.0 141.4 244 


0.0 113.0 
0.0 143.3 16.1 


0.0 121.5 — 0.5 
0.0 114.3 1.7 
0.0 100.6 

0.0 171.9 3.7 


0.0 147.2 0.0 


0.0 130.5 0.0 
0.0 1224 0.0 
0.0 122.9 11.3 


0.0 149.3 0.0 
0.0 123.4 10.5 
0.0 140.1 8.7 
0.0 164.8 84 
0.0 157.5 79 
0.0 138.1 95 


74 1050 

2.7 104.6 8.7 
0.0 102.2 0.7 
0.0 106.5 2.0 
24 98.2 0.3 
0.0 114.3 2.7 
0.0 114.3 2.3 
0.0 107.1 24 
0.0 1057 6.2 
0.0 100.8 — 29 
0.0 98.9 — 2.9 
0.0 104.7 14 
0.0 845 2.0 
0.0 97.8 0.8 
2.2 87.4 45 
0.0 69.1 -~ 26 
0.0 68! — 2.2 
0.0 75.3 08 


Source: Bureau of Labor Statistics 
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Two Outstanding CLARK CONTROLS 
for “Cushioned” Motor Starting 


| 


CLARK Increment Starters for Part-winding 

Motors and CLARK Reduced Voltage, Primary- 4 
resistor Type Starters are ideal for providing e : 
“cushioned” acceleration where requirements of the 
mechanical or electrical system indicate reduced 
torque-and-current starting. Both types offer the 
advantage of smoother acceleration and power appli- 
cation since the motor is not disconnected—eliminating 
mechanical and electrical shocks on the second step 


of acceleration. Both are available in sizes 1 through 
7, with sizes 4 and smaller using the famous Clark 
Type “CY” starters which are setting new standards 
for dependability, low maintenance, and long life. 
Compact enclosures feature “safe-edge” design and 


are Clark Bulletin 6090 Increment Type 
generous wiring space. Storter for Dart-Winding Motors. 


Integral Hinged Cover not shown 


CLARK INCREMENT STARTERS 
FOR PART-WINDING MOTORS 


Where part-winding motors can be used, this starter 
offers definite economical advantages. Because it has 
no resistors and uses smaller size contactors, a single 


compact enclosure reduces space requirements, and 
the initial cost is low compared to other types. 


CLARK PRIMARY-RESISTOR TYPE 
REDUCED VOLTAGE STARTERS 
This starter is applicable where higher starting torque 
is required. It offers greater flexibility of starting 
requirements and can be used on any squirrel-cage 
motor. It features the CLARK Edgewound non- 
breakable resistors—contactors and resistors are 


mounted in isolated compartments—where both are 
readily accessible. 


For complete information on Clark Controls 
for “Cushioned” Starting, contact your 
nearest Clark sales office or write us direct. 


Clerk Bulletin 60860 Reduced Volt- 
age Starter—Primary Resistor Type 
Integral Hinged Cover not shown 


Engineered Electrical Control . Cleveland 10, Ohio 
IN CANADA: CANADIAN CONTROLLERS, LIMITED «© MAIN OFFICES AND PLANT, TORONTO 
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the handiest 


plier for your 
customers... 


THE 
| FASTEST 


| FOR YOU 


CHAN LOCK 


SELL THE COMPLETE CHANNELLOCKE LINE 


For a longer profit per sale SELL QUALITY 


! 


No other plier does so many 

jobs so well as a Channellock 420, 
That's why every year more and 
more householders . as well as 
mechanics 
Cash in on this growing popular 
ity, Put these handy pliers out 


buy Channellocks, 


front for your customers to see 
reach for and try. You'll 
be pleasantly surprised how many 
times they'll tell you to wrap it 
up. Channellock’s increasing sales 
record proves that. So make the 


Channellock line your plier line 
., and let the Channellock 420 lead 
the profit parade in your store, 


CHAMPION DEARMENT TOOL COMPANY 


TEV AMI A 


WHAT'S NEW WITH YOUR CUSTOMERS 


Comparison Data on Race- 
ways Is Brought Up-to-date 


An original study (conducted in 
1949) of the engineering and eco- 
nomic comparison of seven possible 
feeder systems for a given installation 
has been revised by Kenward S. Oli- 
phant, chief engineer for the Thomas 
B. Hunter firm, consulting engineers, 
San Francisco Calif 

Ihe original electrical installation 

(a 22-story addition to the San Fran 
cisco headquarters of Standard Oil of 
California) was one in which light- 
weight aluminum feeders were incor 
porated into an otherwise all-copper 
distribution system, Consultant Thomas 
Hunter (since deceased) discussed in 
detail his reasons for selecting alumi- 
num cable risers and revealed that 
the original recommendations had 
been based upon extensive engineer 
ing-economic comparisons of seven 
different feeder systems. That original 
study has been revised by Mr. Oliphant 
to conform to 1956 labor and mate 
rials cost data. (In presenting the ma 
terial, EC&M points out that the com 
parison pertains to local conditions 
and loadings in a single building 
factors which vary with each struc- 
ture) 
e Basic Study The specification of 
aluminum cable feeders and asbestos 
cement ducts for the 22-story build 
ing was based upon an engineering 
and economic comparison of three 
basicly different riser systems, three 
different arrangements of main switch- 
gear, and two different distribution 
metals; i.e., aluminum and copper 

These three elements were variously 
grouped to form seven possible com 
binations, and each combination was 
studied to determine system loadings 
and capacities in amperes, fault cur 
rents and voltage drops at various key 
points of the systems, circuit break 
er requirements under these varying 
conditions, and energy losses com- 
puted on an annual basis 

Ihe three riser systems which were 
considered included (1) low-reactance 
flat-bar busduct, (2) tubular bus 
pipe-——carried in ashestos-cement 
ducts, and (3) insulated cables in 
asbestos-cement ducts 

In the basement, the three switch 
gear arrangements that were con 
sidered included (1) a single 3,000 
amp, 3-phase, 4-wire low-reactance 
busduct run between the utility trans 
former vault and the lighting section 
of the main switchboard, entering the 
board through a },000-amp breaker 
then serving the two risers through 
two 2,000-amp breakers, (2) two 
parallel 2,000-amp LVD busducts con 


These items were digested from 
a recent issue of Electrical Con- 
struction and Maintenance, a 
McGraw-Hill publication. Their 
purpose: to alert you to develop- 
ments and trends reported in 
the operation of two of your big- 
gest customers — electrical con- 
tractors and plant electrical men. 


necting directly to the two riser break 
ers, and (3) a single 3,000-amp in 
coming bus and breaker, plus 12 
feeder breakers rated to trip at 450 
amps. 
e Economic Factors Comparative 
costs were then computed for the pur- 
chase and installation of switchgear, 
buses and conductors, supports and 
fittings, connectors and taps. These 
labor, material, overhead and _ profit 
figures were then reduced to annual 
carrying charges (based upon a 20- 
year amortization at a 4 per cent in 
terest rate), and these annual equip 
ment charges were added to utility 
charges related to energy losses within 
the various systems. Resultant costs 
varied somewhat, with the economic 
advantage going to the system which 
was specified 

In fact, by using the feeder system 
and switchgear arrangement specified 
as a comparative base (1.c., 100 per 
cent), it may be noted from the study 
that the other systems would have 
been from 5 to 28 per cent more ex 
pensive by 1949 costs, and from 7 to 
35 per cent more costly by 1955 
values 

Significance to you: Not in every 
case is a consulting engineer called in 
for any sort of study, let alone one as 
detailed as this, before an electrical 
contractor makes his bid. Different 
conditions require different kinds of 
raceways and determine long-run econ- 
omy of some seemingly unusual speci- 
fications, Electrical distributors should 
offer all possible help to contractors 
in selection of systems and determina- 
tion of economic factors whenever 
they are called upon to quote on mate- 
rials for an installation. 


Sound System Solves 
Problem for Pacific Fruit 


Rapid and reliable communication 
is vital in the modernized refrigerator 
car icing operation at the icing dock 
of Pacific Fruit Express Company in 
Fresno, Calif. Operators of roving ice 
machines must be able to communicate 
continuously with supervisors and 
workmen at the ice house, control 


ELECTRICAL WHOLESALING—September, 1956 


| 
\ 

\ ( 

» 

» Wy, 
j . 
® 

0, 

| 
| 

Matisnal Advertising 

Creates customer preterence 
— 

ia ‘wa ‘ 

— 

108 


Heavy Duty 

AC Switches 

15 & 20 Amperes 
120 te 277 Volts AC 


Made to surpass the most rigid requirements of 

specification wiring jobs, P&S Super AC 

© Positive kick-off Switches can't be matched for durability, de 
pendability and versatility of application. Use 

them AT FULL RATED CAPACITY for tungsten 

filament lamp loads, fluorescent installations, 

Extve large termine! screws. and at 80% of the switch rating on motor loads 

Heavy plastic body. —the highest rating the National Electrical 

Code permits. Heavy silver-alloy contacts keep 

R—* Back or side wired. temperature rise at a minimum...a Pé&S 
——~s Contacts in upright position Super Switch will handle full amperage 24- 


mounted at point of least hours-a-day, seven days a-week. 
vibration 


The extra-heavy plastic body is designed to 

take more punishment than you could possibly 

©” Contoured beck fer eddie give it. Its unique construction makes it virtually 

tional wiring room noiseless in operation. Totally enclosed, it can 

be mounted in any position. Write today for full 

information, including the report of the Under- 
writers’ Laboratory Tests, to Dept. EW-18. 


PASS & SEYMOUR, INC. 
SYRACUSE 9, NEW YORK 


71 Murray St., New York 7, N.Y 1229 W. Washington Bivd., Chicago 7, tll 
in Canada; Rentrew Elec. 4 Retrig. Co., Ltd., Renfrew, Ontario 
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PRECISION 
THREADING 


GEARED 
PIPE 
THREADERS 


Here’s true accuracy with the exclusive TOLEDO receding die 
principle—best for deep sealing, smooth tapering pipe threads 
for 2'2 to 4” pipe or conduit. Excellent for steel, wrought iron, 
brass, copper or cast iron pipe. Your customer knows what he 
wants and will appreciate the simple construction and foolproof 
design. It's a TOLEDO top value tool. 


# 
The Lightweight 


POWER DRIVE 


WORKS AS GOOD AS IT LOOKS 


Here's a fast moving eyecatcher 
with polished aluminum case and 
bright red label. Looks good— 
works better. These power vises 
are light in weight, offer depend- 
able service because they're built 
to withstand heavy duty opera- 
tion. Show it for best action—it 
sells almost on sight. 


TOLEDO PIPE WRENCHES 


The wrench you can guarantee un- 
conditionally. True TOLEDO qual- 
ity in a heavy duty, long lasting 
tool. Tough - tempered 
operating elements are 
long on service and 
satisfaction. Feature 
it for fast turn 


over 
| 
TWREADED PIPE 
TOLEDO PIPE 
THREADING BUILDERS OF THE WORLD'S FINEST PIPE TOOLS 


MACHINE CO. 
Telede 4, Ohie 


TOLEDO 


PIPE THREADERS + PIPE WRENCHES + PIPE MACHINES 


What's New With Customers 


tower and other places along the 
3,300-ft platform 

Pacific Fruit Express thought the 
problem of providing adequate com 
munications might be solved by using 
a short wave radio system They 
brought the problem to Hannon En- 
gineering, Inc., Los Angeles electrical 
contractors who specialize in sound 
systems. A successful system now in 
use combines both wired sound and 
shortwave radio 
e Radio Link P.A. System The 
radio system consists of four two-way 
FM units—one on each of the icing 
machines, one at the foreman’s control 
tower, and one in the main yard 
office 

Spaced at intervals along the icing 
dock on a wired circuit are seven 
microphone stations as well as 35 
combination microphone and speaker 
units. This system extends also to the 
conveyor tunnel beneath the tracks 
to the ice-making and storage build 
ing and to the control-tower office, 
where a foreman with a clear view of 
the entire dock can control the icing 
operations and give directions to clear 
up any difficulties 
e How it works—Communications on 
the two-way radio system are received 
at the control tower amplified and 
reproduced on all speakers along the 
dock. Likewise, any workman along 
the dock can use one of the seven 
microphone stations to communicate 
through all the spt ikers 

In the event of an emergency, when 
a workman wants to send a message 
but is not near one of the micro- 
phon s, any one of the 35 speakers 
along the dock can be used as a micro 
phone to alert the entire crew 

In the refrigerated storeroom where 
ice 1s tiered to a 60-ft height, a micro 
phone is on a cord that can readily 
he raised and lowered. Thus the sound 
system can be operated from any level 
as ice is stacked up tn the wintertime 
and taken out in the busy summer 
season 

Radio communication to the yard 
office was favored over a wired in 
stallation since the direct route paral 
lels a high-voltage line 

All speakers used in this system 
are of the weatherproof type for out 
door use and are placed under the 
dock to protect them from damage 

Significance to you: The complex 
system installed here by one electrical 
contractor is typical of the many 
sound systems being installed today 
in all types of industrial and com- 
mercial locations. As more electrical 
contractors begin doing this type of 
installation, electrical distributors will 
be called upon more often to supply 
sound system equipment. 
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BEFORE AFTER > 


I 

is featured int August 
f LIVING FOR YOUNG HOME- 
MAKER t I e mod 


ernizat cant 


a profitable held tor buide 


More and better fixtures are sold when the 


modernization job calls for 10 yy 


e How To Decorate and Light Your 
e Lighting Fixture Guide 
e Wall Lighting Guide 


heart of 


New FIXTURE SALES KIT Helps You Sell 
More Fixtures ... With Light for Living 
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Remodeling boom opens new profitunities to sell lighting fixtures FY: e 
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Li t for Livin it rh Mulnupl sm 
e of carefully selected fixt 
Operation Home Improvement has kicked off the | quicker, easier, and re | a 
rest fi ne remodeling activit our if} coverage this kit olfer 
md | ight lor | l iv hia py! ted he adecora trie me e Merchandising Guide 
glamorous, the functional use of in thousands of e Display Guide ; 
these modernizatio Light for | in impor e Advertising Guide eo 
tant part of I e Better Llect il id the national Send for Your Kit Today! Onl “a 4 
advertising behind bhoth ot hia 
% 
remember, General Electric bulbs are the 
Light for Living i 
| Large La lhe | 
| Nela Pa ( | 
Here your cl nee to offer light 4 i Selling fe ture | mame | eee 
| | 
ind this ete Fixture Sales Kit 
ver! 
Liv for | Cat ell hore | | 
It’s only $1.00, and it contains fu format city 
| And, remember, Genera! Electric bulbs are the heart of Light fer Living! | aan ie 
| ircs tO make hixture eliin i ilia j 4 


ANCHOR 


For All Masonry 
(RUST PROOFED) 


DRILL HOLE 

Same diameter as an- 
chor, Depth should be 
length of anchor less 
thickness of fixture. 


INSERT ANCHOR 

Through fixture and tap 
it into masonry flush 
against the fixture. 


PLACE NAIL 

Into anchor and ham- 
mer nail until fully ine 
serted, 


The fully inserted nail 
will expand the anchor 
and fasten the fixture 
firmly and neatly to 
the masonry. 


13 SIZES AVAILABLE 
Diameter ond Length 
from 
thry Va 


DISTRIBUTORS: 


This Advertisement Appears in Lending Publications 


Directed to Your Customers 
ARRO EXPANSION BOLT COMPANY 


1440 Boone Ave., Marion, Ohio 
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What's New With Customers 


Apartment Rewiring 


A Manhattan apartment building 
recent! rewired | S. Electric 


Co New York Cit to double the 


previou pacity using the existing 
conduit riser I} rewiring project 
an example of a growing application 
in the electr al contracting business 


was chk yned to prov de tor air cond: 
tioning and to alleviate dangerous 


overload conditions 


e Existing System Ihe 18-floor 
building, containing &2 apartments 
two penthouse and tour stores. was 


served previou lv through a 4-wire 
HOO Imp service witch and a 30-cir 
ult fused distribution panel Riser 
to individual metered apartments were 
wire, No. 12 R in J-in conduit 
e Rewiring Possible— Rewiring with 
out’ replacing the existing concrete 
embedded rigid conduit risers was 
pos ible only be iLiSe the risers had 
heen maintained at |-in all the way 
to the upper floor Using eight No. & 
TW conductor per riser it Was pos 


sible to increase the afte carrying 
capacity th iverage apartment 
from 16 amps to 32 amps 


In the basement, two new 400-amp 
service switches were installed, one 
being a combination switch and cur 
rent transformer cabinet Existing 
apartment meters w disconnected 
and removed, leaving only those me 
tering the stores Ihe old 600-amp 
switch wa retained as feed for the 
store load, which was not disturbed 
each 400 imp swit h feeds three new 
14-circuit distribution panels 

Special receptacle were installed 
for :-ton air conditioners where 
desired either in the bedroom of 
living room of each apartment. The 
conditioner circuit wa fused at the 
apartment panel with a 20-amp fustat 
in a box cover unit mounted on the 
panel 

While it was recognized that this 
Capacity imecrease left something to be 
desired, the owner felt that it was 
justified since complete rewiring was 
financially impossib now They be 
lieve comple te rewiring may be teasible 
five to ten vears from now along with 
structural improvemen 

Cost of modernization to the build 
ing own veraged $170 per apart 
ment. The tenants are being assessed 
$75 for addition of th ur condition 
ing circuit, and rental procedure has 
heen revised to inc luck i flat rate tor 
electrical power! 

Significance to you: Under certain 
conditions, provisions of the National 
Electrical Code make it possible to 
introduce wiring of greater capacity 
into existing conduit risers than would 
have been allowable in the original 
installation. 
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From 
any angle... 

it pays 
to use a 


Circie F 


device! 


No matter what the problem or the product, if it’s 
in the electrical field, we either have the device 
needed or our research department can tailor-make 
one for you. 


NO. 3630 

30 AMP. DRYER AND 

POWER RECEPTACLE 

Surface Mounting 

Heavy Bakelite 

Polarized with “L'’ Shaped 
Grounding Slot 

FOR DRYER AND POWER CORDS 
C.S.A. Approval No. 9998 


NO. 3530 

30 AMP. 3-WIRE DRYER 
AND POWER CORD SET 
All Rubber 32” Long 
One Piece Molded Rubber Cap 
Includes Cable Clamp 


And this is no idle 


boast. We proudly point to our 


fifty two years of complete service to the electrical 


industry with quality products at lowest prices and 


fast service 


NO. 2573-L 


WIRE BAKELITE 


BOUNDING ADAPTER 


( 
Polarized slots and 
p 


olarized blades plus 


I” shaped grounding si 


NO. 3631 

10 AMP. DRYER AND 
WER RECEPTACLE 
vw 


srized witt | Shaped 


SA. Approval No. 


Approval No. 1293 


Circle F Mfg. co. 
TRENTON 4, N. J. | 


SAVING YOU MORE SINCE 1904 


Eastern Insulated Wire Corp 
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Latrobe 
Llectrical 
Products 


EASY TO INSTALL 


For long smooth service “‘Latrobe’’ 
Floor Boxes and Wiring Specialties are 
tops. Years of performance have proved 
that. And, “Latrobe’’ Boxes are de 
signed in a way that permits fast, eas, 
installation--cutting labor costs to the 
bone 


ADJUSTABLE FLOOR BOXES 


which 


round of 


Adjustable ficor foxes Gre now bonded 
them ‘ 10 come im ingle 
square odie also furnished in square single 
gang, o a gong and tour gang type 


“Latrobe” 
Conduit Clamp 


Pipe or 


of highest quolity malle 
iron, with a double safety bite of case hardened 

| ond is cadmium plated to prevent rust 
for Right Angle and the other for 
tach model comes in 10 sizes to 
onduit thru 4 


new clamp is made 


o models one 
Varalle! support 
handle pipe 


Latrobe Products 


Non- Adjustable Floor Boxes 
Adjustable Floor Boxes 
Gang Boxes Cover Plates 
Junction Boxes Nozzles 
Pipe or Conduit Hangers 
Insulator Supports 
Cable Supports Fish Wire 


Staple and Cable Clips 


Write for new catalog 


Sales Representatives in all principal cities 


Manufacturing Co. Yo. 


JEFFERSON 


LATROBE. PA. 


GNP, FRB—Which One? 


@ Business indicators vary—GNP running strong: FRB 


dex is sagging. 


@ Washington statisticians report trends according to 


different definitions, coverage. 


EW YORK, N. Y ( 

oratory and stock 
iside, there is likely to be 
argument this year is to 


ampaign 

market 
plenty ot 
vhether 
business is going up or down, You may 
be left 
at all. If you use the gros 
your gauge ol 
should find 
1956 running strong. But if you 
the Federal Reserve 


production 


wondering whether it is going 
national 
product as econom! 
activity, you busine 

Board’s index 


industrial there may 
izging spells 

If there 1s a difference in direction 
of these 


i matter of stati 


two indicators, it will not be 
tical error or ot poor 
quality statistics. The reason will be 
imply that they cover different phase 
What follows 1 


definition and 


of economic activity 


a brief summary of the 
these two measures of 


together with an ex 


ot 
business activity 


planation of why they may be moving 


in Opposite directions at the same time 
¢ Definitions The 
dustrial production calculated monthly 
by the staff of the board of governors 
of the Federal Reserve 
measure Of the physical output of fac 


index of in 


System is a 


tories and mines based on the average 
for 1947-49 as 100. The 
groups covered account for 
half of the total 


sales 


two industrial 
roughly 
value of business 
The index does not account directly 
for production in such areas as agri 
communications 
utili 


culture, construction 


transportation electric and gas 


ties, retail and wholesale trade, per 


onal services and government activi 


ties. There is, however, some indirect 


For example there is a rela 


manufacturing and 


coverage 
tionship between 

Also, 
field ts 
trends im the 


trade activity in the construc 


tion reflected by production 


industries producing 


building materials (stone, clay and 


lumber, steel and nonferrous 


The output of electric utilities 


vlass, 
metals) 
and coal 


in the 


is dependent upon oil, 
fuels, and these are covered 
dustrial production index 
Dollar Terms—- the 

output in 


nation 
dollar 


services pro 


gross 


al product is the 


terms of all goods and 


duced in the nation. To avoid doublk 


counting of raw materials and goods 


in process, Only goods and services for 


final use by consumers, business and 
export are in 


all the 


vovernment and tor 


cluded. GNP covers industries 
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cluded the industrial produc- 


tion index as well a 


from 


output in manu 
facturing and mining 
As it tated in dollar terms 


is a combined measure of changes in 


both phy ical volume and prices lo 
remove the influence of price changes 
the Commerce Department estimates 
GNP also in terms of constant dollars 

GNP 


nual rate ol 


reported in terms of an an 
takes ac 
in produc 


output which 
count of Ss 
tion, trade 


activity. The index of 


sonal pattern 
ind other phas« 
industrial pro 


of business 


duction is reported in both unadjusted 
ind adjusted version It is always ex 
that industrial 


ubstantially in 


pected for stance 
production drop 
plant hut down a 
avions Most 


adjusted 


July when many 
week or two for 
economists use the seasonally 
index in guuging bi activity 

e The Year Ahead—The industrial 
index may be turning down right now 


Ihe basic reason for suspecting this ts 


ISiINness 


the recent decline in auto production 
ind housing start A 


hows 


harp drop in 
up not only in 
omponent of the tn 
and in manu 

upply the 


iulo produc on 
the automobil 
ilso in auto parts 


that 


dex but 
facturing industri 


auto industry glass, rubber, textiles, 
etc. Likewise 
works back to lumber and other in 
dustries producing building materials 


two 


i drop in housing starts 


Serious declines in these basic 
areas, even if other parts of the econ 


boom 


omy continue operating at a 


pace could conc ivably result ina fall 


from the current level of industrial 
output 
Gross 
hand. may very well rise through 1956 
prices undoubted 
this year. Accord 
indicator of 
economic activity reflects both 


ther could be a 


national product, on the other 


For one thing, many 
ly will be higher 
ingly as this over all 
volume 
and prices rising 
GNP even 
was sagging a bit 
Another 
in 


index may be 


while industrial production 
factor arguing for a Trise 
industrial produc 
falling is the dif 


vhile the 


thon 


ference in coverage of the two indica 


Ihe service 


and government ill covered 


utilities 
by GNP 
| production 
than 


tors industries, 
indust 
igher thi 
ph sical terms and 


but not by the 

index 

in 1955, both tn 

in dollar output 
So, both can be right—or wrong. 
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Carol Cable is easy to sell because it’s easy to stock 
Convenient cartons tell at a glance the type of cable 
provide for perpetual inventory control. Boxes 
are sturdy, easy to handle, and are self-dispensing 
Because Carol Cable gives reliable, long-lasting 
service, you'll keep old customers coming back 
make new ones. Find out how Carol quality cable in 


a quality package can pay off for you. 


CAROL CABLE COMPANY 


Division of The Crescent Company, Inc., Pawtucket, Rhode Island a 
SERVING INDUSTRY FOR OVER 30 YEARS pe 
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Porcelain Products introduces Lerrens 


Continued from page 2 


mately 10 per cent higher than the 


type TW, which comprises almost 
ta n ne 99 per cent of the building wire used 
in this area 


The use of Type TW Wire in the 
comparison of prices would be much 


more useful 
J. M. BROWNLEE 
VICE PRESIDENT 


of Fiber Glass Reinforced Plastic 


KANSAS CITY, MO 
oe 


Dear Su 

Was reading Mr. Beck's letter in 
July WHOLESALING. What is Type R 
wire? 

Yes, I'm only kidding. | know what 
it is and have used plenty in my time 

But now we don't even stock it and 
ed Oe haven't had a call for R in the last 5 
years. Would venture to say that 
would be the story all over Kansas 
Somebody will have a cut rate price 
on Romex and it will turn out to be 
some of the old Type R_ insulation 
Romex 

How about figures on TW? 

CHAS. GsRASSMAN 

GRASSMAN WHOLESALE SUPPLY 
PRATT, KANSAS 


e At the time we received Mr. Ira 
M. Beck's letter requesting Wholesale 
Price Index figures for type TW wire 
we contacted H. bE. Riley, Chief, Divi 
sion of Prices and Cost of Living 
Bureau of Lahor Statistics. Below is 
Mr. Riley letter of reply to Mr 


The newest product offered to the electrical wid HH Beck 


industry Porcelain Products ““FRP’’ outlet 
Mr. Ira M. Beck 


— Vice President 
in any other type. Molded of fiber glass The Central Electric Supply Co 


reinforced polyester, with standard round §00 Quivas Street 


knock-out holes and non-metalic clamps (if Denver, Colorado 
desired), it combines the strength and LI. 
Dear Mr. Beck 


lasting qualities of steel . with the 


boxes provide the EXTRAS .. . not found FARM BUILDINGS 


desirable electrical properties of plastic. This is in reply to your letter of 


Porcelain Products “FRP" outlet boxes 
are ideal for replacement or new construction 


HOMES April 4 addressed to ELecCTRICAL 
WHOLESALING magazine’ regarding 
building wire 

especially where moisture or corrosive Sometime ago we noted the declin 


atmosphere is present. Contact your : ing importance of type R_ building 
electrical wholesaler or write direct for : wire and have recently been in the 


further information and catalogs. process of collecting price information 
INDUSTRIAL 
for another type of building wire to 


replace type R in our wholesale price 


WHEREVER MOISTURE OR CORROSIVE ‘ ps index The new specification selected 
ATMOSPHERE |S PRESENT age tp a to replace type R wire in the May in 


Building wire, type RH-RW, size 
12 solid, single braided, synthetic rub- 
ber insulation 600 volts; Per M feet 


manufacturer to jobber or wholesaler 
in zone “A”, f.o.b. destination 
Series for the wholesale price in- 


dex are selected on the basis of volume 
of sales in the national market and as 
indicators of the trend of price of the 
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GENERAL ELECTRIC ANNOUNCES A NEW LAYOUT KIT 
TO MAKE YOUR LIGHTING JOBS EASIER TO SELL! 


Plan-It-Yourself” Lighting Layout Ki 


cent lighting estimator 


Your General Electric 
tains (1) layout sheets, (2) a fluore 


Send for your new G-E "'Plan-it-Yourself”’ 
Lighting Layout Kit today. It will help 
your lighting prospects sell themselves. 


The G-E ‘“Plan-It-Yourself”’ Lighting Layout Kit 
is a brand new idea that makes your selling more 


profitable because : 


1. It makes your selling easier. Your prospect 


Im on the planning 


He can visualize his lighting needs more easily 


helps sell himself because he i 


2. You can “sell up”. Because your prospect see 
why the new layout fits his needs, you can sell him a 


better lighting job. You make more profit! 


3. You'll ‘close”’ more sales. Once the 
Your Alt 


closed even betore a comple te cost estumate is mad 


complete, your prospect okays it 


wy if permanent 


4. Order your sales-building ‘'Plan-lt-Yourself” 
Lighting Layout Kit Today! Use it to make you 


next lighting job more profitable—more fun! Cost 
contains enough material for a dozen 


Mail the coupon below, or see your 


SEND TO 


Progress /s Our Most Important Product 


GENERAL @@ ELECTRIC 
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Continued from poge 116 


class of produ ts for which they are 


medel 22 : representatiy Iheretore any one 
pecification used for th index may 


with dropped Plexiglas, Maintenances fs fost and a specific area of the country 
eony. All wiring Is connected te removable ; Since our index | lesigned as a 


| general indicator of price movements 

pun, which is independent of the housing. | of classes of products it does not 

; necessarily meet the needs of a par 

ticular user. As | understand the situa 


tion, type TW is less expensive than 
type RH-RW but that their price 
trends would he imilar because the 


primary cost element in both is cop 


per 
Very truly yours 
H. Rivey, Cures 
Division of Price ind 
Plexiglas Cost of Living 


for ever 


Plea note har ivi hole ale 


Price Index designation (p. 106) 


ECONOMY 


Continued from page 103 
tinue to rise Also. industries which a 
few months ago were very allergic to 
increase in the price ft their mate 
rials——autos, for example—have been 


perking up latel 
It does not follow that we ire set 
ting off on genuin inflathlonary 
spree In the last analysis, inflation ts 
the result of scarcit And if the steel 
strike demonstrated anything, it was 
that it showed up few, if any, short 
ages of consumer goods made of steel 
In addition t 
drown any violent inflation under a 
Model 205 | flood of good ve have the Federal 


perhaps even anxious to exerciss their 


well prepared to 


Single face. Plastic bottom shield provides rather recently won independence to 


general illumination and offers quick as oa put a damper on tt © far as money 
access to wiring for maintenance i : and credit are oncerned 


It is possible that there will be 


numerou pronouncem nts netween 
now and Christmas that w ire off 
again on another vild inflationary 


pree It could h ippen ind the chances 


PRE-WIRED ASSEMBLY ns ire imcreased by the fact that our 


economy got a shot in the arm price 


PAST, KASY INSTALLATION wise, from. the teel strike—-when it 


had no need of ar Such an occur 

INVENTORY renee ould touch off venel il spe 
es culative spree, involving stock as well 

Ws up as commodity market spree which 


Without carpentry. B, Tar TW wire pulls it has been wisel emarked, no great 
inte which le boom of the typ ve have been having 
Me ether pull boxes, low burning evel escaped i its disastrous climax 
wire Available in six vines bor But, usually reliable counsel puts 
40,300,180, 200-300 wot Rxtucas. Z it this wa the outlook is for some 


inflation during the months ahead, at 


ford pawn ithvatrated cotaleg of the complete ATLITE tended by a very high level of busi 
ness generall Ther on iches and 
pains as we straighten out the kinks 
currently being put in ir economy by 
the handling of th { 1 strike 
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nas it... for ev 


res 


PATENT PENDING. 


including the new 


ADEQUATE WIRING 


sizes... 
3 


service entrance cable sizes with applicable 


SERVICE NON ATERTI 
CABLE SIZE ENTRANCE STRAP WATERTIGHT 
cap CONNECTOR 


602 
802 mn 
5 


tt tetete 


200 


tt 


Watertigt 
Connector 


ELECTRICAL F SS CORPORATION 
Dept. A, 37-50 57th St odside New York 
Send complete data on service entrance cable fittings 


rivie 
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fittings... 

860 mn 038 
860 1212 Straps 

86) 1234 8s! 
86! 1234 840 
86! 3410 849 

86) 3410 854 

3 862 1015 as? 
3 862 1015 859 ] 
23 1015 ‘ 
First and foremost in fittings — sold exclusively through electrical wholesalers ae. 
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’ 84th Congress Passes 
TRINE S NEW Aids to Business 
NEW YORK, N.Y The 84th Con 
gress, which concluded its second and 
- IT E p U S H B UJ TT final session July 27, made an out- 
standing record in production of leg- 
islation important to business, accord 


ing to the McGraw-Hill Department 


FOR RINGING CHIMES of Economics review of this topic 
BELLS, BUZZERS, ETC. [his praise would be merited by the 


highway program alone—which dwarts 
all previous public works programs 
NARROW and is being compared with the 


Pyramids of Egypt and the Great 
SOLID BRASS Wall of China 

The Highway Act of 1956 author- 
izes the spending of $32.9 billion of 


HARMONIOUS DESIGN federal money to improve the nation’s 


choked road system, and total con 
LOW PRICED struction contemplated over the 13 
years of the program would cost $51.4 
billion. States are expected to provide 


BIG BAR electrically 25 per cent of the ultimate cost under 
lighted (also available a matching formula 


A 41,000 mile network of super- 
without light) highways linking all major Pes. is 
the central feature of the program 
The completed system will have six- 
lane roads to and from each city 


FEATURED ON TRINE’S NO 1 PUSH with 100,000 or more population, and 
ad there will be bypasses around the 50 

TT largest cities. More than four of every 

BU ON DISPLAY five miles of highway will be four 


lanes wide, and all will have limited 


with FREE transformer access 


In part because of the new author 


thal lights up izations, the Commerce Department 


pilot-lite push dultons a has already announced federal high 


way aid grants in excess of $2.5 bil 
Trine's new ‘‘pilot-lite” avail. lion for the year begicning July 1, 
able in two types: : 1957. Total highway construction is 

No. 25715 estimated to rise from $5.2 billion in 


for 6 to 16 volts ae idietieded =| ra 1956 to well over $8 billion in 1966 


No. 25124 The law as passed provides for 


current tax financing, with addition 
for 24 Volts al levies expected to yield $14.8 billion 


No special wiring required. over the 16 years they are to be in 
DEAL INCLUDES: effect. The federal tax on gasoline 
Display with 4 samples and in- a 4 ! was raised from two to three cents 


troductory backup stock of as- 
sorted push buttons. 


a gallon, a use tax imposed on heavy 
trucks and increased taxes levied on 
tires, trucks, trailers and buses 

List Price $18.28 e Dams and Houses——Congress au 
thorized also the great multi-purpos 


This versatile, expandable display is one of a series of new Trine Sectional Displays | project (water storave. power and it 


rigation) in the Upper Colorado Basin 
It will involve four major dams and 
up to 35 additional projects at a total 
cost estimated at $760 million. Private 
Shepley Sections development of Hell's Canyon in 
Joined to Form Triangle ‘ 
Fastens Easily on Wall Wire Easel for Idaho got what seems to be the final 
Counter Display go-ahead signal when Congress refused 
DISPLAY—Masonite, silk screened in full to authorize federal development 
rich color, complete with wire easel for stand. 
ing, four eyelets for hanging, S-hooks for join. 
_ ing to future sections. Free transformer with 6 
en al 
ee bn en ; . ft. of wire cord ready to plug in. which has at least three different sides 
Hong on Well, New Sections Trine's Section Wo. 2 Display now available, was snarled in the House 
Fit Alongside and Underneath too. Write for literature and prices. Housing legislation amounted to 


TRINE MANUFACTURING CORP. 


1430 FERRIS PLACE ’ NEW YORK 6 ey N. " « of the Federal Housing Administra 


Joint power development of Niagara 


Falls with Canada—controversy over 
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CBM 
CERTIFIED 


AEVEAL THAT 


ysTics 
we RE coms 


of CENSUS 
BUREAU soLb 19 5 


EWTLY RELEASED Ue BALLASTS 


2 out oF 3 oF ALL HPF 


Here are the reasons foi this overwhelming pi ference 


Experience shows that ballasts deliver- And to assure conformity to these spe- 
ing improper electrical values to tubes cifications, Electrical lesting Labora 
may reduce lamp life by as much as tories, Inc., regularly tests samples of 
50% and light output as much as 30% factory production 

below ratings. That's why nearly 2 out of 4 HPF bal 
To prevent such losses and to provide lasts* carry the famous CBM emblem 
every possible safeguard, CERTIFIED With CERTIFIED CBM BALLASTS 
CBM BALLASTS are made to exacting you're assured 

specifications that prescribe the correct ‘ONG BALLA Ft 

electrical values to be delivered to the att 


tube 


*Total ballast sales from U.S. Dept. of Commerce. CERTIFIED CBM BALLAST 


FATIFIED BALLAST MANUFACTURERS 


Send for free booklet, “Why It 


2116 KEITH BLDG., Use CERTIFIED CBM BALLASTS 
CLEVELAND 15, OHIO 


Seven of the country's 
leading manufacturers 

of ballasts make 
CERTIFIED CBM BALLASTS 
Participation in CBM is 
open to any manufacturer 
who wishes to qualify 
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Congress... 


tion was raised, and home repair 
modernization loan provisions were 
liberalized. Congres settled on public 


housing of 35,000 units in each of the 
next two years, although the Senate 
wanted to authorize 135.000. starts 


each year 
A major program of federal aid for 
M A K E school construction also was proposed 
. but it toppled after much controversy 
Ihe session produced also a new 
device to bolster farm income, basic 
® ~ revisions in social security and more 
defense appropriations than the ad- 
: ministration wanted. The last shall be 
the complete source for | rst in tus 
e Defense and Foreign Aid—C on 
gress voted a total of $34.6 billion for 
all your time switch needs | ; the Armed Services, about a half bil 
— lion more than the President had re 
quested and about $2.7 billion more 
Here they are—all the new additions to the Intermatic line than the new money voted last year 
Now you can have every time switch that you might be called (Defense appropriations and actual 
on to furnish from the manufacturer you've come to depend on current expenditures become especially 
International Register Co. Intermatic the complete line, with 
the features that mean fast installation, more profits, and long 
life dependability 


confused because so much money 
voted for long-range programs is left 
over each year.) The increase oOvel 
budget requests went to the Air Force 

$16.5 billion rather than $15.6 bil 


For poultry feeders, process timings, fans, oil well pumping— 
hon-——because of differences of opin 


Series 1960 “Supervisor”: For |-96 on-off operations every 24 
hours. Trippers need not be removed to set ion between Congress and Defense 

Secretary Wilson over the need for 
For 1-12 on-off operations within 12 minutes—"Cycler-12”: stepped-up output of B-52 bombers 
for fens, poultry foggers, pumps, process timings and other advanced aircraft. There is 


For 7 day operation—Series V21000; provides a program of no assurance, however, that Congress 


operation preset for each day of the week for heating can make the Detense Department 
air nditioning systems, lights, fans, etc. Skips days spend the money 

sired Significant new or increased defense 

spending programs include an atom 

For Two Circuit Control—Series ¥22000 

tw load circuits at different times wit 


joor-outdoor lighting combinations, submarines and another conventional 


ilating systems, etc Forrestal-class carrier: a boost to $1.3 


powered cruiser SIX nuclear powered 


billion in the authorization for the 
Distant Early Warning Line in Canada 
$113 milhon for military and industrial 


For Precision Short Interval Switching—Series V27000 “Super- 
visor Deluxe’: Intermittent 24-hr. control of recorded musi 
process timings, fans, etc with swite 
reactor development, including nu 
clear-powered aircraft; and substantial 
For Bells, Signal Lights, Buzzers, process timings, etc. —Series step-ups in guided missile programs 
V28000 and V29000 “Scheduler”: | to 288 daily operations, 


minute multiple devices operate 


Foreign aid re quest had rough Ro 
ing because of the existence of some 
$6.8 billion in unexpended balances 
chronic complaints about “foreign aid 
forever and tussles over aid to Yugo- 
For Standard ON-OFF Opera. for ON-OFF Cycles From 5 For slavia, India and nations trading with 
tions Series 1460 2 te 60 Minutes Series 1670 Selected Days 
14 on-off Skipper ratios Iron Curtain countri As finally ap 
proved, the foreign aid bill provided 


15 amperes to 12 operations $4.1 billlon (including $240 millon 


For Poultry House Lighting for Automatic Control ) rs rave reappropriated) Ihe administration 


Standard Room Air Conditioners had asked $4.9 billion 
Series POO: Portable. Reintight Cese—most e Soil Bank—Although farm prices 


svaeriabie with 
were turning up through most of the 
session, Congress was sufficiently im 


OR CATALOG Son complete pressed by the plight of the farmer to 


try i new ncome upport device 
YOU CAN cfhend ON INTERMATIC known as the “sol bank There was 
an attempt to tie the new program to 


INTERNATIONAL REGISTER CO. jestorstion of 90 per cent price sup 


, yorts for basic crops. This was vetoed 
TIME CONTROLS 2624 W. Was ing by the President and the veto sus 


Chicago 12, Illinois tained 
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to and horse 
power. For 2 of 3 wire units 
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| 


SHELF SPACE 
REQUIRED... 
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3 


---for all these HIDDEN VALUES 
im EVERY UNION PRODUCT 


SERVICE. Prompt fa 


increased profits on this fast m 


act ept ine 


wh lesale 


PROMOTION. Active 


point of 


ADVERTISING. A continuous 


, regional and local trade journals 
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4 
factory shipments plus strategicall ited warehouses 
in major distribution centers assure itstanding service 
PRICE PROTECTION POLICY. A liberal price pi tect pol 
\, 
ACCEPTANCE. Universal based on high quality standards 
and backed by our 100° distribution policy 
EEE field promotion with contractor the job, plus Betts 
MME sale displays and a liberal sample service es 
advertising campaign, directed through Busy 
helps you turn your inventory 
123 
4 


THE BIG 


OF INDUSTRY 


For Superior Quality 
/ Check these features 


[ | Pure copper, 100% conductivity MODEL LO 
| | Wide wire range—re-usable 

[ | U/L-CSA Approved 

[ | Compact—rugged 

[ | Advanced designing 

[ 


| Sound engineering 


Speedy installation 
| | Cool operation—takes overload 


No special tools needed 


All screws wax-treated for better clamping 


— 


ALL THESE FEATURES AT LOW COST 


Your V Test Will Prove ILSCO 
Superiority Over Cast Or Any Other Type Lugs 


WRITE FOR CATALOG #50 AND SAMPLES 


ILSCO CORPORATION 


5746 MARIEMONT AVE. CINCINNATI 27, OHIO 
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Congress... 


As pa sed, the Agricultural Act of 
1956 provides for two types of soil 
banking an reserve pro 
gram and a conservation reserve pro 
gram. The first would reduce produc 
tion of cotton wheat corn feed 
grains, rice, tobacco and peanuts by 
paying growers who withdrew acreage 
from production the amount of money 
which unplanted acreage would have 
vielded Congress authorized $750 
million annually for the crop years 
1956-59 to carry out this phase of the 
plan 

Ihe conservation reserve program 
will pay farmers up to $450 million 
(in the first year) for converting mar 
ginal lands to soil-building and water 
saving uses and forestry 

Agricultural appropriations were the 
largest in history, the annual agricul 
tural supply bill granting $1.9 billion 
More than half of this amount, how 
ever, went to the Commodity Credit 
Corporation to make good its losses in 
price support, storage and surplus dis 
posal. The ceiling on CCC authority to 
horrow for price support Operations 
was boosted from $12 billion to $14.5 
hilhon, following another $2. billion 
mcrease only last year 
e Social Security— The President sub 
mitted to Congress some 50 recom 
mendation for legislation on health 
education and other welfare matters 
but the most important bill passed con 
tained two innoviations the administra 
tion specifically opposed. Partial old 
age henefits were made available at 
age 62 to women workers who retire 
and to wives of retired workers and 
full benefits at 62 to widows. Cash 
payments also were authorized to to 


tally disabled workers at age 5O. With 


administration bl ing, coverage Was 
extended to some 00.000 additional 
prote sional ind other workers not 
previously covered. To pay for the 
new benefit C onger raised the tax 
on wage per cent till on the first 
$4200) each for employer and em 
ployee, beginning next Jan. | 

An altempt Nal mack to extend 


coverage of the minimum wage 
more workers in retail trad ind 


small firm but the move tailed. (Last 


year thr ime Congre ransed the 
minimum wage trom 75 cents to $1 
in hour.) Conger ilso refused once 


again to act on health tmsurance of 
remsurance But it did make provi 
sion tor tederally-subsidized insurance 


against flood damage 

e Bills Not Passed Congress's fail 
ure to pass certain other bills also wa 
important to busine Once again, it 
refused to raise first-class and other 
postal rates that would have materially 


raised periodical mailing costs 


ELECTRICAL WHOLESALING—September, 1956 


, 
an 
SA 
: 
a CLIPS TERMINAL BLOCKS 


NEW LIGHT DISPLAY UNIT occupies 
less than 24 sq. ft. of retailer's selling area. 


Here's a 4-ft by 6-ft unit that you can merchandi to your dealers on the basia of 


changing their unused ceiling space int i profitable selling area And the more 


merchandisers you install, the greater your future fixture iles will be! 


Display these ftast-selling fixtures 

Every fixture in thie merchandiser has been carefully chosen on the basis of it 
proved popularity suring retailers excellent turnover at full profit mark-up 
Using our colorful catalog as a supplement to the displayer, co 

complete line of fixtures at their command 


it pays for itself 


Easy for your men to sell to their customers because our “deal 


to return its slight cost to the retailer in a very short time 


..- the best in light 


GET FULL INFORMATION NOW FROM YOUR IMPERIAL 
SALESMAN OR WRITE 


“LOYALHANNA PARK, LATROBE, PENNSYLVANIA 
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The Axe Cuts 


Both Ways 


e Business and politics in an election year—which exerts 


the greater influence on the other? 


@ One thing is for sure—the Republicans got the heave- 
he in 1932 and the Democrats in 1920. 


7 seems to me that th’ on’y thing 
to do is to keep pollyticians an’ 
business men apart. They seem to have 
on each other 


mythical Mr 
SO years 


a bad influence 

So observed the 
Dooley (f 
ago. A number of legends have grown 


Dunne) some 


up over the years about the impact 
of political campaigns on business, and 
vice versa, The principal allegations 
ure that the frenzy and uncertainty of 
presidential campaigns upset the nor 
whatever 


trend of 


mal 
that 
business 


pattern of business 
that the 
outcome of 


may he and 
determines the 
the election 

The McGraw-Hill 
Economics has mustered all its efforts 
Here is what 


they came up with on the interplay 


Department of 
in gathering the facts 


between business and politics in elec 
tion 
¢ Growth of a Legend— Ihe 
that likely to slow up in 
an election traced back to 
century 


years 
notion 
business i 
‘ar can be 


the closing years of the last 
At that time the major political parties 
were sharply split on a couple of ts 


sues-—other than which party ought 


to be in office that were of profound 
interest to busimess 

Many 
the prospect of an abrupt scaling down 
of tariffs 


The Bryan crusade for 


industries viewed with terror 


free comaye 
of silver shot a paralyzing chill through 
the hard Wall 
Street 

On the eve of the 
Treasury 


money adherents of 


1896 election 
ke pt 
deeming paper currency in gold 

In 1900 brokerage houses hired up- 
town offices in New York on the night 
of the election so that ther 


vents were busy re 


customers 


could cable “buy” or “sell” orders to 
London 
beat 


of businessmen, and a resulting disposi 


and uncertainty on the part 


tion tO mark time, were given some of 
the blame for the depressions of 1884 
and L896 

By 1932 the pretty 
widely accepted that election years are 


doctrine was 


bad for business despite documented 
demonstrations that this was nonsense 
Among the non-conformists then was 


Arthur I 


President's Council of 


now chairman of the 
Economic Ad 
about time 


Burns 
visors, Who said that it was 


for people to give up some of the 


foolish “shibboleths” which had grown 
126 
. 


up about the fortunes of business in 
election He counted the good 
and bad years and found out that the 
good ones were as apt to fall in elec- 


years 


tion years as in non-election years 

e Two Years—-The great depression 
had been underway for two years by 
1932 and an upturn had occurred dur- 
But many 
men were still glad to have the elec 
One of them remarked 
effect that the na 
tional had absorbed the 
attentions of the people so as to un 


ing the campaign business 


tion 
something to the 
campaign 


settle their plans and temporarily re 
tard business progress. 

In 1936 it thought 
of business to the 


that the 
hostility New Deal 
would tend to stall decisions until after 
the election. According to Business 
Week, McGraw-Hill publication elec- 
tric utilities particularly held off tem- 
programs 


Was 


improvement 
1936 


porarily on 
during the 
the use of 


though 
1932 


campaign 
radios during the 
nominating conventions had proved a 
notable stimulation to power con 
sumption 

Few people today expect a campaign 
to upset business seriously or an elec 
tion a depression. Un 
doubtedly 


continue to get stirred up as the elec 


to precipitate 
some businessmen will 
tioneering proceeds, though it seems 
unlikely that there will 


vertisements such as the one sponsored 


again be ad 


by a Chicago banker in 1940: “In 
the last stand for Democracy, every 
director and officer of this bank will 


cast his vote for Wendell Willkie 
e A Confidence Game—The stock 
market is presumably the most sensi 
tive gauge of business confidence. How 
has it reacted to politicking and elec 
tions? 

Ww ell, it has 
erratic course that reflects to a certain 
can 


pursued a_ typically 


degree the fortunes of favored 
didates. On the day after presidential 
elections it has toppled off more often 
than not in the past two decades. The 
two cases in which the market bucked 
1952 victory and 
Roosevelt's second victory in 1936 
Both the over 
whelming 


up: Eisenhower's 
victories were of 
varicty——but for opposite 
parties! 

Another indication of business con 
fidence is shown in the Department 
figures that in two 
1952) purchases 


of Commerce's 


election years (1932 
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Advertisement 


Advance Transformer 
Offers World’s Most 
Complete Line of Quality 
Fluorescent Lamp Ballasts 


Througt ing develop 
ment ind ler nuf turi faciities 
ADVANCE TRANSFORMER COMPANY 


has hecome the we nutacturer 


quality fluorescent lamp t ist These pre 
nstruments 
supply exactit il ener 
for the efhiciet operator f all fluorescent 
lamps and e aptly illed PHE HEART 
OF THE LIGHTING INDUSTRY 


Continu researc! ind 


gy 


onstant new 
development n both engineering and 


facturing d of 


manu 
possible the 
mtroductior ! ny new ballasts with ex 
clusive patented feature Ih ADVANCI 
provide lighting equipment inulacturers 
designer tect mwineer ontractors 
and other fluorescent la ballast users the 
ve line of fluorescent 
lamp ballasts. When you use ADVANCI 
there is a ballast f evel ecil purpose 
never i need ompro 
ADVANCI 
writers’ Lat tories, It et the ¢ 
Standards Ass tion require ent and 
many meet or exceed ¢ tied Ballast Manu 
facturer pecifications, Specify ADVANCI 

plus 
factors” that have built tl world largest 


Under 


inadian 


company dev 
facture of fluorescent lamp ballast 
The Advance Transf Company will 
replace t no h ADVANCI 
fluore ent nm ist hecorne in 
operative 
manufacture. pt led th lition 
last operation have formed to the 
pany’s rece dat i the ino 
eturne orized AD 
VANCE Ser e-S king Distributor 
For ar 
installs 
VANCI 
prepared 
gladly 


Fluorescent Lamp Ballast 
Buyer’s Guid 


wh nufacture pecifie 
r uses flu nt lighting, AD 
IRANSFORMER COMPANY ha 
mM ful literature oA h they will 


send wit it ration 


Thi eight-page brochur es data on 
the world t omy ne of Fluore 
cent Lamp Ballasts. It le pecifications 
wuttage VA i ltage ai en 
sion weight. Th re in om 
valuable aid for specifi ind users of 
fluorescent lamp ballast 


Fluorescent Lamp Ballast 
Cross Reference Guide 


This helpful i t iny popular bal 
lasts | talog | 11 ADVANCH 
ballast that nuld t ised whenever ballast 
replacement be es nec y. It is an in 
valual h ives time and 
mon f ise f fluorescent lamp 
ball 


Service-Stocking Distributor 
Pian and List of Distributors 


Thi iX-pag ive that 
list ty ind tate re than ‘S50 dis 
tributors w ry a stock of ADVANCI 
Fluorescent I p Ballast to provide u 
mediate repl t f ballasts of 
a make t 

You rece f one or all of 
these br ting ADVANCI 
TRANSFORMER COMPANY Marketing 
Division M0 N h Western Avenue, Chi 


cago 18, 


1956 


| 
| 
} 
f 
- 
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Fiverescent Lomp Botlests 2950 NO. WESTERN AVE CHICAGO 18, USA 
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World's 
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Exclusive 
Manufacturer 
of Fluorescent 
Lamp Ballasts 
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facilities. 


AND YOU'LL BENEFIT FROM IT'S IN- 
CREASED EFFICIENCY AND CAPACITY 
FOR PRODUCTION 


new plant possible. 


Your remarkable sales of Rawl products made this 


It replaces our outgrown 


Of course, we made sure you earned a good profit 
on our products as you sold them. 


We made a profit too—and we're plowing part of 
it back into this new plant to give you still better 
service, better products and more of them—so that 


you can earn even more in the future. 


President 


RAWL-TAPERS 


RAWL HAMMER SETS 


DRIVES 


RAWL 
TOGGLE BOLTS 


RAWL- ANCHORS 


RAWLPLUG Co., Inc. 


Box 406K New Rochelle, N. Y. 


RAW RAWL 
LAG SCREW CARBIDE 
SHIELDS ORILLS 


RAWLORILLS 


Political Axe 


dropped ofl 


of durable equipment 


from the preceding year. In other 
recent presidential election years, pur 
chases increased. So for election years 
as a whole. there seems to have been 
no significant disposition on the part 
of business to slow down 

For a stretch in the 1930's and 
1940's it appeared that one thing busi 
ness could be confident about in elec 
tion years was that taxes would rise. In 
four of the six campaigns beginning 
with 1932. Congress has boosted cor 
porate tax rates. It also added gim 
micks like the tax on undistributed 
1936 and excess profits 
1944 


carnings in 


taxes in 1940 and 


e The Heave-Ho 
ly agreed that a party cannot perpet- 
uate itself in office if business has 
taken a severe turn for the worse. The 
Republicans were heaved out in 1932 
and the Democrats in 1920, both dur- 
though postwar dis- 


It's pretty general- 


ing bad slumps 
pending prohibition?) 
League of Na 


tions contributed in 1920 


comfort (over 


and antipathy to the 
violent times the party in 
power can through 
despite a general business sag. Tru 
man's triumph in 1948 ts an outstand 
ing example. Likewise 
fords no assurance that the incumbents 


In less 
sometimes pull 


prosperity af 


will be returned. The economy was 
running on full steam in the fall of 
1952 when Eisenhower ended twenty 
years of Democratic occupancy of the 
White House 

The administration party almost 
always loses seats in Congress in mid 
term elections. The only exception in 
40 years was in 1934, when the New 
Deal was wave of 
popularity 

Professor D. I 
University of Illinois, in a recent tssuc 
of the 
Comment 
the administration party's 
with the trend of the index of indus 
trial production put out by the Fed 
eral Reserve Board. In every presi 
dential election—since 1920 through 
1948——-an FRB index lower than the 


index of two years earlier was accom 


riding a strong 


Kemmerer, of the 


school’s “Current Economic 
compares the treatment of 


congressmen 


panied by a loss of seats in the House 
by the administration party 

A similar pattern was found in the 
election returns following business 
trends in presidential years from 1856 


through | 8&4 


e The Conclusion seems that tn 
election years business has consider 


ably more impact on politics than poli 


tics has on business. Economic history 
would suggest that if economic condi 
onsiderabk 


Republicans will 


tions stay good, there 
likelihood that the 
win 
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from these 


PORTER 


VINYL TAPE 


HIGH DIELECTRIC STRENGTH 


Porter vinyl electrical tapes withstand high 
without breaking dow! o. 107 has 10.000 
minimum re No 110. 13.000 volt 


mum re 


SAVES TIME 


Quicker than friction and rubl 
This vinyl tape does the jol 


operation 


MAKES NEATER JO8S 


le bulky for wus termi 
contined Wra 
harne tc. Adhere 


LONG LASTING 


Resistant to abra 


PORTER VINYL mion, Withsta 


008 thick 

66 rollin metal can, 

108 rolls per case 

¥," 30’ roll, 5 rolls per dispenser, 

100 rolls per case 

Also in 36 yd. rolls in widths 

from 4% to 3 


PORTER VINYL 
ELECTRICAL TAPE #110 For steady repeat business, Porter Vinyl Electrical Tape belong 
thick 


In 36 yord rolls, on your shelves. Ideal for use on ma issembly of electrical part 
through 2 wide 
Also in widths to 


junction boxes, switchboards, electrical motors and fixtures, Fos 
individual specifications. 


in cartons, 100 rolls 
extra sales, suggest Porter Vinyl Electrical Tape as essential 
per shipping cose bl 


insulation to every purchaser of electrical tool 


HKP Write for detailed information 


PORTER 


QUAKER RUBBER DIVISION 


PHILADELPHIA 24 SAN FRANCISCO 7 CALIFORNIA 
H. K. PORTER COMPANY, INC. 
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Always Use 


UNIVERSAL 


PORCELAIN 
INSULATORS 


~ELAY PRODUCTS CO. 
1549 EAST FIRST ST. 
“SANDUSKY,OHIO 


Residential Lamp Trends: 


Color Sets Pace in Bulbs 


@ Makers bid for billion-lamp home market with 
tinted bulbs to change mood. 


@ New three-way bulbs hit market, too; stress 
compactness, versatile lighting levels. 


OLOR SELLS 
automobiles 


merchandise 
appliances, clothing 
Ihe basic sales appeal of color is 
boosting business in many lines, both 
hard and soft 
Now comes multi-color 
Ihe year 1956 
when lamp 


panded in color as a 


in lighting 
will go down as the 
manufacturers ex 
means Of stimu 
lating both the esthetic senses of home 
makers and the merchandising senses 
of distributors and dealers 

Last month, on the same day, trade 
from Westing 
and General 
detailing the introduction 
light bulbs 
for lamps and lighting fixtures 

Sylvania Products 
which introduced its pink-tinted 
light” in early 1955 
consumer studies and 6-area market re 


announcements 
Electric 
( 
lines of 


came 
house 

Electric 
ot new 


( orp 
olored 
Inc 


Sott 
is continuing its 


Electric 


search before it launches production 
of its own expanded colored bulb line 
The date 
Home-testing of the bulbs is an im 


before the end of the year 


portant phase of Sylvania’s research 
establish 
prior 


Purpose to acceptance 


among housewives to produc 
tion 

GE states that it is adding a “new 
dimension to residential lighting 
Collectively known as 
the Gil 
‘Spring Green,” 


Pink 


pink lamps introduced last year) 


“Coloramic” 
comes in “Sky 
“Sun Gold” 
name for its 


lamps, line 
Blue,’ 
and “Dawn (new 

Westinghouse stresses that combin 
ing color with light equals a new con 


cept in home decoration, Its family of 


pastel tinted light bulbs ts named 
“Beauty Tone” bulbs includes 
“Pink,” “Candlelight” and “Aqua.’ 


Both makes of lamps are definitely 
pastel-colored in appearance when un 
lighted and produce a soft, tinted light 
impression of 


intended to create an 


color tone in a room when lighted, 
rather than a definite hue 

Colored light bulbs are designed to 
enhance and accentuate existing colors 
in draperies, furniture fabrics, wall 
paper and painted the 
clothing and complexions of persons 
in the room 

It is noted that both “Coloramic 
and “Beauty Tone” bulbs are the same 
shape and size as standard household 


walls even 


tandard medium 


bulbs I he y have a 


base that fits 
Aspects 


regular sockets 

e Technical Westinghouse 
lamp people that 
mentally, the incandescent lamp pro 
light continuous 


spectrum, in some respects resembling 


point out funda 


duces which has a 


natural daylight, but with an overall 
warm tone. Light of different colors 
may be produced in an incandescent 


lamp by means of a filter which serves 


to absorb light in the unwanted part 
of the spectrum and transmits light of 
the color wanted in a given lamp 

In the Beauty Tone 


filter 1s an integral part of the 


this 
bulb 
coating of fine 


SCTICS, 


i there Is an inner 


silica powder which also reduces glar« 


and the hot spot associated with 
conventional inside frost incandescent 
bulbs. In the process of selective ab 


total 


however, as 1s 


sorption there is a decrease in 
light output of a lamp 
pointed out, this fact itself is important 
in creating atmospheres with colored 
light 

GE states that its 
produced color-tinted light through use 


Coloramic”™ bulbs 


of a permanent enamel baked on the 
outside surtace. [he colors used in its 
selected after months of re 
s Nela Park lighting lab- 


In addition to being chosen 


line 
search in Gil 


were 


oratories 


to work well with a wide variety of 
color schemes, special attention was 
given to their effect on complexions 
and toods 

The loss of light to produce the 
colors 1s essentially at a minimum for 
the degree of the effects obtained. In 


general if the light is used for tasks 


such as reading, it 1s desirable to in 
crease the lamp size one step ove! 
that now recommended when using 
regular white deluxe or tnside frosted 
bulbs 


e Decorating Advantages Eugene 
W. Commery, GI 


lighting 


s authority on home 
the 
Recent functional design 


explained new dimen 


sion theory 
efforts had been devoted to providing 
yreater case of seeing and greater free 
dom from glare with lighting and 
lamps, he stated 

Now the 
colored light 1 


ized, and today we see a 


emotional significance of 


color and being real 
ider ranyve 


Continued on page 132 
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(And you'll gain more satisfied customers too!) 


Push Sangamo Time Switches and reap 


ready profit ' Here 


why 


You make more money on every Sangamo 
Ti n 


otter in 


you sell because Sangamo 


er protit per unit, 


You has Actually 
Switche 


I hey re te sell Na ady 


a fast turnover 
don't ave ‘ no irre 


hard customer 


acceptance a reputation | juality at econd 


to none. They're backed by the bigge advertising 


program in the industry 


@i> SANGAMO ELECTRIC COMPANY 


SPRINGFIELD, 
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And you gain satisfied customer Sul 
every fu 
When you 4 
your customer won t be b 
faulty 
Switches are 


They're 


just let your customer ompare 


are the backbone of 


tributor busine 
Switch 


about operation of 


rugged they 
engineered qualit 


witches... they ll see the differen 


Write for information on the 


comy ele 


the line wath feature to solve 


problem. 


ILLINOIS 


hed « tomer: 


complaint 
«> Tarn 


ndling 


other 


> 
rorits seem to grow on trees 

\ 

4 

\ ae 
gh 
you the way through... 
any control 
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This was.good-" 


but...for 


Modern Lighting 
see 


WHY INDUSTRY 
PREFERS 


KROPP FORGE 


\ 


MONROE 


MULTI RLM HIGH BAY 
REFLECTORS PROVIDE A 
UNIFORM HIGH ILLUMINATION 
AT THE WORKERS LEVEL 


NO SHADOWS_NO EYESTRAIN 
WHERE PRECISION WORK IS 
REQUIRED 


IN THIS KROPP FORGE CO. 
PLANT WITH MULTI ALZAK 
ALUMINUM HIGH BAY REFLECTORS 
PRODUCTION PROCEEDS WIGHT & DAY. 


LIGHTING 
EQUIPMENT 


ENGINEERS & CONTRACTORS 


ELECTRIC CO 


ELE 


CTRIC MFG. INC. 


4223 W. LAKE ST. 


CHICAGO 24 
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Residential Lighting 


of colors and color values than ever 
hefore in both class and mass mar 
kets. Since every color springs trom 
the light by which the color ts seen, 
this suggests that a “palette” of colored 
light for the home would idd a “new 
dimension” to the whole area of light 
shade, color and decoration 


Through the 
change of all the lamp bulbs in a given 
the 
kept in tune with mood, personality o1 
said Mr. Commery, 
homemaker 


expedient of a 


simple 


room of home, the area can be 


home furnishings 
emphasizing that the can 
accomplish such a change for as little 
as $1.50-—the approximate retail price 


for a set of four or five bulbs in one 
color 
stressed that the “Coloramic 


bulbs perform best in lamps and fix 


It was 


hielding de Vices 
diffusion of light, 
all bulbs 


tures with shades and 
that 


and that for maximum effect 


good 


provide 


a room should be the same color 


in 

lo an audience of interior decora 
tor and press representatives, I M 
Sloan, vice president and general man 


rer Of the 
outlined the 
development of the complete 


Westinghouse Lamp di 
behind 
Beauly 


vision thinking 


lone line—creation of bulbs for 
more than just light for seeing He 
said that public acceptance of the pink 
tinted bulbs introduced Jast year indi 
cated a public desire for more colors 
to satisfy all homes and tastes. The 
actual selection of the pastel shades for 
the new Beauty lone bulbs was 
made after tests of more than a hun 
dred different possibilities Ihe tinted 
lamps were tested on various fabrics 
floor coverings, woods and other sur 
faces under the direction of Melani 
Kahane, noted interior designer and 
color stylist. Mr, Sloan added that the 
shades thus selected were tested fur 
ther in more than SOO homes in all 


sections of the country 
e Merchandising The 
potentials for colored light 


aired at the 


marketing 
bulbs were 


thoroughly time cof the 


trade announcement. William J. Speck 
erman, retail ales specialist for 
large lamp department, pointed out 
that there are one billion sockets and 
light bulbs in use today in the notion’s 
47.5 million wired home A total of 
600 million of these are in livine and 
dining areas and bedrooms, whx the 
decorative effects of color can be most 


Therefore, the potential 
tinted bulb 


imount to 60 


important 


market for any one of the 


colors can possibly 
million lamps 
Since Gil 


strong 


research has indicated a 


responsiveness to color among 


women, it is believed that homemakers 
will not stop with single color changes 


but will carry the idea further with the 


Continued on page 134 
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COMPLETE LINE 


~ Af 


You can readily recognize the high 
quality of RACO products beaut 


fully finished . . . smooth edges 


deep, clean-cut threads. Made of 
heavy Rauge steel engineered to 


exceed local and national 


quirements. On new jobs... on rewir 
ing you can always rely on RACO 


Write for complete information 


| LY NAS 


/ / 
J, a 
. 


SWITCH BOXES 
OUTLET BOXES 
BAR HANGERS 
AND COVERS 


< 
ELECTRICAL BOXES 


| A 


OF 


code re 


A 


“A RACO BOX FOR EVERY NEED"’ 


ALL-STEEL EQUIPMENT INC, Winois 
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To Western Insulated Wire Co. 
Los Angeles 58, California 


Please send free brochure describing Bronco 66 Certified 


NAME TITLE 
COMPANY NAME 
ADDRESS. 


‘a4 


CERTIFIED 


WRITE for the complete 
Story of BRONCO 66 
CERTIFIED, the cable 
with 67.32% Neoprene 


in the jacket! 
‘ 


Residential Lighting 


full “Coloramic” line, he indicated 
Although GE's immediate efforts will 
e directed at the home m irket, it Was 
tated, development of the commerc al 
market also is being planned. Other 
plac *s where OVE! ill color itmosphe re 
is important were listed as restaurants 
clubs. hotel lounge 

Mr. Sloan stated that Westinghouse 
estimat hows that lighting alone ac 
counts for about 30 per cent of all 
electrical power consumed in the U.S 
today. And although th iles of lamps 
for lighting has vastly increased in 
recent years, most of increase has been 
in industrial and commercial lighting 
rather than any substantial improve 
ment in home lighting and decoration 
Intreduction of its complete “Beauty 
fone” line is a response to what 
Westinghous helieve is an actual 
public want, and an attempt to stimu 
late the home lighting business 

In addition to decorative lghting 
for the home. Westinghouse Is aiming 
at hotels, restaurants hospitals chur 
ches, night clubs and beauty parlors 
also. factories and commercial es 
tablishments where the bulbs can be 
used in offices, rest rooms, cafeterias 
and display rooms 
e Availability—According to Westing 
house all three “Beauty Tone” bulbs 
will be available in 60-, 75-, 100- and 
150-watt sizes, as well as in three-way 
watlages of §0-100-150 and 100 200 

GE's “Coloramic” bulbs will be in 
troduced in 75 100- and 150-watt 
sizes. Other wattages are being plan 
ned, such as the medium based three 
light lamps 

Extensive advertising sales promo- 
tion and merchandising activities in 
the trade are pl inned as bulb produc 
tion on both the Coloramic and 

Beauty lon lines increases and 
stocks become available to distributor 
and then to retail outlets 
e New Three-Ways— Nor ts color the 
only innovation in light bulbs, The 
residential lighting market will be 
treated to new developments tn the 
design of three-way light bulbs tor 
portable lamps 

Westinghouse Electric Corp. made 
known last month that its engineers 
have succeeded in producing a new 
filament structure said to result in | 
to 15 per cent more light from this 
type of bulb. Westinghouse has also 
achieved a substantial reduction in the 
size of its line of three-way bulbs 
Ihe smaller bulb sizes will permit 
greater flexibility in use of three-way 
bulbs and will allow streamlining ot 
portable lamps, according to Charles 
E. Erb, general sales, manager of the 
Westinghouse lamp division 

Continued on page 136 


ELECTRICAL WHOLESALING—September, 1956 


te 

| 

» 

\ 
\\ 

| 
| 
a the MUSCLES of INDUSTRY 
' 
' 

i 

‘ 


“You'd think 
| was 
running a 
haberdashery 
store.” 


1// / heard wa 
shirts when Am 
ing away those fre 
miu saleamen. Th 
thought about tho more 
sales they made. know that the free 
shirt campaign ha helped me move 


were handi 


Sales incentive plans cent Van 
Heusen hirt campals t one of 
the way Amprobe pu money 
your pocket. Only Amy 

i? 


with a 
PROGR 100) 


1) 


Demand 


You Can Count On 


AMPROBE 


For Sales Incentives 
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Residential Lighting 


At the same time, the company an 


Emerson-Electric offers nounced addition of a new light bulb 


to its line of three-ways a 100. 200 
300-watt type which is said to be 


a profitable motor department smaller and more compact than the 


ona small 


conventional bulb with the same wat 
tage. In addition it is made with the 
investment medium base 
. High-Low From Nela Park comes 
news that General Electric Co. lamp 


Low inventory——small space required 
to sell profitable line of Emerson 


Electric Multi-Duti motors 


Only the best-selling motor sizes and 
types are included in the Emerson 
Electric line of precision-built split 
phase and capacitor-start motors for 
do-it-yourself, commercial and farm 
equipment! So dealers can offer a com 


plete selection with a low inventory, 


Emerson-Electric 


OF ST. 


136 


division has developed a new “high 
low” light bulb for portable lamps with 
three-speed switches 

Ihe new bulb produces 40-, 200 
and 230-watt levels. It is said that the 
low level provides an excellent light 
ing situation for television viewing 


and also serves as a practical night 
light. The 200- and 230-watt levels 


are designed for easier and more com 


a fortable reading, studying and sewing 


According to General Electric, mar 
keting tests conducted in three large 


metropolitan areas reveal that this 
combination of lighting levels has 


marked preference over the present 
SO 100) 150-watt bulb 

Ihe new type is equipped with a 
Standard base 


Lax Electric Plans 
Move to New Location 
ST. PAUL, MINN In a move to 


selling display more than double its present floor 


space, Lax Electric Co., Inc. has ac 


FREE! All metal, compact, quired a five-story building at 10th 
easy to assemble. Free with and Sibley 
order for 25 Multi-Duti motors. The firm will occupy its new quar 


ters later this year, following remodel 
ing, according to C. L. Leavitt Jr 
sales manager. Total floor space will 
be 42,000 sq ft, compared to 16,000 
at the present Robert St. location 
Features of the new location include 
a 140x110-ft parking lot and a large 
lighting showroom We will install 


conveyors throughout,” Leavitt adds 
and hope to utilize the building for 
the best flow of goods 


amall investment. Eighteen different Jerome Hirsh is president of the 41 


modela in 4, % and 1 H.P 


The self-selling display illustrated con 
serves on valuable floor space, helps 


Graham Named Chairman 
Of Sioux Falls Firm 


reduce selling costs even further 


Get the profit-building story of these 


quality-built motors produced by one SIOUX FALLS, S. D Allen S 
of America’s foremost motor manu Graham, after 35 years with Tri State 
facturers, Send for Catalog M-16. THE Electric Co 25 of them as pre sident 
EMERSON ELECTRIC MFG. CO was named chairman of the board 
ST. LOUIS 21, MISSOURI July |. He is now living in Des 


Moines, near his family 

Other July | moves at Tri State in 
cluded Gifford Benson from vice 
president to president, and James H 
sibbs, trom vice president to vice 
yresident and general manager. C. H 
LOUIS—SINCE Stephenson is secretary-treasurer of 
the wholesale firm 
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SIMPLET 


now packs covers 
with conduit fittings 


for the popular LB, C, E, 
T, LL, LR, and LRL types 
IN NEW, ATTRACTIVE PACKAGES 


lomers This New Convenience 


and build sales and good-will at the same time 


This new packaging system saves contractors you 


too as much as $5, $10, even $20 a day in lost 


time searching for covers, extra handling, inventory 


space. No more ordering and storing covers and 


fittings separately, unless preferred that way! 


New packages are also provided right through th 


Ideal-Simplet line designed for convenient bulk 
ordering and storing sturdy, damage-proot pro 
tection quick, easy identification labels with large, 


bold catalog numbers 


IDEAL. -SIMPLET Gives You-- 


Fast Delivery, Field Sales Help, and 
All-Out’’ Promotion Support with... 


IDEAL-SIMPLET FITTINGS INCLUDE . . 


RECTANGULAR 
SIMPLETS 18, C, 
T, LL, UR, ERE, ote. 


@ National Magazine @ Direct Mail 
Advertising 


@ Literature 


@ Local Magazine Advertising 


@ “Specials Advertising in @ Complete Catalog 
national magazines for 
plus-business 


Ask Our Representative 
for the Sure-Fire Sales Aids 


AND MANY OTHERS — FOR COMPLETE CATALOG, and How to Get Stocks...NOW! 
SEE YOUR WHOLESALER, OF WRITE 


IDEAL -SIMPLET FITTINGS, Inc. 
A Subsidiary of ideal Industries, Inc 
1047 PARK AVENUE, SYCAMORE, ILLINOIS 
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INVITE COMPARISON’ 


model M-2 


ELECTRICIANS 


JOBBERS! 


WHOLESALERS! 


Tap a new market 
with a Quality Meter 


WRITE WIRE OR CALL 


A tomic 
cincering 


Corp. 


JUNCTION, COLO 


Ben 1701 
GRAND 


INDUSTRY-WIDE PROGRAMS 
Continued from page 93 They are called “Electri-living Homes 
Light division, Thomas Industries, Inc Cox said that additional advertising 
Moe Light sales representatives will be carried by CBS-IV, by Live 
asked 850 distributors to use the pack- Better Electrically and by General 
age in cooperation with their dealers Electric Co plus local newspaper 
Ihe package contains “six steps to stories through Publishers’ Auxiliary 
profitable business,” including tips on 
how to work with local OHI offices 
and banks, flyers and decals, radio Distributors Are Urged 
spots, mat ads and suggested publicity To Take Programs Lead 
BERLIN, CONN.—The Connecti 
A full page of editorial features and cut Light and Power Co. has urged 


dealers ads stressing OHI themes was 
included by Moe Light in the Aug. 11 


issue Of Publishers’ Auxiliary 


PR Firm to Publicize 
1957 Electrical Week 


NEW YORK A St 
firm heen engaged in 
take full advantage of the 
National 
NLELW 


Louis public 
relations has 
efforts to 
opportunities inherent in 
Electrical Week 
Chairman M. ft 
He 
such electrical 
States Power Co 


announced 
Skinner 

that Fleishman-Hil 
which has worked with 
industries as Northern 
Westinghouse Elec 
( orp and Electric Co 
will handle publicity for the second 
annual N.E.W. It will be observed 
Feb. 10-16, 1957, the birthday 
anniversary week of Thomas A 


re ported 
Inc 


tri mon 


from 


dison 


Despite the tact,” Skinner added 
that the first National Electrical 
Week observed last February 
short notice and with little opportunity 
the 


event 


Was on 


for advanced preparation results 
that the 
enormous potential 

NAED 1s one of the 


associations sponsoring N.E.W 


demonstrated has 


eight industry 


Local Model Homes Goal 
Of Lighting Fixture Month 


CHICAGO— The 
at least one completely-fixtured model 
the 

Home 


development of 


each community ts 
October 
hixture 


home in aim 
American 
Month 


complete 


during 
Lighting 
Suc h 


advertising 


installations with 


and demonstrations, 1s 
a plan book sent to dis 


American 


suggested by 
tributors and utilities by the 
Home 
led Cox 

Backing for this project comes from 
the National Home 
Builders isked its members 
to help the electrical industry provide 
Light ox 
that many model homes shown during 
National Home Wecek—-Sept. 15-23 
will include full-fixture lighting 


Lighting Institute, according to 


managing director 
Association of 
which has 
homes said 


for I ivithiy 


Nationally-directed publicity centers 
on 25 model homes sponsored by Liv 


ing for Young Homemakers macazine 
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that distributors have a k ading role in 


selling industry-wide programs to 
dealers 

In a late July meeting, the utility 
asked 32 major appliance distributors 
to use all channels—including letters 
and salesmens’ Calls to inform deal 
ers about national programs. The main 
emphasi according to Charles A 
Byron, residential sales manager, was 


on utility-distributor cooperation in 


getting local action on Housepower 
Live Better Electrically ind other 
programs. Byron indicates that a num 
ber of distributors have pul to work 
ideas suggested at the meeting 
Previously, Frigidaire Sales Corp 
Boston, and Roskin Distributors, Inc 
East Hartford, Conn ent Hous« 
power information letters to dealers 


Twin City AW Sales Rate 
Runs 80% Above 1955 


MINNEAPOLIS 


Certifications 


under the Twin City Rewiring com 
mittee spe cialty-salesman_ sales pro 
gram (EW—Mar. °56, p. 80) are run 


ning 8O per cent ahead of 1955 


This six-months’ certification re port 


is bolstered by other rewiring statistics 
savs A. H. Kessler. executive secretary 
North Central Electrical League Per 
centage of certification which tn 
clude ranyve circuits vas up from 
45 to 64 per cent. In Minneapolis 
alone residential rewiring permits 
through June | were up 26 per cent 
with dollar valuation up 35 per cent 

Kessler reports that early June hot 


sale: 


than slowing the 
idded ste 


weather, rather 


program, actually gave tt im 


Calls for rewiring for air conditioning 
units forced the committee to hire a 
third salesman for evening and week 
end work. Unlike last year, the sum 
mer of 1956 has seen rewiring cert 
fications maintaining a cool-weather 
pace 

Each salesman, Kessler says, makes 
thout 5S calls a day yorking on a 
salary. The committee has found that 
closings by contractors range from 40 
to 45 per cent. Th however not 
an accounting measure mce on 
tractors don't usually re port idditional 


\ ills and sales 
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Boost your bulb profits with the 2-way line 
that’s merchandised for fast turnover and bigger volume... 


Combine Sylvania Softlight with Sylvania 
Standard bulbs and you've got the big-profit sales team 
in home lighting. Here's the proof—and it's typical of 
reports from store after store—that Softlight gives re 
tailers extra volume and increases all bulb sales 


STORE «|. Standard bulb sales before stocking Softlight 
Standard bulb sales after stocking Softhght 
Premium Profit Softlight sales only 
Total combined sales 
Actual volume increase 


Standard bulb sales before stocking Softlight 
Standard bulb sales after stocking Softlight 
Premium Profit Softlight sales only 
Total combined sales 

Actual volume increase 


STORE «~~ Standard bulb sales before stocking Softlight 100% 

Standard bulb sales after stocking Softlight 156°; 
*Store name Premium Profit Softlight sales only LUA 
On request 


Total combined sales 264°, 
Actual volume increase 164°; 


Retailers get greater profit per with the complete Sylvania 

square foot, too, with Sylvania line. You'll make your bulb 

Softlight and standard bulbs business a big profit business 
as high as $4.69 profit per 


aq. ft. according to actual store 
Softlight Sylvania Electric Producta Inc 
Lighting Div., Salem, Mass 
gives retailers premium profit In Canada 

up to 52°) more profit per Sylvania Products 
bulb over standard types Canada) Lid 
round out your sales efforts Shell Tower Building, Montreal 


results. Promote 
the premium priced bulb that 


4 Vv 


Sylvania will reach Sylvania een You get the selling 


snd sell your custom launches ita new support of the moat 


ers with full-color dramatic TV show Te i Sylvania 
wivertiaing that The Buccaneers < bu pre 
pulls traffic on Sept. 22nd veloped 
nto the homes of ie 
} 


farmules 


millions of buying 


& Y L V A uM A fr ... fastest growing name in sight 


LIGHTING RADI:iO ELEVISItown -TRONICS 
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NEW PRODUCTS 


Motor 
Diehl Manufacturing Co., Somer- 
ville, N. J. 


Flat-type motor provides maximum 
horsepower with minimum size. Unit 
comes in totally-enclosed fan-cooled 
or totally-enclosed non-ventilated de 


EASY TACH RLM HIGH MOUNTING REFLECTOR signs. The motor meets specifications 

Pai for NEMA “B” motors. It was devel 
Pad oped for use in the machine tool and 
- equipment industries for operating tur 


a INDOOR ret lathes, punch presses, milling ma 
4 chines, etc. It is said to weigh con 

siderably less than standard motors 


ore RLM Operates at 208, 220/240 or 550 volts, 


SYMMETRICAL / RLM : a 2 or 3 phase at 60 cycles, continuous 
ANGLE DEEP BOWL 
/ 


or intermittent duty. Available in rat 
ings ranging from '4 to 7'2 hp 


Time Switch 
fork Clock Co., Mt. Vernon, N. Y. 


SAFETY HOOD RLM Ihe “7-Day Dial,” first introduced as 
rr GLASSTEEL DIFFUSER | a separate time switch, has been 
| greatly improved, according to the 
7 | manufacturer, and is now incorporated 
| into the standard line, Called the 7D 
EASY TACH RLM 1191, its slow moving dial 1s divided 
STANDARD DOME into seven sections, marked for each 
day of the week. Requiring a full week 
to make one complete revolution, the 
dial will accept screw-on trippers at 
even 2-hour periods in each of its daily 
segments. The use of the new screw-on 
trippers for on-off action also permits 
manual operation of the time switch, if 
desired, without the need for relays as 
in former models 


Floodlights 


Steber Manufacturing Co., Broad- 


PERFORMANCE - - - - 


$000, are now available to meet 


THAT STAYS SOLD NEMA specification FL-6-210 for 


general purpose floodlights, 300 to 
1.500 watts Spec ular and diffuse 
The ultimate buyer is the judge of a product and he Anodal finished reflectors provide four 
can only base his opinion on the performance being different beam spreads —NEMA types 
rendered. The one thing the buyer doesn't see in a prod 2, 3, 4, 5. In addition to standard PS 


* = type lamps, this series can be supplied 
uct is the “backbone” or that which is known as quality bi 


vapor lamps 


It takes product quality to keep a product sold—build 
preference for it and establish your reputation for re Fixtures 
liability Sylvania Electric Products Inc., 
New York, N. Y. 
Quad RLM Reflectors assure you of customer approval 
Group of lighting fixtures ts especially 
They conform to the nationally-recognized illuminating 
designed for modern low ceilings. The 
engineering standards for industrial lighting equipment Mohawk” series is said to be ex 


tremely flexible and comes in four dif 

© See the complete line in our reflector catalog No. 10 ferent styles of shielding. Available in 

two widths: the “Chief,” which is 13% 
4 inches wide; and the “Super-Chiet 

A N G L E Seine , which ts 23%4 inches wide. Shielding 

can be obtained in the form of plastic 


32 0 R A $T CA G 0 th louvers, metal louvers, dished plastx 


or a low brightness lens 
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LONG-LASTING PROTECTION 
FOR YOUR OVERHEAD SYSTEM 


with 


Type GTC I Type GTC 2 Copper Bonded 
Two plote tower Pigtail 


One plate tower 
ground clamp ground clamp 


Steel Driving Stud 
for Sectional 
Ground Pods 

Blackburn grounding devices will save 
you thousands of dollars annually in 
preventing burnouts of expensive over 
head equipment. This complete line 
simplifies your stocking problem 


need Like all 


on 


source for all your 


Type GG 

BLACKBURN products they are con 
structed of high-strength corrosion re 

CopperBonded Copper Bonded sistant materials designed for easy 

Coupling Sectional Regular installation and engineered for long 

for Sectional Ground Rods Ground Rods 

lasting, trouble-free grounding. Alway 


Ground Rods 
specify BLACKBURN 
Available Through Electrical 
Wholesalers Everywhere 


Ground fod Clamp 
Square head bolt 
4 5 DISTRIBUTED On THE WEST COAST bY 


KORTICK MFG. CO. 


Copper Alloy 


Type GP 100 ST. LOUIS 6, MO 


Type 8 
ot yt Copper 
Plotes 
Squere heed bot 35 Madison Street — Phone MAin 1-262) 
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NEWS 


Utica’s New , 
1ES Conference Marks 
Society's 50th Year 


more than PT BOSTON, MASS.—The annual na 


tional technical conference of the 
Illuminating Engineering Society 
opening here Sept. | will be high 
lighted by a celebration of the fiftieth 
anniversary of the society's founding 

More than 1,000 persons, a record 
attendance, are cpected to attend 
the five-day meeting at the Statler 
Hotel, according to Robert I Har 
tenstein, IES president 

Ihe newest developments in prac 
tical lighting and the newest research 
advances in the field will be reported 
to representatives of every branch of 
the lighting industry and of profes 
sions and businesses touching the 
lighting field. In addition to forums 
exhibits and clinics, the conference 
program includes reports and ad- 
dresses by experts in various branches 
of illuminating engineering 

Several special events, including the 
lighting of a huge birthday cake and 
a forecast of lighting SO years hence 
are being planned to mark the golden 
anniversary of the organization. IES 
has grown from a band of 25 men to 


a society with close to 8,500, including 


it S all gone with se | | many lighting specialists and salesmen 


for wholesale distributors 


the MAG IC BI UTTO N A | Meets in Detroit 
| For 21st Conference 
DETROIT, MICH A crowded 


four day schedule await electrical in 
dustry men who will gather here 
in October for the 21st annual con 
UTICA'S new locking adjustable wrench wiil lighten the load ference of the International Associa 
of your tool kit. tion of Electrical Leagues. The topics 
[t’s not necessary to weigh yourself down with sets of open for discussion have been chosen as 
end wrenches to have the right size tool for a variety of jobs. those of greatest interest to persons 
SELECT-O-LOCK with its thin jaws, will fit them all. concerned with cooperative market 
Push the magic button and the wrench is locked at the | development 
desired position like an open end wrench. Pull the magic The sessions on the first three days 
button—it’s a conventional adjustable wrench of the conference are open to anyone 


‘There’s no more slipping in the electrical industry, it has been 
announced, and all will be held in the 


and resetting to annoy you " 
and waste time. SELECT-O | 
ote 


LOocKS are built for rugged 
@ e October 3——-The morning session 


use—the magic button will 
gree \ ‘Sahay reside 
. tary of the ectrica ssociation oO 
SELECT-O-LOCKS, to be 
known as the 93 series. are Detroit. Bruce A. Everly, president of 
available in 6, 8, 10 12 inch the Electrical Association of Detroit 
size and are priced the same and ._ and pag branch = 
as the regular 91 series ager for esco, Will Ceriver a © 
Order from your distribu to ynote 
tor today and lighten the address will be by Edward icGin 


tool load. THE HALLMARK OF QUALITY nis presick nt of IAEI and business 


manage! Cincinnati Electrical As 
sociation, Cincinnati, Ohio 

1 Q | Vf I rso P. Schmidt, directo 

UT ich Dt U GE & OL CORE ORATION S 

Utica 4, New York ber of Commerce, will speak under 
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3/5 N00 0 CHRISTMAS LAMPS WILL 
MOVE AT RETAIL THIS YEAR 
You'll get a bigger share with new G-E 5-lamp packs 


Built for 
self-service—Y 
no need to test | 
—guaranteed 
to light 4 


Boosts 
unit of sale 
to five bulbs 
— instead of 
one or two 
| large panel on 
each package 


Showcase Design™ 
lets new brighter | 


G-E bulb colors 
sell for d 


G-E sizes now in 5 lamp pack 
C-6 series and C7 multiple and 
OUTDOOR multiple 


AND NEW 1956 G-E DOORWAY PROGRAM CAN BOOST SALES 30%! 


The new General Flectric Lighted Doorway Promotion All the facts are in the new G-F Christa 
will add $42,000,000 to the big Christmas lighting market book. If you don’t have a copy, ask your 
if you get dealers to take advantage of G-E network TV, to help you sell more General Ele 

nanonal magazine advertising, $5,000 home decoration for replacement and in ring set 


contest and new full color in-store displays Miniature Lamp Dept., General Llectru, 


Progress 1s Our Most Important Product 


GENERAL ELECTRIC 
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the title Economic Policy Geared to 
Y | 4 h the Economic Outlook.” J. Reed Hart 
a a n u p ig t man, chairman of the Electrical In 
dustry Coordinating Group and vice 
e president, Cincinnati Gas & Electric 
component In mercury 
Ott Ihe conference also will hear a 
report by Merrill E. Skinner, chairman 
| of National Electrical Week, and vice 
ig h a n g president of Union Electric Co., St 
Louis 
Ihe luncheon speaker, Walker I 
isler, president, Detroit Edison Co 
will talk on Atoms for Peace Pre- 
siding over the luncheon will be Wil 
lam G. Hills, managing = director, 
Electric Institute, Washington, D. ¢ 
The afternoon session chairman is 
slated to be J. Robert Waters, director 
Central West Virginia Electrical 
League, Fairmont, W. Va. Leading off 
the session, Robert EF. Boian, General 
Electric Co., New York, will tell how 
Ihe Electrical Leagues Meet the Live 
Better Electrically Challenge.” Mr 
Boian is manager of the LBE project 
Additional speakers for the session 
include Owen K. Klepper, sales pro 
motion manager, appliance division 
Philco Corp., Philadelphia; Clarke 
Kirby, supervisor, kitchen moderniza 


tion department Frigidaire Sales 
Corp., Dayton, Ohio; and J. B. Anger, 
national radio sales manager, Motoro 
la, Inc., Chicago 
e October 4—Thursday will see Vic 
tor W. Hartley, managing director of 
the Pacific Coast Electrical Associa 
tion, Los Angeles, in the chairman's 
“l post. Milton I. Allen, member of the 
24 ALUMINUM UPLIGHT LUMINAIRE Wiring Promotion committee of the 
Edison Electric Institute, and vice 
president-sales, Philadelphia Electric 
, another exclusive ABOLITE development. The new Co., will present a “Progress Report 
ABo.rre 24” aluminum UPLIGHT LUMINAIRE was specifi- on Housepower.” Carl T. Bremicker 
cally designed for the H400-RC1 color improved mercury chairman, National Adequate Wiring 
reflector lamp. This new luminaire is also used successfully Bureau, and vice president, Northern 
with 1000 watt mercury lamps. States Power Co., Minneapolis, Minn., 
will speak under the title, “Coordina 
tion Is Your Business.” Lester E. Bar 
rett, president, Barrett Electrical Sup 
ABoutre UPLIGHT LUMINAIRES produce more comfort- ply Co., St. Louis, will urge the elec 
able lighting by reducing brightness contrasts between the trical league men to “Put the Distribu 
lamp and the ceiling and upper walls. In addition, improved tor on Your First Team.’ Also on the 
shielding provided by the luminaire further reduces glare. speakers’ list is V. L. Sprague, regional 
Lamps are kept cooler because excessive heat escapes through sales manager, Amana Refrigeration, 
top, thereby increasing lamp life. Inc., Chicago 


ABotrre aluminum UPLIGHT LUMIN- During the annual banquet on 
AIRES are anodized, and are available in 
Ballroom, Edward J. Hegarty, director 
socket-reflector or separable-socket (discon- 
of training services Westinghouse 
Electric ( orp Mansfield Ohio will 
WRITE NOW FOR COMPLETE DATA. ee discuss “How to Sell Better.” Presid 
ing will be E. J. McGinnis, president 
of [AFI 
e October 5—On Friday morning 
with John S. McDermott, executive 
manager of The Electric Association 
of Kansas City, Kansas City, Mo 


presiding, there will be a panel dis 


Unique open top design results in 18% uplight with H400- 
RCI, and 160% with H1000-C15 lamps. 


Thursday evening in the hotel's Grand 


cussion entitled How Our League 


, Operat with seven league repre 
The Jones Metal Products Co. e West Lafayette, Ohio 
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GUARANTEED 
FOOTAGE 


WON'T RAVEL 
TEARS EVENLY 


4 BEST SELLER FOR PLANT SUPPLY 


All types of GOLD SEAL TAPE Friction, Rubber, Plastic 

are pocked in 10-roll cartons as well as single rolls 

Every roll cellophane protected, stays fresh 

Jenkins Bros, Rubber Division, 100 Park Ave, New York 17 


DIAMOND SEAL 
Friction and Rubber Tapes 
ore also mode by Jenbins Bros. to ASTM apecificatio 
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For top volume...in tape sales ...sell JENKINS 
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sentatives participating Luncheon 
chairman Guy D. Dorval, director of 
public relations, Quebs Flectrica! 
League, Montreal, Que \ present 
the guest speaker Harvey impbell 
executive vice president, Detroit Board 
of Commerce 
The final open session on Friday 
afternoon will have Stanley EF. Strunk 
secretary manager, Electrical League 
ot Cleveland as chairman Edwin 
Vennard, vice president and managing 
director of Edison Electr Institute 
New York will talk on “Selective 
Selling Jack W Ker! hairman of 
the adequate wiring committee, Cana 
dian Electrical Manutfact 
tion, Toronto Ont will 
Canada’s Adequate Wiring Problem 
Other speak rs will be Roy W John 
AND FITTINGS son, executive vice ident, General 
Electric Co., New rk, and rank 
R. Barnett, director of research, The 
Richardson Foundation Inc New 
York 
representatives will meet 
on Saturday morning, October 6, tor 
a business session prior to final ad 
journment of this 21st annual con 


ference 


National Electrical Code 
For more profitable volume sales, stock the Changes Are Announced 


BOSTON, MASS A new official 
KEYSTONE QUALITY LINE interpretation and a new tentative in 
terim amendment to the National | 
trical Code have been released by the 
National Fire Protection Association 
Ihe announcement comes from 
Charles L. Smith, electrical field en 
gzineer of the NIEPA and secretary of 
the National Electrical Code Com 
mittee 

The interpretation and amendment 
are in addition to the official changes 
rs and additions of the 1953 Code pre 
viously announced 

lentative interim amendment No 
105 introduces into the NEC the term 
dust-ignition-proot” as may relat 


the mo nsive line of wireways and 
marke day' Ye it's the Keystone 
item “job-engineered” to 
rical distributor ystem to electrical installations where arcs 


ition, redu ost ind ' j sparks, or heat otherwise generated 


xample, both flanged and flange 6 alll or liberated might cause tgnition of 


ire produced and stocked nearby accumulations or atmospheri 


gths, with wi 4d suspensions of a specific dust 
type ‘ =~ This amendment will be 
ion problems. There 


' porated in the 1956 edition of the 
ry fitting to choose 
allie IT'S YOURS FOR THE ASKING! NEC scheduled for publication later 


fron oo, plus cutor ind | boxes in more than 50 
this month 


different stock riety of telephone and fully tlustrated 


Interpretation No 32 deals with 


urrent transformer | t your parti ilar ring the entire Key 


So save time ve mney wiring installation » Qu Line” of wiring seals for raceways in aircraft hangar 
Keystone” all the way ' equipment. Send | installations and applies to both the 
it free copy today! 1953 and 1956 edition: 


Watertown Wesco 


In New Location 
EVS TONE MANUFACT 
}t poy UFACTURING COMPANY WATERTOWN, N. Y.— Westing 


to figure . ‘ 
a new 70x90-ft building at 914-18 
+++ the Complete Line of Wiring Installation Equipment Water St. Off-street 
THROUGH RECOGNIZED ELECTRICAL DISTRIBUTORS ded 


cars IS prov 


parking for 
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Changing of the Guard at Buckingham Palace, British Tradition Nearly Three Centuries 
UNIVERSAL B tradition of quality 
for Re tial, Com i 
Catalog UMC-7-55 for helpful procurement 
PREHEAT © TRIGGER START RAPID START + SLIMLINE 
with confidence! unive manufacturing corp. 
147 
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lid opens at 
fingertouch 


Stays open in 
safety-locked 
position 


(Iustrated 
No 210 


One-Gang Closes avtomatically with 
SAF-TLOK slight push to left! 
Receptacle 
Exclusive SNAP-COVER locks open for easy one-hand 


insertion of plug—allows use of free hand to hold 
heavy electric tools, Cover does not rest on plug or 


wire, preventing damage to wire insulation or plug cap 
UL \ if cord isa jerked out. COVER CANNOT BE 


LOOSENED OR PULLED OFF. Plate .040 solid 
Brass with Cast Metal cover, Baked Aluminum finish 

all parts rust-proof, Attractively boxed with rubber 
UL. APPROVED weatherproof gaskets and mounting screws 


ORDER TODAY from the MOST COMPLETE LINE of | and 2-Gang 
Weatherproof Wiring Devices: Receptacles, Switches, and Com- 
binations with SAF-T-LOK SNAP COVERS or SCREW COVERS — 
all competitively priced 


No. 216 Flush Switch 
Kixclusive one 
die-caat 
wver eliminates 


many extra work 
ing parts pro 
vides amooth ac \ 
tion, easy grip No 216 Flush No. 214 Flush Ne. 230 
added strength Switch — (Single Screw-Cover Coe Hoth 
ond durability pole, T-rated) Duplex Receptacle 
INCLUDE your order for Bell METAL WALL PLATES — make Bell 
your one source for the best in weatherproof Devices and Wall 
Plates! 


Write for Catalog and Prices today! 


BELL ELECTRIC CO 


1844 West Street © Chicoge 8, 


Lake Michigan Club Plans 
Four-Day Fall Program 


CHICAGO, ILI The annual fall 
meeting of the Lake Michigan Club 
will be held at the French Lick-Shera- 
ton Hotel, French Lick, Indiana, 
October 20-23 

Reservations for both the meeting 
and the Monon Railroad special train 
from Chicago to French Lick on Octo 
ber 20 are now being accepted, it was 
announced here 

The officers and committee in 
charge of arrangements have issued 
invitations to several capable speakers, 
they report, and the program for meet 
ing sessions will be kept in tune with 
current business conditions 

Ihe golf committee announces an 
extra day of qualifying play has been 
scheduled to relieve congestion on the 
course and provide good daylight play 
ing for all golf participants 

Chairman for the 1956 meeting is 
R. R. Hill. The advisory committee 
includes George Albiez, Warren 
Greene, Chet Moses, Earl Nelson, P 
O'Reilly, Jack Rowland, M. S. San 
craint, W. R. Smart, Jim Smith and 
Charles Stoike 

Chairman of the golf committee is 
Bill Johnson, with Joe Simons, Jr., 
acting as co-chairman. Al Sommer is 
chairman of ladies’ entertainment, 
with Mrs. R. R. Hill, acting as co 
chairman, Warren Greene is treasure! 
of the Lake Michigan Club and Henry 
(Czech 1s secretary 


Pyle-National Appoints 
District Managers 


CHICAGO, ILI Appointment of 
three district managers to serve in 
dustrial and railroad accounts has 
been announced by The Pyle-National 
Co 

FE. J. Heathfield is manager for the 
lower peninsula of Michigan, except 
Van Buren, Berrien, Cass and St 
Joseph counties. His office is 16525 
Woodward Ave., Detroit, Mich 

W. F. Schiefelbein will cover south 
ern Texas, and also railroad accounts 
in Louisiana, from 7517 S. Main St., 
Houston, Tex 

C. T. Dorset, with offices at 1515 
N. Courthouse Rd., Arlington, Va., 
will serve Maryland, Delaware, Vir 
ginia and Washington, D. ¢ 


CBS-Hytron Opens New 
Chicago Warehouse 


CHICAGO, ILI A modern 57 
000-sq ft warehouse, located on Mann 
heim Rd. in Melrose Park, has been 
opened by CBS-Hytron to serve its 
midwest distributors. The facility is de- 
signed for on-the-spot handling of re 
ceiving and television picture tubes 


ind semiconductor devices 
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From POWER CABLE 
to FIXTURE WIRE... 
you'll find Paranite 


quality high .. . service 
DIVISION ESSEX WIRE CORPORATION outstanding! 


FORT WAYNE G, INDIANA 
MANUFACTURING PLANTS: Birminghem, Ala; Anaheim, Calif; Jonesboro, ind; Merion, tnd 


Warehouses” and Sales Offices 
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are tHese PLUS VALUES 


| IN YOUR PRESENT MOTOR 
CONTROL FRANCHISE? 


1. DISCOUNT STRUCTURI 
profitabl yall cl mers 
including nna ipment Manu 


permits 


facturers 


IN-BETWEEN SIZES—to he 
mot il Now with | 


carry larg 
j 


EXCLUSIVE FEATURES 
Dual Seal’ dual 


QUALITY FEATURES— Silver Cadmium 
oxide cts for long Ife Plaskon 


Alkyd ar Ox lor high dielectric trength 


ATTRACTIVE POLICY —cl 


il 


ipany distributor 
PRICE PROTECTION 
offers distribu 
ind fallu 


INVESTIGATE 


If you are not now enjoying these plus 
values and advantages, write of phone 
for Distributor Portfolio $412 Furnas 
Electric Company, 1069 McKee Street, 
Batavia, Hlinois 


FURNAS ELECTRIC COMPANY 


BATAVIA, ILLINOIS 


SALES REPRESENTATIVES IM ALL PRINCIPAL CITIES 


Troy A. Brown, Raybro, 
Honored for 30-Years’ 
Sales of GE Lamps 


TAMPA, FLA Iroy A. Brown 
president of Raybro Electric Supplies 
Inc was honored recently at a tes 
timonial luncheon at the Floridian 
Hotel given by D. B. Clark, Florida 
district sale manager of General Elec 
tric Company's large lamp depart 
ment 

The occasion was the 30th anniver 
sary Of Raybro Electri ippointment 
as sales agent for GE lamps. Mr 
Brown received a framed proclama 
tion signed by si s of Gl 
The proclamation reads in part: “Troy 
\. Brown has long bee a pioneel 
and light 
ing throughout Florida, and a con 


in the promotion 


sclentious leader in th deve lopm«¢ nt 
of the electrical industry in that area.” 
From a small beginning in 1926, 
Raybro’s sale of GE lamp bulbs has 
yrown to where it ts 
one million dollar 
In addition to 
was represented 
Milton ©. Holl 
dent; W. |. Brow mat 
ply sal Brown lampa 
branch inage! \ Mook 
sal ro 


of sup 


manager of a rrisiny na 

motuon: | 

lamp 

of lighting 

istant ma ro | promotion 
In additio office and 

varchous R iybro 

maintain 

onville 

Orlando 


Cram Named Manager 
MANKATI( MINN 


Cram is tl aL 
trical dey 


nesota Supply 


years electri 


Kenneth Kraus 
(EW Aug 
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v Sell the Specialties 


Buy the Specialties 


Indoor 
accent lighting in restaurants and hote 
Colorbeams 75W R30 in 8 colors; 15OW Par 38 in 
wa 200 and 300W R40 in 8 colors. All 
a permanent 
~~ 


R57 
HI-BAYS 


dusty or smoky areas 


Swivelites 
Air flow ventilation for cooler lamp bur 


“Adapt-a-Unit 


“A 


When you carry the amplex line, your customers can count on you as 
a sure source for all their specialized lighting requirements. They'll 
look to you then, too, to fill their general-purpose lighting needs. Of 
course, the bread-and-butter items as well as the high-profit special- 
ties are included in the complete amplex line 

With an amplex franchise, you also benefit from better discounts and 
a comprehensive program of advertising, merchandising and promo- 
tional material 

Write today for information on the amplex franchise and amplex 
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THE USES AND FEATURES 


For window and showcase lighting; indoor-outdoor color floodlighting; colorful 


500 and 750W rating. Pure silver, sealed-in reflector, silvered neck 


| lobbies 
10 colors for outdoor-indoor use; 150 


colors brilliant, sparkling, quaranteed 


Pure silver sealed-in reflector lining. Guaranteed permanent efficiency 


For high level industrial lighting installation. Particularly recommended for 


For accent lighting in stores, restaurants, hotels, theaters, offices, churches 


Double-ball swivel. Instant finger-tip positioning 


1ing, longer lite 
ning, | jer lit 


construction for meeting changing lighting requirements 


Clear, Ruby, Inside-Silvered Reflector and Reflector Ruby; also “Hard Glass 
Infra-Reds (moisture proof) Inside-Silvered Reflector and Red Stain Reflector. All type: 
125-500W 
Specially formed filaments and solid ceramic neck discs for maximum energy 
utilization 
All-mechanical Amplock construction for permanent locking of glass bulb to 
base, even at tunnel temperatures 
Spotlites Indoor Spotlites for highlighting single display objects; Floodlites for entire 
and display units and backgrounds. Range from R30 40W Baby Spots and Floods 
Floodlites to R60 500W Super Spots and Super Floods. Pure inside silvered reflectors 
- Outdoor: Spotlites and Floodlites: Par 38, heat-resistant glass, aluminun 
reflector lining, 75 and 150W; “Hard Glass 150-1000W 


Dept. EW-956 
111 Water St., Bklyn. 1,N.Y 


FOR HIGHER LIGHTING PROFITS 
FROM THE COMPLETE amplex LINE 


Consistently, amplex brings you more of the higher-priced, higher-profit 
4 lighting specialties than any other single lamp manufacturer. Here are 
a few representative items from the complete amplex line. 


CORPORATION 


specialties 
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NEMA Section Issues 
‘Blueprint for Power’ 


One dependable quality = 


Rigid Steel Conduit Electrica 
Metallic Tubing section of NI MA has 
released a 20-minut omm our 


color motion pictur led “Bluey 


for Power 
tages Claimed for the u 


, conduit and EMT in 
fe E N WA B L E F U S renovating program 

professional audience 
particular interes 
vineers, builders, ele ontractor 
building owners ‘ rial maint 
nance men, mortage Companies and 
technical students 

Ihe film may be bor 
out cost, for showings to group gather 
ings by contacting th sponsoring 
section of NEMA 

Blueprint for Power” pictures th 
need for realistic long-term planning 
of electrical wiring installation 
meet today’s and tomorrow 
ing use of electricity, according to the 
film's sponsors 

In treating the subject of cor ting 
today’s lack of adequate wiring, the 
film uses a narrator who represent 
the Rigid Steel Conduit ind EMI 
section. He introduce in electric 
utility executive, an electrical contra 
tor, an electrician and a bank mort 
gage officer. Each explains, from 
Own point ¢ 
wiring system designed to provide 
adequately for both present needs and 
those that develop in the future 


From raw material The public utility man, for 


ample, charts the rise 


to final inspection 


tricity follows through with predi 


tions of electrical energy production 


MADE and ASSEMBLED ing installations needed to use that 


energy 

under our own Phe electrical contractor attacks the 
method by which wirin illowance 

QUALITY CONTROL continue to be irbitrarily etermined 
at old and inadequate p rtions of 
total building cost 

The principal manufacturing opera 

tions in producing steel electrical race 


ways are also shown tn the film 


WAREHOUSE STOCKS Opens New Warehouse 


BOSTON M ASS he ntham 
Co. plans to open a new inch oth 
and warchous irly tl month, k 
cated on Massachu 
of Southampton St 


ply distributors 


The new building 10,000-sq ft 
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@ custom-made lighting installations with standard 
lighting equipment. 


@ high efficic 
@ adaptable to infinite variety of installation patterns. 


icy, low brightness source of light. 


@ Underwriter’s Listed... bears IBEW Union Label. 

@ constructed by die-forming and welding 3 gauge 
steel. 

@ finished in baked-on white enamel with 89%, reflec- 
tance factor. 


@ casily serviced by unfastening hinged, center support 
bracket. 


@ die-formed, square, plastic drop panels are bound in 
metal and destaticized. White frosted, rough surface 
will not warp, crack or discolor 

@ accurate positioning of knockouts insures perfect 

alignment in continuous row, end-to-side or side-to- 

side installations 


installation. Twisting and bending are el 


nting holes at each corner make possible rigid 
nated 


@ channel provides wireway for continuous row installa- 
tion. For end-to-side or side-to-side mounting, spe- 
cial wiring channels will be supplied “no charge” 
when specified. 


CUSTOM /LITER surface mounted units 


Dimensions, Inches 
Fixture 
c 
4 ft. units WA 4" 
6 ft. units 72 | 24 12 24 
8 ft. units 96 36 2 
| 
12 


Overall Ceteleg Numbers 
Dimen- LAMP Type MA 
tions Rating | 2-emp | 
24 in. 20 wont, T-12, Trigger stort 46122 | 4124 
48 in.—40 wott, T- 12, rapid stort 430) [6142-85 | 6144-85 
| 
48 in. 36 wott, T- 12, slimline 430 6192 6194 
2726 | 72 in.—57 wots, 1-12, slimline 425 6172 6174 
75 watt, 1.12, slimline 430 6292 6294 


Soom 
2x2 
2x4 2x6 2x8 
Ah. 
@ mou 
|. 
WILLIAMS PRODUCTS, INC. © © © CARTHAGE, MISSOURI’ | 


p> 


injects color in portable 


cut maintenance costs! 


mill 
Duty 


4 cord to minimize accidents 


Indoors or outdoors... Type MD* RED-D-PRENE carries 
current wherever you want it, safe/y and at lower 
cost. First designed with tough, oil-resistant Neoprene 
sheath in Industrial Red... easily seen and recog- 
nized by maintenance men. RED-D-PRENE assures long 
wear, reduces maintenance costs. Means positive 
identification in your stockroom, Ideal for heavy duty use 


in Mill and Plant installations. 


flat sides, no off center conditions! industrial Red for high visibility, in 


Masimum flexibility, moisture resistant sures positive RED O identification! 


Write today for new descriptive brochure and samples, 


DIAMOND WIRE & CABLE co. 


SYCAMORE, ILLINOIS 


Electrical Expositions 


Set for Washington, D.C. 


WASHINGION, D. ¢ | 
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1ES Publishes New 
Office Lighting Guide 


NEW YORK, 
Recommended 
Lighting” h tf 
illuminating 
first uch pe 
hivhting 
hy the 
ing, the 
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Jeffries Transformer 
Move to New Building 
LOS ANGELES, CALI 
fries [Transt ( 

new twe 
St. A test | 


for nowe lev 
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COST CUTTING 


‘ 
ad 
electrical fittings from Blackhawk 
\ 
+ JUST SLIP IT ON 
Installation of t Blach 
fitter servi trar } 
There are no tl 
device to Just ! 
and tighten two ! A It 
that simple Contractors ha rey | al 
$§ to $10 per installation with Hluackhawh 
Slip-fitter service entrance | | ae 
Pat. applied f 
‘ 
i 
* 
Available in a full x A 
range of sizes from i 
through 4". 
=e, 
snap strap has the exclusive / j 
“hold bump Ribbed bracket ! 
adds to the snap, provides rigid 
contact support of the conduit pport 
Pat. applied for 
‘ 
Patent No 26/89!) 


Specify B-/ when you buy 


BLACKHAWK INDUSTRIES 


Dubuque, ltowa 
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BRIGHT NEW STONCO PROFIT-MAKER  tlectric sales, canton, 


Plans December Move 


HAS MANY SPECIAL SALES ADVANTAGES 


occupancy in December. With the 
move, the firm will enter the residen 
tial fixture field and will bring all 
operation under one root 

Io publicize its new building, the 


Canton firm has invited its custome! 


Bell Holder tor medium 
base spots and floods is 


to he sidewalk superintendents I he 
invitation i pocket size folder, gives 
directions to the new location, at 
Cleveland Ave. S. and 9th St. SW 

Our present space is a crowded 
5 HO00-sq it avs Richard T Baker 
president We are using two unat 
tached warehouses in the rear of the 
main building. At the new location 
we will have 15,600 q it 

Ihe additional space will mean 
more efficiency, Baker points out. The 


new location 1s on a wide state route 


weather-tight ... rust proof 
... corrosion resistant 


— assures long lamp life 


for easy access from all parts of Can 

ton. Trucks, presenily unloaded across 
This new addition to Stonco’s full-line grip-space provides quick relamping the sidewalk. will now be backed to 
of outdoor lighting equipment has _— and eliminates “frozen bulbs.” docks inside the warehouse 
many special, profit-making features ONE SOURCE Stonco’s full line of Electric Sal new fixture display 
It's a fast moving, big-selling floodlight outdoor lighting equipment offers one room will be accommodated by park 
designed to do hundreds of lighting source for all types of outdoor light ing spaces for 20 customers. The 
jobs, safely, efficiently in any weather ing and related equipment. Write for idded parking, Baker says, should also 

Most important, this newly-devel catalog for full details on the Bell increase the firm's ounter pickup 
oped Stonco 40-L Bell Holder is “air Holder and other products. See for business 
conditioned” to burn cooler. Lamps yourself why Stonco special features Electric Sales serves Canton and 


‘agt longer. They're easier to remove mean competitive products that move S0-mile radiu 


Wm. Proby Associates 


when necessary, too, because extra faster bring in more profits 


Moves Warehouse 


SEATILI WASH Wm 
Proby & Associates, Im representa 
tives for various wire and cable manu 
facturers, recently opened new offices 
and warehouse at 291% 13th Ave., S 
W 

The tilt-wall building ts designed 
with shipping doors at the front, re 
ceiving and rail tracks at the rear and 
1 20-ft high warehouse area taking the 


° be | entire main floor except for space 
HHS occupied by the shipping Office. Main 
business offices are on a mezzanine 
9 ~@ | across the front of the building 
Relay Manufacturer 
PRINCETON, IND Potter & 


Brumfield, Inc., manutacturer of relays 


out Ano’ hting ty, tones for the electrical and indu 
tries, has completed plans for a 125 


sy expansion oft if production 


a facilities 
Ihe compan i ibsidiary 
American Machine & Foundry 
has } construction of a 16 


compictes 
ELECTRIC PRODUCTS CO. 
Kenilworth, New Jersey 


OOO0-sq ft building addition in Prince 
ton and has leased another building in 
Franklin, Ky. with 15S.000-sq ft. It 
has also purchased land adjacent to 
the Princeton plant for construction 
| of additional plant facilities as needed 
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NEMA Names Housewares 


Easy to Sell...This Nearest Thing Display Contest Winners 


NEW YORK, N. ¥ Winners of 
the 1956 annual window display con 
to Conduit Threading by Machine 
wares section of NEMA are Fred A 
Schmidt, St. Louis, Mo., appliance 
dealer Bressler’s Hardware, In St 
| Albans N. ¥ hardware deal r; Barr's 
| Jeweler Philadelphia, Pa., jewelry 
store; The Edward Wren Store, Spring 
field Ohio department tore and 
Ohio Edison Co., Springfield, Ohio, in 
the light and power company classifi 
| cation 
The winning firms in each category 
are the recipients of first prize plaque 
presented annually on hehalf of the 
electric housewares industry. In an 
nouncing the selections, D. I Alfred 
chairman of the NEMA Electri 


Houseware section, noted that this 
sixth year of the contest had produced 
the most widespread interest to date 
Revere Sales Meeting 
Hears Distributor Plan 
CHICAGO, ILI Following — the 
early summer general iles meeting 
held by Revere Electr Manutactur 
ing Co. for 40 il representatives 
the firm is offering distributors a new 
merchandising plan for the Revere 
Cluster Lite line 
Heart of the plan an 1&x27-in 
display board, suitable for mounting 
facing distributor ity ounter It 
displays ill major item n the line in 
three dimensional effect, without use of 
actual merchandise, thus keeping the 
display omplete at all times whil 
permitting th ustomer complete vis 
ualization of fOCK a lable iccord 
ing to the firm 
The merchandising plan includes a 
minimum quantity stock maintenance 
plan, protection of distributors on 
Ready for work fast you set 65R to conduit size price fluctuation, and provides for 
in 10 seconds... self-contained 1”, 14", | return and replacement of slow-mov 
high-speed steel dies. Self centering workholder 
No mistakes automatic kick-out prevents jam- 
. Zenith Service Awards 
ming when standard thread is cut. Workholder 
CHICAGO, ILI Thirteen firms 
en 0 produ were 
sample in your new 65R proves it! rit al 
A special 25-year rvice pin went 
For easy sales, to M.S. Livingston, president, Major 
fast turnover Applian ( Co Omah Neb the 
semor distributor n th rout 
and profit, 
stock and sell Among = thos 
- iwards were A. M. Nichol Ballou 
Johnson & Nichols C« Providence 
— order today! R William Bodart. Morley-Mu: 
phy Co., Green Bay, W ind G.W 
The Ridge Tool Company, Elyria, Ohio, U. S. A. Henzel, Henzel-Powers, Inc., Albany 
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Tafel Electric & Supply 
Constructs New Plant 
LOUISVILLE. KY In late June 


onstr man ona new one-floor 


Supply Co 


+ O00) 


(MM) 


have 
miloading thre 


Headlines like these 
| mean BIG Stand-by Generator Volume 


. +. and you can cash-in best 


with the complete Winco line. 


Each year hurricanes and storms 


Moore-Handley Opens produce tremendous demand for 
Montgomery Sales Office stand-by generators . . . and the 


BIRMINGHAM. ALA —A branch storm season is here. Stock and 
sell the Winco line. 


Available with 27K 


Winco engine-generators are available in a wide range of sizes from 


500 watts on up, and in a variety of voltages according to individual 


‘ re requirements. Manual start or remote start. Choice of fuels—gaso 

parks. n line, propane or natural gas. 

Winco has the right generator for homes, factories, shops or stores 
the B j The Winco REMOTE-START stand by generator with AUTOMATIC 

1} NI gon tT hich wall LINE TRANSFER CONTROL will take over the moment power fails 
handl Moore-Handl el —even with no one in attendance. 
by R. I 
Kirkpatrick. He will continus colling The Storm Season is Here 
1] VW on } rm ble fe 
wee Get Big Generator Volume with Winco 


POWER INSURANCE 
GENERATORS 


Wincharger Corporation Dept A-! 


City, lowe 


New Orleans Firm 


Re-elects Board 


NEW ORLEANS, LA Stock 


Please send me information on the Winco lina of 


Engine Generators 


CORPORATION 
‘Subsidiery of Zenith Redie Corporetion 
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| 
home for Tafel Ekectic ° ppt’ 
Occuy heduled by year’s end, pO 
th plant ounced last y / 
the 1 vorth-South Exy via 

lator 

ter is in another building nearby. Both ae 
4 

4 

sul 10 000 watts AC continu tput rating ag, 
with ample intermittent overload capacity 

In met lust month Get the facts on 
ind ted 1 ‘ hoard of WINCO POWER ae 
\t a board meeting tl me day GENERATORS 

Charl (;. Just lent; Ned NAME 
A. Breitens lent and 
ADDRESS 

( le P 
W. J. Pink 
Branch Electric Suy 


REPRINTS AVAILABLE 


Aids to Your Job 


That's what w ill these reprints of 


articles that have alread ippeared i 


ELecTRICAL WHowt IN¢ nd h 
proved of value to readers of th 
magazine, This has been attested to by 
the numerous re juest tor pie fron 
the industs 

Perhaps you would like to have 
some of them to hely ou Oly ; 
particular problem you're faced with ’ 
You may want to have me for our 
own files or tor mat im your own 
organization. Ever irticle listed here 


is in stock, with limited quantities o 


each 

For write 1 fhe Editor 
ELECTRICAL WHOLESALING OW 
42nd Street, New York 6, N.Y 


Wheat Salesmen Want In Sales Meetings 


A 


Cost: 5¢ each 


Adequate Wiring’s Challenge 


Co:+: 1-10: 30¢ each: over 10: 25¢ each 


Outstanding One-Floor Operations 


The Case for Realistic Market Research 


ELECTRICAL RIGID CONDUIT, made by Alcoa, 

is the kind to use where good appearance ot 

the instaliation is important... as in beverage Cost: 10¢ each 
plants, food processing piants, iaboratories. 


The Ills of the Industry and What You 
Can Do About The 


\ ! the good looks of conduit made from Aleoa® 


It fiehts ru ind corrosion, There no coating Cost: 1-10: 20¢ each ve 10: 15¢ ea 


tain, pes blister. It rarely need painung 


Financing the Retail Dealer 


It trong, Ca to handle and install 
It has Underwriters’ Laboratories approval it's 
! pu kit md nonma et You in use it Cost: Free 


hazardous location lor separating conductors 


Selling Lighting in Pittsburgh 


evardless of load. It perimat lonwer runs, or in 


ive on wiring cost because there 


if oltave drop aller wires can be used 


Cost: 25¢ each 


ile b Contact a lee sales ofhice 
\Vicoa sa So You Want To Sell Me 
of Armerica , A 


Cost: 10¢ each 


Why Some Sales Meetings Fall Flat 
Your Guide fo the Best 
in Aluminum Value 


picid CONDUT Cost: 10¢ each 
ALUMINUM l% THE ALCOA HOUR 


Cost: 1-10: 20¢ each: over | 5¢ each 
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The Season For it! 

That awesome group of devastat- 
ing females—the Hurricanes — are 
once again on their way, says 
the Ut. S. Weather Bureau. For 
how they can effect your business, 
what you can do in advance and 
in their wake, send for “Flood, 
Mud, and Your Business” a special 
report on what to do when dis- 
aster strikes your customers, your 
business. It's yours for the asking. 


The Electrical Distributor and the Elec- 
tronic Market 


Cost: | D: 20¢ each: over 10: 15¢ each 


The Basic Dimensions of Your Industry 


Cost: | 30¢ each: over 10: 25¢ each 


{Limited Quantity) 


The Signaling Equipment Market: It's 


Bigger Than You Think 


Cost: 1-10: 20¢ each: over 10: 15¢ each 


A Special Report on Residential Lighting: 
That Crazy, Mixed-Up Business 
Cest: 1-10: 20¢ each: over 10: 15¢ each 


The Electrical Distributor and the OEM 
Market 


Cost: 1-10: 15¢ each: over 10 10¢ each 


Let’s Sell Lighting With Honest Prices 


Cost: 10¢ each 


How To Sell Better Over The Telephone 


Counter Selling from A to Z 


Cost 10: 20¢ each; over 10: 15¢ each 


Technical Notes on Electrical Equipment 
A 


Cost: $1.00 a « opy—write Dept 270-012 


Who's Got The Warehouses? 


September, 
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“Planning extra outlets 
with Plugmold is a ‘snap’ and 
because it’s so easy and fast to install, 
/ end up with a profit as wel/ 
as a satisfied customer.’ 


says Mr. Albert F. Lueck 
of Lueck Electric, 


Dundee, Iilinois 


PLUGMOLD 


help you SELL 


... and PROFITABLY too! 


2200 Plugmold Baseboard pro- =F 


vides outlets every 430 or 60 inches all 
around a room carries extra circuits, 
and replaces wood baseboard 


Plugmold 2000 installed above backsplash 
— outlets at fingertip reach for all 
itchen appliances 


Don't 


“House powe 


overlook the big 
market 


on this opportunity for better 


Cashin 


business at a with Plug. 
mold 


Plugmold is a_ tangible 
convenience—the key that will 
help sell" ‘wiring 


for you hecause it gives your 


House power 


customers electrical outlets 
everywhere in the home, per- 
mits complete flexibility in fur 
and stays 


niture arrangements 


modern forever 


Plugmold is casy to esti- 
mate, easy and fast to install 
and is 


trol installation costs 


a practical way tO Con- 


Plugmold and New 
2200 Plugmold Baseboard as- 
“House- 


2000 


sure contractors ol 


power wiring profits 


For further information 


write Dept 
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as an 
ARROW-HART 
DISTRIBUTOR 


can offer THIS PROTECTION 


against LINE DISTURBANCES 


REDUCED 


VOLTAGE | 
STARTERS whe 

POWER COMPANY 9-11/32 


REQUIREMENTS 


TYPE “TRA” 
AUTO-TRANSFORMER STARTER 
FOR GREATEST POSSIBLE STARTING TORQUE 


FEATURING: Advanced design, lighter, more compact with 
traight thru wiring Rugged auto transformer with taps 
easily adjustable for desired voltage Adjustable accelerating 
pneumatic relay  A-H bi-metallic thermal overload relays 


AVAILABLE: In NEMA Sizes 0 to 5, from 5 to 200 hp 
NEMA I (General Purpose) or NEMA XII (Industrial) 


enclosure 


SIZE 2 30HP 


TYPE “IRA” 
INCREMENT 
STARTER 

FOR PART WINDING 
SQUIRREL CAGE 
MOTORS 


Reduce current inrush 


on light or low-inertia 


starting loads by 
step method second 


winding energized 


after an adjustable 


time lag SIZE 4 


AVAILABLE: In NEMA Sizes | to 5, up to 400 hp at 440.550 
volts). NEMA Lor NEMA XII Enclosure 

‘These A-H Starters provide automatic operation with either 
}-wire control or 2-wire thermostat control systems. Supplied 
with 3 poles for polyphase service, 4 poles for 4-wire service 


USE THIS COUPON TO SEND FOR COMPLETE INFORMATION 


INDUSTRIAL CONTROL DIVISION ew 
THE ARROW-HART & HEGEMAN ELECTRIC CO 


103 HAWTHORN STREET, HARTFORD 6, CONNECTICUT 
Please send me information covering 


{ A-H Reduced Voltage Starters 
[) The complete line of A-H Heating, Ventilating and Aur Cond: 


tioning Controls 


{ Others 
name 
positon 
company 

co. address 


aity sone state 


CALENDAR OF EVENTS 


Northwest Electric Light & Power 
Assn. 


th Annu M 
Hotel Csecurt 
Cjsearhart. © 
September 

Spe ection m 


Canadian Electrical Distributors Assn. 
Fall Meetin 
Bantfl Springs Hot 
Banftt Alberta 
tember 
Meet ! 


Illuminating Engineering Society 
SOth Anniversat National ‘Tech 
nical Conte! 
Statler Hotel 
Boston, Ma 
pt mber 


Forum 


exhibit ni peakers 


National Electrical Contractors Assn. 


‘Sth Annive i! Convention: with 
the Second National Electrical 
Exposition 


Sheraton-Palace Hotel 

San Prancise ( hit 

September 

Meetings, speak vard onter 


ence booth 


American Institute of Electrical Fn- 
gineers—The Institute of Radio 


vineers 
Fifth Annual Industrial Electron 
Symposium 
Hotel Mune 
Cleveland, O} 
September 24 
lechnical program, awards, speaker 
National Association of Electrical 


Distributors 
Pacific Zon 
Westward-Ho Hotel 
Phoenix, Ariz 
September 30-Oct 


Meetings, panel 


American Institute of Electrical 
gineers 

Fall General Meetin 

Morrison Hotel 

Chicago, Il 

October 

Speakers, paper 


International Association of Electrical 
Leagues 

2ist Annual C onterence 

Sheraton-C adill Hot 

Detroit. Mich 

October 3-6 

Meeting ci iward 


Missouri River Club 
Annual Meeting 


qu 
arnow 
= 
! 
: 
‘ 
wis 
} 
f 
cr 
—_ ' 
' 
' 


Elms Hotel 
Excelsior Sprin Mo 
Octot 
Speakers, meeting olf 


Rocky Mountain Electrical League 
S3rd Annual Fall Convention 
Broadmoor Hotel 
C olorado springs Colo 
October 7-10 


Speakers, meetings, exhibits, award 


New Jersey Council of Electrical 
Leagues 

Oth Convention 

Ambassador Hotel 

Atlantic City, N. J 

October 12-13 

Meetings, exhibits, awards 


Lake Michigan Club 
French Lick Springs Hotel 
French Lick, Ind 
October 26-23 
Speakers, golf, entertainment 


International Association of Electrical 


Inspectors 
Southern Section Convention 
Statler-Hilton Hotel 


Dallas, Texa 
October 21 } 
Meeting entertainment 


National Electrical Manufacturers 
Assn. 

30th Annual Meeting 

Iraymore Hotel 

Atlantic City. N. J 

November | 16 

Meeting peakers iward clec 


tions 


National Electrical Week 
ARI. ERI, IAFL, NARDA 
NAED, NECA, NEMA 
February 10-16, 19% 
Nutional, state and local promotion 


Ventilating, Electric Heating Exposi- 
tion 
Flectri Institute of Washington 
Sh ton-Park H 
Washington, D. 
February 8-10, | 
Exhibit luncheon ikers 


Electrical Industry-Conference Show 
Institute of Washington 
ham Hotel 


Washington. D. ¢ 


Fourth National Electrical Industries 
Show 
Eastern Electrical Wholesalers Assn 
7ist Regiment Armory 
New York, N. Y 
April 8-11, 1957 


CAT.NO 


FET) IMPOI 


20 AMPERE 
GROUNDING 
CAPS 


Featuring the Arrow 
Hart Rubber Rim that 
means greater insulation 


hetter finger grip! 


Wiring Device Division 


103 Hawthorn Street, Hartford 6 


20 AMPERE 


GROUNDING 
RECEPTACLES 


125 Volts 
277 Volts 


ONLY YOUR ARROW-HART 


DISTRIBUTOR HAS THEM! 


PION 
ARROW HAR DIS'Ty 

Thy ‘ ‘Te ot} 

lie ilet 

Vey thy | 

With 
thie **Ception of 

Nati, Nal trad 

© publi ify 


THE MARKET! 


Yo / 
GROUNDING ELECTRIC 


ARI & fit 


Offices and Sales Fngineers in P 


Oia aly WIRING DEVICES - MOTOR CONTROLS « ENCLOSED SWITCHES - APPLIANCE SWITCHES 


ARROW-HART 


LORS 


Yor 


| 
vith 
7 
Va 
| 
Appear 
{ 
| 
: 
February 12-14, 19 
Exhibit conferences rm 6440) “FOR 
[TANT FACT 7 
j 
tt 
2 
( 
) 
Exhibits Connecticu' 


Gilater specirication GRADE 


GROUNDING RECEPTACLES 


Send tor your FREE illustrated price sheet 
... lists all Slater Wiring Devices 


Z 


Fa 
$-321-BR 

Single receptacle, brown, 
Nema 125 Volts—15 Am- 
peres, with ears. Available 
in ivory ($-321-1V) with 


no ears (S-320) 
List price 80 


SPECIFICATION om. 
GRADE 


320-BR 
Duplex receptacle, brown, 
Nema, 15 Ampere, 125 
Volts, with ears 
List Price 
320-BR $2.19 
320-1V $2.31 


B93-IV 
New, 2 circuit duplex re- 
ceptacile, 15 amperes, 125 
volts. 2 wire at one end 
10 amperes, 250 volts, 3 
wire at other end. U L ap- 
proved. List price— 

$2.00 BR, $2.10 IV 


Send for Bulletin 37 


S-328-BR 
Nema, 15 Amperes — 250 
volts, with ears. Sturdy 
bakelite. Compact design 
Available in ivory (S-326- 
IV) or with no ears (S-327) 
List price 


2-CiRCUIT 


322-BR 
New, 2 circuit duplex re- 
ceptacle—15 amperes, 120 
volts; 15 amperes, 250 
volts. Furnished with ears 
and in ivory (322-1V) 


New duplexreceptacie 
takes either tandem or 3- 
wire crow foot caps, 2 cir- 
cuits, 20 A-250 Volts, and 


15 A-250V 

List Price includes 

steel wall plate... 
394-BR $2.44 


394-1V $2.54 


S-396-BR 
20 Amperes—250 volts, 3- 
wire, 3-phase or single 
phase with grounding, with 
ears. Available in ivory (S- 
396-IV) 
List price $1.45 


326-BR 

Combination 2 and 3-wire 
duplex grounding receptacle 
with ears. Also accepts par- 
allel bladed caps that do 
not require grounding. 15 
Ampere, 125 Volts, 10 Am- 
pere, 250 Volts 
List Price 

326-BR $2.24 

326-1V $2.39 


3200-BR 
Intermediate grade, Nema 
duplex receptacle 15 am- 
peres, 125 volts 
List Price .90 


Covers available 

Add suffix.3 for receptacles 
on cover 

Add suffix.4 for receptacles 
on 4 cover 


Slater ELECTRIC & MANUFACTURING COMPANY 


STREET AND 37TH AVENUE WOODSIDE 77, L. * 8-6500 


LEGAL HOLIDAYS 


SEPTEMBER 

3 All states—Labor Day 

4 Nevada—Primary Day 

10 Maine—Election Day 

11 Wisconsin—Primary Day 
12 Maryland— Defenders Day 


OCTOBER 
I Missouri—Election Day 

10 Oklahoma Historical Day 
12 States Vary—Columbus Day 

31 Nevada—Nevada Day 


NOVEMBER 

6 All states—Election Day 

11 Al! states Veterans Day (Op 
tional for banks to remain closed 
in ¢ Olorado.) 


22 All states Thanksgiving Day 


DECEMBER 


25 All states Christmas Day 


Source Manutacturers Trust 
Co., New York. N.Y 
Distribution Dept., Chamber of 
Commerce of the United States 
Washington, D. ¢ 


Domestic 


PEOPLE IN THE NEWS 


Fred W. Hottenroth is vice presi 
dent-technical sales of Hupp Corpora- 
tion, Cleveland, Ohio 


Douglas A. Lapham is vice presi 
dent of The Sessions Clock Co., 
Forestville, Conn. He will continue to 
be responsible for the overall market 
ing of products in the U. S. and 


abroad 


Martin I. Bennett is vice president 
merchandising for Radio Corporation 
of America. He, now handles distribu 
tion and regional offices of RCA, ad 
vertising, sales promotion and eco 


nomic planning 


J. J. Riggs has been appointed sales 
manager-majOr appliances at head 
quarters of Westinghouse Electric 
Supply Co. He was formerly manager 
of consumer products for Wesco at 
Columbus, Ohio 

Elmer J. Murray is national sales 
manager of Portable Electric Tools, 
Inc., Chicago, Il 


Harvey Hortman, Baltimore 
plant manager tor Proctor Electric 
Co., Philade Iphia Pa., has been elected 
a vice pre ident and wall be re sponsible 
for coordinating operations of plants 
in both cities as well 


of Baltimors plant operation 


management 
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Harold M. Jalomack fas retired 
rom the post of manager-marketing 
research and product planning for the 
General Electric Co.'s distribution 
transtorme!r department Jolls as he 
is known to the industry, was with 
irs. He was a leader in 


electrical manutacturing 


Dr. Arthur A. Brainerd js 
tion consultant tor Metaleraft Prod- 


ucts Co., Philadelphia, Pa. He ts known 
in outstanding authority on illumi 


In 19 he received the Jame 


sraw prize tor his 


Bauer, executive assistant to 


the vice president of sal r National 
rh 


Flectric Products Corp., Pittsburs 
Pa recently rece! cd a 


is did W. A. Mallory, 


40-year sery 


Waly ile 


Leonard P, Graham has been 
munave for the ible tape d 


on of Chase & Sons, Inc. Robert C. 


Graham has joined the firm a ile 


Donald W. Lawson Ni York 
district manag of Union Insulating 
Co., Park hi He tormer! 


Richard J. Melntyre po wed Actually Two 


to the n position of 


distributor and outdoo lasts 1 j j j 
General Electric Co.'s last « Luminaires One! 
nt. Danville, Ill. He fo 2 Smoother — Lighter — Stronger 
equipment and special = Sturdier Housing of precision 
in Cedar Rapids, lov Die-Cast Aluminum Alloy 
@ LEVELING VIDE ACCURACY 
LIGHT 
IFIED PARABOLIC REF 


INC Y 


H. C. Zinsmeister 


( Zinsm 


Walter O. Smith 
© Smith 


fa 


REVERE ELECTRIC MFG. CO. © 6009-17 BROADWAY @ CHICAGO 40, iLL. 
Available in Canada thru Curtis Lighting, Lid., Leaside, Toronto Onterio 


Omir time oF FLOOOLIGHTS amo POLES . 
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H. Mc( enginecring STREET LIGHTING LUMINAIRE 
manager of bu; ll 
> 
> 
4 
Cha has recently located its main ij _ 
NI 
wus 4a compan | enta oul 
of the firm's Chicago offi : Be 
whe 
PROVIDES 
© VERTICAL DISTRIBUTION WITHOUT USE Of 
LIGHT ABSORBING PRISM “hee 
Hart ter, 64, president This is a great contributio @ PRECISION DIE-CASTING ALWAYS ASSURES THI 3° 
ind dire burgh Reflector need ch RETURN OF REFLE R AND GLASSWARE 7 
ane Lu No RATE POSITIONIN 
Pittsburgh, Pa.. died Aug. &. He ext part 
@ CASI FT-OFF TYPE HINGE W 
“ i charter member of the National FASY REMOVE 
Asx ition of Cost Accountants and ijt 
WIFORM SEATING OF AND VE LATCHING 
was well known in Pittsburgh busin th T BUG RT OR BLOWING RAIN . sie 
cl i im accounting ithorit i 
purchasing ager Type Il or Type III Distribution f it 2 
for the Bison Electrical ¢ Inc., Buf re 8 dee: 
u 
falo, N. Y., died Ju 4, at the age of write for new d riptive Brochure 700-9 tod ed Ba 
64. A mpl e of th f 
Mr. Smith had been s 
tur } firt for wna 
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Power... 


to make dreams come true 


From Fantasyland to Tomorrow- 
land, Marcus Transformers 
provide trouble-free, uninter- 
rupted service in Disneyland — 
fun capital of the world 

Your business, too, can profit 

by using the transformers 

that are setting new standards for 
the industry. For transformers 
that exceed specifications, 


iste an order — MARCUS. 
@ Disneyland, im 1955 


cay A complete line of dry type 


and liquid-filled transformers 
through 5000 KV A. 


MARCUS 


TRANSFORMER CO., Inc. 


ANAHEIM, 


RAHWAY, NEW JERSEY 


Representatives in Principal Cities 


“Mark of Quality” 


Complete reliability is the one thing we demand from a 

fire alarm system. Therefore, when ordering Interior Fire Alarm Systems, 

be sure to specify equipment (control panels, stations, and fire alarm 

bells) produced by Wheelock Signals, Inc., the originators of 
A-C Fire Alarm Systems. 


Both coded and non-code types are available in various ar- 


rangements depending on type of building or establishment. 
Engineerin 
. Although Interior Fire Alarm Systems are intended primarily 
representatives 


in principal cities for warning occupants of a building, they can be connected 
are available to inte a municipal system. Write for Bulletin FA-§ 


Gssist in specifications 


pat Engineering & Mig Co. hes ite name to 


SALES REPRESENTATIVES 


Pass & Seymour, Inc., Syracuse, N. Y., 
has appointed Robert J. Wimbish, 
301 N. Warren St., Oklahoma City, 


QOkla., a ales representative for its 
omplete line of wiring devices. His 
terrimory covers ill ! Oklahoma, 


Arkansas and uuthern Kansas 


Steel Electric Products Co., announced 


that Jules J. Dreyfuss & Sons, Atlanta, 
Gra will represent the company 
throughout Alabama, Florida, Geor 
gia, Louisiana, Mississippi and Ten 


fork Clock Co., Inc., Mt. Vernon, 
N. Y has named the S. I Bunn Co 
Prairie Village, Kan iS representative 


for its line of tim vitches. Mr. Bunn 
will serve as consultant to accounts in 
hi territor’ covering Kan ind 
western Missouri 

Cordomatic, Philadelphia, Pa has 
named two sale representatives 
the electrical field for Cordomatic 


Drop | ight Reel and Do-it yourself 
reels Wood & Anderson Co OO] 


Delmar Bldg St Lou Mo will 
erve electrical jobber n Nebraska 
Missourt, Kansas and southern I[linois 
Crockett-Lund & Co O04 Griffin 
St Dalla lex will se e Oklahoma 
Arkansa Lousiana and Texas (in 
cluding the El Paso trading area) 


Berko Electric Mig. Corp., Queens 
Village, N. Y., has appointed five new 


representatives for new line of 
glass radiant heating panel 

The territori ind the representa 
tives involved are 

Northern Illinow and southern Wi 
consin Alvin Eskin, P. O. Box 346 
Oak Park, Ill 

Georgia and easter lennesse 
Georg Washingtor 154] N 


Decatur Rd., Atlanta 6, Ga 

Northern Florida R ilph B. Shan 
non, 1204 EF. Colontal Orlando 
Pla 

Southern Flor d Johr B Russell 
199 N. E. Third St., P. O. Box 742 
Boca Raton, Fla 


Northern California and Nevada 
Robert R. Pru $ Second St 
San Fran o 7, Calif 


Steber Manufacturing Co., Broadview 
Ill., announced the appointment of 
Upstate Lighting Fixture Sales, Inc 

259 Kensington PI Syracuse N.Y 

as sales representative n th tate of 
New York, not including New York 
City and environ 


Sola Electric Co., Chicago, III, has 
appointed the Robert FE. Nesbitt Co 
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Dex as sales representative 


for its line of constant voltag trans 


formers and allied items 


Lightolier, Inc., Jersey City, N. J., ha 


appoint d seven men to its field iles 
force. The newly imed representa 
tives and the territories they will covet 
re 


Richard ¢ oopersmith Kansas and 
western Missourt 

Ernest Lieberman—tixture distribu 
tion in Akron, Ohio, and architectural 
lighting sp lalist in Cleveland metro 
politan 

Leonard Elkan—eastern Ohio and 
northwestern Pennsylvania 

Ron Harston—Washington, Oregon 
and western Idaho, plus Alaska and 
British Columbia 

Arthur Jones Colorado, Utah 
Wyoming, eastern Idaho, Montana 
and Saskatchewan and Alberta, Cana 
da 

Ben Austi Arkansas and a por 
tion of Tennesse 


Sam Cerni—southwest Texas 


Diehl Manufacturing Co., Somervill 
N. J., announces the appointment of 
Donald O. Nelson as West Coast tac 
tory representative to handle its lin 
of electrical equipment Mr. Nelson's 
headquarters will be 8O8 South Broad 
Wil Los Angel 14, Cali 


ASSOCIATION NEWS 


NEW YORK— Marshall N. Water 
man, assistant commercial engineer 
ing manager of the Westinghouse Ele 
tric Co lamp division, Bloomfield 
NX. J has been elected international 
president of the Iluminating Enginees 
ing Society. He and other new officer 
will be officially installed at the LE.S 
volden anniversary national techn 
conference in B September | 
1. Other officers include George J 
laylor, eastern sales manager of Da 
Brite Lighting. Inc New York. N. Y¥ 


oston 


VICE pre ident Richard Gs Slau 
produ manag fixture adi 
sion. Syivania Electric Product In 
Wheeling, W Va yet il secret 
Joe B. Browder iles manager, Geor 
gia Power Compan Atlanta 
treasurer; and Kirk M. Reid, manag 
application engineering departn t 
General Elects Cleveland. Ohio 
re-elected vice pt dent tor a second 


term 


tr the tor better ne 
in rental buildings, the Elect A 


Here's the DOWN-TO-EARTH Facts 


ABOUT AMERICA’S OUTSTANDING LINE OF 


3 WIRE 
“U” GROUND DEVICES 


COMPLETENESS 


TOP QUALITY 


SAVINGS 


PARALLEL GROUND I5A—125V 


NO 667 NO. 687 NOS 203, 209 NOS 222,228 


Armored Cap Rubber Caps Rubber Connectors 


J 


A 
NO 214 

NO 627 NO 8632 EXTENSION CORD 

Duplex Receptacle Adapter 25, 50, 100 Ft Length 


TANDEM GROUND 15A—250V 


NO 666 NO 846 NO 211 
Armored Cap Bakelite Cap Rubber Cap 
The Eagle e of de 
NO 626 

4 eet ‘a 

ferwrite be Duples Receptacte 
to specify Eagle stg ‘ 
Eagle repre ‘ 
sbie 


SOLD THROUGH WHOLESALERS ONLY 


EAGLE ELECTRIC MANUFACTURING CO., INC. 
(LONG ISLAND CITY 1 + NEW YORK 
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via 
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a 
of a folder titled, “People Crave Com | 
fort ipartment house own ind 
ims 


To sell 


you’ve got to sell 


ONTRACTOR | Cowle Cowle 
bngineering Battle Creek, Mich. says he de 
pends on Eleetrical Construction & Maintenance 
for labor faving, Cost saving ideas, estimating 
methods, busine and selling procedure .. and 


information on new equipment 


Consuttine Ececrricat Excineer Abner Grover 
Service Electric Comp hicag Tl}. write 

‘Supple menting my own experience, your arti le 
on the latest significant electrical projects repre 
shared which | otherwise would 


sent experience 


not have 
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ELECTRICAL products 


ELECTRICAL men 


The ELECTRICAL contractor 


The consulting ELECTRICAL engineer 


The plant ELECTRICAL engineer 


There is just one magazine which reache all 
three of these groups... the men who speci/y 


buy and install electrical product 


Phere is just one magazine that has earned it 
bread and butte: doing nothing else but con 
centrating its editorial content on se ring these 


electrical men, and nobody else 


There is just one magazine whose editorial 
pages have been so downright useful, ¢ omple le, 
and satisfying to the self-interest of these elec 
trical men... that it consistently head Lipp anny 


outside independent readet pre ference study, 


Thus, it is inevitable ConsTrue 
TION AND VIAINTI NANCGI would hye id and 


shoulder Over ally pra Zine partially ervinip 


Piant Evectricat Excineer George A. Garrit any ingle group within thi field... and asa 

Cuneo Press of New England, Cambridge, Ma direct result of such editorial stature, the lead 
ss C & M for ideas o ew technical develop 

idea nical d er oun ship cile ulation and advertising 

ments and i) It create a pool of facts and aad 

information that is invaluable to anyone in this volume. 

york 


To sell electrical products Vou have lo ell all 
3 Froups, This one alome Covel all 


three, Let's get together 


ELECTRICAL 
CONSTRUCTION 
AND MAINTENANCE @ @ 
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A McGRAW-HILL PUBLICATION * 330 WEST 42ND STREET, NEW YORK 36, N.Y 
| 
| 


POSITIVE 
PROTECTION 
FROM HOT REFLECTOR 
When Using 
100-Watt Lamp 


NYLON. 
KOOLSHIELD 


A marvelous new accessory 
that snaps over reflector to 


guard against burning 
“ 
$1.02 new 
model 
standard Localites 
pkg. ot4 with half 


FOSTORIA LOCALITES 


Finest Seeing Tools Ever Designed <cnneeed 
for Machine Tools, Assembly, Inspection 
Frictional arm and collar dis« 

MODEL joints give flexibility of a thousand 
55-BH-701 positions to direct light exactly as 
$790 wanted. Rugged construction with 

EACH heavy duty industrial socket Levo 

In Sid. Pkg lier switch and universal base 

of 4 Millions in use for fast, accurate, 
safe seeing 


~ 


WRITE for complete 


catalog of Localite 
storia 


dustrial use 


THE FOSTORIA PRESSED STEEL 

CORPORATION, FOSTORIA, OHIO 

Localites are available through 
wholesalers everywhere 


STILL 
UNBEATABLE 


for steady sales! 


XCELITE 


No. 99-PR KIT 


We've introduced a lot of popular 
tools and kits in recent years, but 


never an item thats sold in such 


9 nut 


drivers, 


4 screw 
drivers 
in handy 
plastic 
roll kit 


Dept 


XCELITE INCORPORATED 


steady volume as the 99——to date 
over a quarter million kits. And 
each kit is a 13-tool sale for you 

14, if you add the new chrome 
plated SUPEREAMER. How are 


your stoc ks? 


A, Orchard Park, N. Y. 


management people. The brochure ex- 
plains that help for building owners 
who decide to rewire for air condition- 


ing is available from bankers, elec 


trical contractors and the Electric As- 
sociation. Modern electric wiring re 
quirements for apartment buildings 
as recommended by the Electric As 
ociation, are also listed. The associa- 
Hon ommittee on Adequate Wiring 
for new home has distributed a 


placard to be displayed in model 
homes with Certified Adequate Wiring 
ilong with a booklet addressed to 


prospective pure hasers 


NEW YORK A new trade associa- 
tion, the Cold Cathode Association, 
Inc (CCA) has been formed to 
promote the technological advances 
of cold cathode lighting According to 
pre ident Bert ¢ Pretzer the new as 
sociation will establish a certification 
program and issue its own label for 
cold cathode materials meeting certain 
ype ifications It will also circulate 
educational material regarding proper 
cold cathode specifying proc edures, 


ippli ations and technical data 


WASHINGTON, C.-—-Sales pro 
motion plans for National TV Week 
Sept 23-29, are being carried out by 
manufacturers (RE TMA), dealers 
(NARDA) and broadcasters (NARTB) 


HERE .... 


Designed and 
Manufactured By 


MULBERRY .... 


The greatest improvement in 
outdoor receptacles in years. 
... An outdoor plate that will 
use any standard 2 wire or 
3 wire grounded type recep- 
tacle. 

Can be had with or without 
receptacles. 


Simplifies the stock problem. 
MULBERRY 
METAL PRODUCTS INC. 
280 BADGER AVE., 
NEWARK N. J. 
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NEW LITERATURE 


Service Fittings Bulletin No. 656 
presents the new diecast aluminum 
fittings Series SOOAL. for high and 
low tension service and for use with 
anderfloor electrical distribution svs 
tems manufactured by the firm. It 
lists data on the many Standard re 
ce plack s that can be housed ind it 
illustrates the SOOAT series fitting 
design and installation Address re 
quest to Walker Bros., Conshohocken 


Lighting Fixtures— Bulletin Y gives 
engineering and installation data on 
firm's recessed fluorescent units, des 
ignated the Powerlit KPI series 
Installation techniques are fully il 
lustrated. Engineering data, includine 
light output as well as candlepower 
distribution information, ts detailed 
in simplified chart and table form 
Available trom Pittsburgh Reflector 
Co., Oliver Building, Pittsburgh 22 
Pa 


Remote Control System— Brochure de 
scribes a plug in pac kage remote con 
trol system for two-position discreet 
operation of starters, pumps, valves 
loaders gates operators explaining 
the system and techniques, and in 
cluding diagrams of various phases of 
operation. Write to Sparton Control 
Systems div The Sparks-Withington 
Co Jackson, Mich 


Floodlights I welve bulletin 1s 
now available on the L-69A general 
purpose sports ind outdoor area flood 
light recently introduced by the com 
pany'’s outdoor lighting department 
A “Floodlight Classification and Ap 
plication Cruide” showing the most 
suitable applications for the L-69A 
and other GE floodlights ts also in 
cluded in the bulletin, designated 
GiEA-6435, Published by the General 
Elects Co Schenectady, N. Y 


Radiant Heating— four-page brochur 
illustrates complete series of ceramic 
clectric radiant heating panel in 
cluding baseboard bathroom wall 
mounted ciling-mounted and por 
table model Contains both close up 
and installation photos, as well a | 

tatled specification and installation 
fact Brochure, which also contain 
a general discussion of electric radiant 
heating, may be obtained from Heat 
mm In [hroop Ave Brooklyn 


6, N. 


Splicing Kits—lllustrated, four-color 
booklet contains instructions and ap 
pli i10n information for the entire 
line of “Scotchcast” splicing kits avail- 


able trom the manutacturet [he | 


September, 


SODER JOINTS NEED ALLEN STRENGTH 


Allen's Stainless Steel Flux and Soder 
Make Stronger Joints Everytime! 


Stainless Steel Soder . . . and Flux 

Gives joints of unusual Here's a remarkable fast 
7 strength. The precise alloy flux that makes the soder 
“ » needed for all around soder ing of stainless steel as easy 
ing of stamless stee! as sodering tin plate Sold 
Choose from two grades only in pints and gallons 
a extra strong Also available in a special 
in bar or wire form odorless formula where less 

b) never dull strength is required 


in wire form only 


Allen Sodering Salts 


An all around flux in con Allen 
venient powder form: just Sodering Liquid 
add water 3 to 5 times Standard Formula. For Allen 
according to metal to be all-around werk. for all Sodering Paste 
sodered. Soders all metals metals save aluminum Standard Formula, satest 
but aluminum Takes a and stainless steel. 17 sodering paste made 
quick bite and makes the 000 pounds to the square fast working-—a conven 
soder hold on. Non-acid inch with no gumming sent corrosion tree, soft 
SINC a fumes or corrosion form of thux Adheres to 
9 Double strength non the surface while you 
evaporating soder 


Get Free Soder Charts! Full of vital information 
write today 


Product samples are, of course, always available 


L.B.ALLEN CO nc 
6706A Bryn Mawr Ave., Chicago 31, Illinois 


Specify 

KNOX 
WIRING 
DEVICES 
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* FOR DOLLAR VALUE —* FOR QUALITY 0 
* FOR SERVICE * FOR SAFETY “A 
“4 No. 1634 
COMBINATION PORCELAIN an 
KEYLESS LAMPHOLDER 
4 For use with either 3's or 4 Outlet Boxes 
bas You ll find every product is mode of fine qual 
» v ity materials plus precision engineering and 33 years . 


of manufacturing skill and “know-how a combine 
tion thal assures you of a fine product, durable, sofe 
and easily installed For best results, specify (KNOW 

Write for free Illustrated Catalog 


KNOX PORCELAIN CORPORATI 


; 
Pa 
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kk pt 


Residential Lighting 


iil 


range 
lighting 


competes with any — 
pag 
COPS 


low cost heating! dept. Jay. Lighting Manuta 
Co., Inc Quin 


New Berko units bring huge expansion in market for supplemen- 
tary heating . makes whole house heating economical. profitable! 

blectrical Standards 
hor the first time, the finest quality glass electri tools for the electr 
radiant heating can compete in cost with all other 

des im indexe th newly 
heating terns’ Only Herko has developer new escribed , nd in be 
inits that make this possible Jecause these new unit revised edition of 7 400 Amer 
have much higher heat output, fewer units are re ican Standards tn th | rm 
quired A result, the cost and time of installation 4 Ihe 67 pag publ ion ( ned 
cut to a bare minimum. The Berko High Heat Output to help the use! 
Seri unit in wattape of 750. 1250 
ind JOOO watt Available with built-in thermostat chaser of 
enyginecring 


ile mire phone our electrical Arn rical 
rican indat 
trihutor for further detatls or write 


chad 


in which he is inte 


let ma he obtained ft 


| ELECTRIC MANUFAC TURING CORP 
212-40 Jamaica Ave , Que e2 the American Standard 
5-104 0 F. 45th St., New York 


| MINERALLAC 


Hangers -Clips-Straps 


Outserve ! Outlast! 


Minerallac Cable, Conduit and Messenger Hang- 
ers ore STEEL. Easier, quicker to install, permit 
speedy, compact wiring, economical Also in Ever- 
dur Porcelain Insulating Bushings available 


Jiffy STEEL Clips (Pipe-clamp) require only one 
screw, nail or bolt, rib-strengthened, for hanging 
pipe, conduit, BX cable, mounting coils, ete 
Millions in use 


Stee! Straps for Messenger-cable services on outlet 
boxes; moy be used in conjunction with hangers 


50 AMP.) ORDER FROM YOUR ELECTRICAL WHOLESALER 


ights, Washes, OL §=6MINERALLAC ELECTRIC COMPANY 


25 Worth Peoria Street, Chicago 7, lilinois 


WRITE FOR FREE CATALOG 
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Braid Connector—F lectrica! 


of flexibl 


Flexible 
ind physical properties 
theient 


raid pertinent to 


ype of elect il onnes 


Air-conditioning Revised ARI 

ng Standard 

ind resident il ilf-con 
published It 
for 
fential 
first ich 
ible ‘ 


estimate of 


he n 
form estimat 
iStalla 
form 
en contrac 
vidual res 
and ) the major 
ons in the Standard. For turther 
Information writ th r-€ ondition 
ing & Retrigeration In | 
Conn Ave 
6, 


4460 


stitute 
Washington 


Arc-Prooting 


echnique tor 


mpreg 


HYKON WIRE 
MEASURING unr 


SAVES TIME! 


SRM-18, the 


CUTS LOSSES, 100! 


sensauonal Hykon complete 


Hie Mater 

Write for latest Catalog 
Box 
ALLIANCE 


923, mt 
OHIO 


Union 
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UNIVERSAL 
TRADE AREA STOCKS 


“"SEALFLEX’’ 
Extra Plerible 


U-20B 
Black or 
U-20G 
Grey 
Synthetic Covered 
Liquid-Tite Conduit 


Write for 
your copy of 
PRICE BULLETIN 


2107 South Kedzie Avenue Chicago 23, Illinois 


Announces 
A New Line of Explosion-Proof 


300/500 Watt INTERCHANGEABLE TYPE 
Pendent and Ceiling Lighting Fixtures 


Class |, Groups C & D 


Russell & 
’ 
Gi. 300 


ing « onditions 


Stoll has deve 


500 watt | yhting fixty 


vide safe. effici 


Fixture 


These new fixtures pro 
locations at moderate cost 
ion pr 
Lamp « 


truly expios yf ' heavy wa 
aluminum alloy 
individ 


and sally explosior 


fiatur 


ttanda 


10 watt Type El e globe 


ceil fit the rdized 
- 100 to 


Pendent and Ceiling Types 


ng assembly w 


300 watt pendent ond ceiling boses 


interchangeably, providing for a 


100 to 


flexible 
500 


are neces 


range of lighting le 


watt whenever watta je char ges 


meet revised requiremer 


sary to 


MUSSELL & STOLL COMPANY imc 125 BARCLAY STREET 


PRECISION BUILT ELECTRICAL EQUIPMENT SINCE 1902 


this ar | 4 
letailed in the latest Technical News 
Letter which reports engine find 
ik, Coan Inventory Needs 
GU Qualit ALL METAL FLEXIBLE HOSE PRODUCTS one 
ing ted asbestos tans n 
Ing a ‘ n 
tead of the conventional method tess). 
any 
| 
|oped «a new line of explosion-proof 
res, designed to meet lere light 
ent lighting for rardous 
s of high strength cast 
measuring u.sit, feat jaranteed accu 
ra { ty f ij peratior 
= K 
Reel, Wire Meter Take-up Reel 
ul-welded steel framework. Outer spoki 
measured l. Meter takes wire, rope 4 
Write for literature * 51556 
diar 
U E L L & T 0 L L 
— 
73 


described in a four-page booklet just 
released. It describes how the tape 1s 
applied and illustrates wrapping tech- 
nique. One section outlines typical test 
procedure for evaluating arc resistance 


of the tape. Copies ma be obtained 


from Irvington div Minnesota Muir 
ing & Manufacturing Co., Irvington, 
N. J 


BOOK REVIEWS 


Problems of the Independent 


Businessman 
Austin Grimshaw 
McGraw-Hill Book Co 
New York, N. Y. 
With one out of every 10 small busi- 
nesses written off each year as a 
failure, Dean Grimshaw (University 
of Washington's business school) ts 
let alone wire or cable! logically concerned with the high pet 
ARROW STAPLE GUNS can't damage wire or centage “ such failures that are due 
cable because driving blade automatically stops staple at poor The 
right height! That's why Arrow Staple Guns are proved core of his book consists of 25 actual 
safer on jobs all over the country. And Arrow staples have case histories of small businesses 
tremendous holding power because they're rosin coated, and presents major policy problems ot 
have diverging points that lock into wood their owner-managers. The reader can 
1-25 (shown) for wires up to 14” in diameter. (Hi-Fi wire, radiant project himself into the situation de 
heating, bell, thermostat, telephone, intercom, etc.) tapered striking scribed in each case and decide his 
edge gets into tight corners. Uses % ‘ and %," staples, List $15 
1.256 For burgiar alarm wiring. Drives staples flush List $15 own course ol action (This is an 
1.75 For non-metallic sheathed cable, Rormex cable or any other armchair” version of the case history 
obje t (out hh a6 copper tubing) up to 4 in diameter. Uses %, course of stud, given under the 
ARROW FASTENER COMPANY, (NC. Course program. ) 
ONE JUNIUS STREET 17 ¥ 403 pages 
Traffic Department Organization 
GEMLITES John H. Frederick 
Chilton Publications 
PREPACKED MERCHANDISER DISPLAY 
The author maintains that transporta 
? 
Silent tion generally its the largest single 
cost item left in the area of con- 
OFFERS POPULAR ITEMS FOR EXTRA PROFIT trollable costs today taking 27 cents 
out of every sales dollar He uses 
No. 610 actual case histories from blue chip 
Proven Best Sellers Includes firms to show how a new concept of 
traflic management has pared costs 
6 NO. 611 SERIES TYPE SETS and produced savings in freight and 
other related areas of distribution such 
8 NO. 652 MULTIPLE INDOOR SETS as sales, purchasing, etc 
And an assortment of General 
Electric Christmas Lamps. 
A Self-Contained Xmas Dept. 
IN ONE DISPLAY. 
Listed by 
Underwriters’ Laboratories Inc. 
” GEM ELECTRIC MFG. CO., INC 
BROOKLYN, NEW YORK 1455 SPRING GARDEN AVE 
PITTSBURGH 12, PA 
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NEW PRODUCTS YOU CAN USE 


Telescopic Conveyor 
Wilkie Company, Philadelphia, Pa. 


ing of a mobile dock and 

igned “telescoping” con 

ntended to ease loading 

no dock exists o 

wher the dock plattorm is consider 
than the truck flooring. It 

1 lo peed truck mading and un 
Vhile at the ime time reduc 


manual effort required 


Gun Tackers 


Arrow Fastener Co., Inc., Brooklyn, 
N. Y. 


An improved line of automatic gun 
ackers employs a heavy-duty valve 
Wit often used in the auto industry 
to give maximum durability and ten 
sion to the spring compression me 
chanism. The new component ts said 
fo insure the all-important spring me 
chanism for the life of the machine 
and also give bette penetration and 
holding power for staples. Improv 
ment of another key part now means 
neither the pusher rod nor staple can 
pop out even when the tacker ts jarred 
or dropped trom high places, accord 


ing to the maker 


POWE 


YOUR SALES 


atolight 


POWER PLANTS 


STANDBY POWER PLANTS ee 


PORTABLE POWER PLANTS 


Ha 


MOTOR GENERATOR SETS 


cies oF itace 
es 19 


WRITE FOR NEW FOLDER! 


KATOLIGHT CORPORATION 
Box 891-92 Mankato, Minnesota 
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these HEVI-DUTY features 
ASSURE CUSTOMER 
SATISFACTION 


FULL PROTECTION 
A heavy qauge 
ise protects the core 


nd coil 


MOISTURE 
RESISTANT COWS 
Coils are vacuum 
pressure impregnated 
with polymerizing 


type varnish 


ENGINEERED 
ECONOMY 


Desiqned for optimum 


copper to core loss 

ratio. The use of high 

qrade non-oqeing 
steel assures 


low operating costs 


SHORT CIRCUIT 
PROTECTION 

Coils are rigidly 
blocked to withstand 


internal stresses 


COMPLETE 
VERSATILITY 
Brackets are provided 
for either floor or 


wal mounting 


QUIET OPERATION 
Core operates ata 


low ftlua density 


WELCOME 
CONVENIENCE 


RIGID 
CONSTRUCTION 
The core tightly 
INCREASED SERVICE LIFE 
EASY CONNECTIONS 
Extra long, hea 
lated termina 
are clearly marked fo 
dentificatior Write for Bulletin 100 de 
scribing the complete line 
ofl ingl pha © powell ind 
lighting transformers from 
VA to 500 Prices 
ind distributor discount 
also ivailable upon re 


HIGH DIELECTRIC 
STRENGTH 

Coils are wound witt 
double insulated 
copper wire with large 


electrical clearar 


between coil and core quest 


_HEVI DUTY ELECTRIC COMPANY 


HEVI=DUTY 


MILWAUKEE , WISCONSIN 


complete lamp protection 


with Adalet vapor-tight lighting 


Inside or outside, 
lighting need, get better protec 
tion, greater safety with Adalet for rugged service, 


(that can't shake off), Adalet has 


a complete line 


wherever the 
quality built 


engineer 


vapor-tight and weather-proof designed for better lighting. 100, 


lighting 


From junction box to reflector, whole story 


globe and shock-proof guard 


LIGHTING | | 


200 and 500-watt sizes. Get the 
send for Catalog 


30° ANOLE 


Section E. 


SHALLOW 


WIRING FLEXIBILITY 


MOUNTING FLEXIBILITY 


By AR 


14300 LORAIN AVENUE © CLEVELAND 11, OHIO 


5 
Dy, 

} 
4 
| 
f 
A removable top cove 
expores the loarcge w 
facilitates installation 
gis 
ey 
oe 
* 
| 
Ld 
= 
Mindy. rugged, low t Kate lv 
light Portables are used the 
world over. Sizes 350 to oer 
| the 
Change OC. to AC. AC 1 j . 
ROTARY CONVERTERS 
Change D.C. to AC. Widely 
wed in Communicatio 
sea aircraft, boats. 110? 
7500 watts in standard or spe 
is 
: 
175 


Non-Returnable Reel 
, Reynolds Metals Company, Louis- 
ville, Ky 

spe tally ke gnead no-cnarge 


returna 


manutla 


dian 


ibout } peu } It 


8972. 0074.0076 
Porcelain Enameled 


Vaerdtignts 


amount of cable as shipp 


ird returnabk in ecl Ih pt 


haser pays no dey n po I > 


the reel, thu 


lection of mpty 


ords and ¢ 


Labels 
Labelon Tape Company,  Ine., 
Rochester, \. Y. 


Improvements in 
@ In addition to the units shown we packaging make the firn flat 
make a complete line of Brooder Prod 
ucts for Chickens, Turkeys, Lambs, and , a : 
Hogs. 4. 3., and l-light infra-red identification Ole 
Brooders and els 1 ta 


on it label 


* SEND FOR CATALOG 4 parent plast hick 
* SOLD ONLY THRU, Cutting 
WHOLESALERS typ te The finished identi 


mounted on acetat 


900-910 W VAN BUREN STREET CHICAGO 7, ILLINOIS 


ay, 

THE CUSTOMER 

KEEPS COOL 


Renewable Fuses Keep Cool 


(DURING SAFE OVERLOAD) 


moval after typing 


FOR 
MODERN 
QUALITY 
FITTINGS 

Specify 


> 


@ No unnecessary blows' @ Longer tuse life! 
Vented tor coolness! Quick-change links! 
@ Satisfaction repeat business! 


MAIL COUPON TODAY 
PIERCE RENEWABLE FUSES, INC. Leicester, N Y 


L 
A 
N 
T 
| 
¢ 


Gentlemen 
Please send details on the Pierce active stock plan 


Include a ample fuse tor comparison with any other 


make 


} 

Nome 
i 


Company 
Address 

City State 


BOSTON MASSACHUSETTS 
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UNITS ARE RIGHT... 
GOOD SERVICE * GOOD PROFIT-Modern 
_ lighting for industrials... Forms. . Gardens el nductors 
Rural 200? 2800. 2804 up through 4/0 A.C.S.R now itl 
Reflectors — Yardlights — 2801-2805 Units ble t of cable th 
Meporproof Units Weatherproof Socket able for shipment ¢ 
Ovidoor Lights The wood ha 
; 
j tand 
1026 
\ 
vrit 
1314 
cal 
Weatnerproef ~ 
Geckots 
1214 
on 
ELECTRICAL COMPANY Labels are 
$30) 
7 
% 
= 
. 
- 
i) 
ae 
~ 
4 
i 
/ 
ig 176 


YOU CAN SELL 
THE 


Acme Electric 


LINE OF 
TRANSFORMERS 


PROFITABLY 


ACME ALSO BUILDS 


ORY TYPE 


Power Transformer 

Single phase th to 

tandard voltages ta ¢ 

lhree phase 9 KV A to 

standard voltages to 4166 
BUCK & BOOST TRANSFORMERS 
MACHINE TOOL CONTROL 

TRANSFORMERS 

STEP DOWN TRANSFORMERS 
VOLTAGE ADJUSTORS 
VOLTAGE STABILIZERS 


ACME ELECTRIC CORPORATION 


679 WATER STREET CUBA, NY 


Floats 


Hand Cleaner 
American Detergent Co., New York, 
N. Y. 


New waterless, liquid cream hand 
cleaner is said to remove many dif 
ficult stains and foreign matters trom 
the skin quickly and efficiently. In 
gredients include conditionin 
oils and lanolin, plus an antiseptic and 
healant Availabk nm numerous size 

cans and drums Mighty-Kleer 


he dispensed on the rom a 


metal disp. nser with mounti 


Electric Tractor 
Mercury Manufacturing Co., Chi- 
cago, TM, 


lug electri 
model lh maximu 
pull of 3.000 TI ind a no 


ha 


ouplin tra 
uspension 
rator and joads. 
ir driv ind two 
feature bull pril 
emi-cllipty 
il 
CKS and 


NOPP 


VOLTAGE TESTERS: 


~ 


NOPP 


PHASE SEQUENCE 
INDICATORS* 


KNOPP Inc 


4283 Holden St., Oakland 8. Calif. 
* Profitable to Stock and Sell 
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Get Big Profits From 
Right Wiring For 
Rough Industrial Jobs 


Liquatite is the machine t | gray vinyl 
plast« covered liquid-tite flexible conduit 
so widely used on rough industrial jobs to 

sure tight raceway that eliminate 


costly short purr its and down time 


ide profit 


Start « ashing in on this rea 


able industrial market today 


Liquatite flexible conduit sizes range fram 
%" to 4 Standard col is gray Other 


colors available on special order 


Counter d splays and « sales aides 
furnished 
Sold only through electrical wholesalers 
LIQUATITE SPECIAL 
= LIQUATITE comes in 
@ special pay - ovt 
A carton to eliminote 
knots and tangles 
and prevent imyury 
to 


Also Available On Non Beturnable REELS 
in Continuous Lengths 


ELECTRI-FLEX COMPANY 


bracket 
rs 
Eth 
- 
ot mph. It Ms driver's seat at 
rear to f litatl upling A 
: 
heel front st > 
; 
the 
ma f mors, W he ‘ 
w er ye want the extra profits ¥ Me. 
thar me from ve bility to supply 
yo tomers with the line of é ae 
t ost ‘ that meets the a 
of their applications 
As an Acme Flectric transfor: 
trit ryo n essf ompete 
business (up to KVA). You cas a 
rex stors, and buck and boost trans 
fort rm tor the correction of off 
standard voltage circuit 
Service dealers who have sold the | ae 
Acme Electric line of transformers 
for twent year contra 
they make money, and satisfy ches : 
customers. May we furnish more 
information? 
? 


JOB-ENGINEERED 
ELECTRICAL BOXES 


e Build and maintain 
Customer Satisfaction 


Increase Sales 
and Profits 


Job - engineered for 
quick, easy installa 
tions, BOSS boxes are 
code mMauge Stee I, 
smooth corners, with 
firm but easy knock 
outs Finished in dur 
ible gray baked en 
amel. Complete line 
from 414” x 5” x 3” 
to large as 
ed. Surface or flush 
mount, with hinged 
or screw-on covers 


FLANGED OR FLANGELESS 
WIREWAY WITH FITTINGS 


BOSS Wireway and 
Fittings are easily 
adapted for “close fit" 
jobs where space is at 
a premium, Available 
in a wide range of 
sizes. Flangeless wire 
way is equipped with 
screw shields to pro 
tect wire as it is drawn 
through. Elbows, cees, 
closing plates. Tele 
scoping fittings, nip 
ples, hangers these 
and other fittings are 
available in flanged 
wireway 

Better Buy BOSS . your all-in-one 
wireway. Sold through distributors 
source for quality electrical boxes and 
only. Write for catalog and complete 
information on the entire line 


THE HUENEFELD CO. 


Cincinnati 25, Ohie, USA 


SALES AIDS 


General Electric Co., Lamp div 
Cleveland, Ohio-—— Iwo booklets aimed 
at showing distributors how to build 
residential lighting fixture sales through 
improved displa and merchandising 
tactics have just been issued. The 24 
page booklet, “How to Display Resi 
dential 


ompl 


Lighting Fixtures resents 


plan for fixture 


iverage 
showroom, plus deluxe and compact 


version It presents a new horizontal 


vertical method of fixture di play 
answers many stock and showroom 
question Merchandising Residential 
Fixture inclucke a complete sales 


promotion plan for lghting fixture 


dealer present wiring and lighting 
recipe for ever room in a house 
Separate sections deal with sales train 
ing, fashion trends, inventory system 
Both booklets were prepared with the 
American Home 


cooperation ot the 
Lighting Institute 


Kaiser Aluminum & Chemical Sales, 
Inc., Chicago I! 
Distribution Circuit is a 15 
full color 16mm sound film that shows 
in detail the bast 
background on aluminum to aluminum 


Connector for 


minute 
technique ind 


and aluminum to copper connections 


A 
OAY KEEPS THe 
DOCTOR AWAY 


GETS - A - LITE GUARD and 
GUIDE Offers Quick, Easy 
Profits in New, Untouched 


Market 


Simply slip GETS-A-LITE GUARD 
AND GUIDE over the fixture, as illus 
trated 


Made of indestructible spring steel 
wire Nothing to break, get out of 
order or replace. Will last indefinitely 


Onee instead, GETS-A-LITE GUARD 
AND GUIDE is NEVER removed 


* Nothing to unlock, fuss with or lock, 
when changing lamps 


GETS-A-LITE GUARD AND GUIDE 
actually steers lamp into socket, en 
abling maintenance man to change 
lamp in 10 seconds 


Available for 40 watt and 100 watt 
fluorescent lamps 


GETS-A-LITE Company, Dept. EW-96 
3865 N. Milwaukee Ave, Chicago 41, Ii! 


FASTENERS 


REFRIGERATOR MEN... PLUMBERS 


{ 


POWERCRAFT 


STOCKS FOR IMMEDIATE 
SHIPMENT 
PRIMARY BUS SUPPORTS 


@ Contractors, Industrials, and Utilities rely on 
the accuracy of these Bus Supports to meet exact 
ing service conditions. Availabie for Indoor and 
Outdoor Service flat or pipe mounting. Conform 
to NEMA standard POWERCRAFT invites your 


inquiries on any special Bus Support requirement 
Other POWERCRAFT Product Indoor and 
Outdoor Di ecting Switches, Bus Clamps, Power 

< 


Pipe Frame Fittings for 144” 1. P. S 
Pipe, and Clamp Insulator Supports 
Send for new catalog 


PowercrAFI 
CORPORATION 


2215 De Kalb St. Phone 
St. Louis 4, Mo. Prospect 6-4532 
Since 1932 


Connector 


FOR ELECTRICIANS... 


EASY- DRIVE 


NEW “GRIP-TYPE” 


SNAPS ON 
Vom 
| . 


NEW HUMP 
Another FIRST For 


THIEL 


WILL NOT BREAK 
oul 


@ Essential for Electrical Men 
@ Greatest Improvement in 30 Years 


thee Wore Ther apie io 
Wire Thee ‘ 


THIEL TOOL & ENGINEER 


1417 NM MARKET ST 
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NG CO., INC. 


ST. LOUIS 6, MO 


e 
i ; 
2 
SLI P-ON GUAR / 
; 
PAT 268.235 6 
fasy-on 
STRAPS 
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Also p ents company's new 


necto Distributors are invited to hold 
grou nhowings of him for the 
Customers. Available through Kaiser 
Aluminum sales othices 


Wen Products, Inc.. 


colorful, three-way display board for 
the complete line of company's hand 
power tools is now availablk The 


board will accommodate one each of 


flour items—electronic soldering gun 
electric sander isher electric all 
purpose saw and new low-cost s-In 


power drill. It has tripod wooden legs 


tor floor displ 


easel for counter di 


play and can be hung on the wall 
Accommodate descriptive stuller on 


complete line of tools 
General Electric Large Lamp 
Dept Cleveland a we \ new 
Plan-It-Yours If izghting layout ki 
just released has Be. ck yned to he Ip 
distributor alesmen, electrical con 
tractors and other lighting men plan 
proper lighting for a small store. offic 
or factory. It makes possible the quick 
calculation of the number of fixture 
rearrangement of the lighting plan 
ind a final paste down of th plan 
Ihe kit contain raph paper ind 
hoard cutout of fixture ind ven il 


MIDWEST 
COVERAGE 


2323 W. 18TH STREET 
CHICAGO 8. ILL 


PRINTED PRESSURE SENSITIVE TAPE 
TELLS and SELLS 


Used extensively by Progressive Manu- 
facturers, their Representatives, and 
Distributors for MARKING, CODING, 
PRICING, LABELING, INSTRUC- 
TIONS, WARNINGS, and ADVER- 
TISING 

CHOICE of 8 TAPE COLORS; 4 INK 
COLORS 

Can be PERFORATED for fast and 
easy application 

SEND FOR LITERATURE 
INDUSTRIAL ADHESIVES Div 


MODERN MERCHANDISING 


Post Office Box 1004 Dept A 
Marion, indiana 


CLASSIFIED 


ADVERTISING 


SELLING OPPORTUNITIES 


SALES MANAGER 


Excellent opportunity to organize and direct sal 


department tor New England electrice manu 
facturer established ver New p fuct 
division formed requir young, energetic sal 
man, willing to travel and work with manufo 
turer's agents calling on t utilit 

Send complete resume and salary requirement 


Electrical engineering background desirable but 
not required 


Mr. H. B. Bassett, President 
ACME WIRE COMPANY 
1255 Dixwell Ave 


New Haven, Connecticut 


SELLING OPPORTUNITIES OFFERED 


Factory Agents Wanted for new low price expan 


Manufacturers’ Kepresentative santed to repre 


M 


SELLING OPPORTUNITIES WANTED 


New Florida agency has productive contacts for 


wh 

ranwe 

Aguressive salesman years experience calling 
on elect 

be & 


Aggressive, well-established Oklahoma 
Electrical firm desires to contact manu- 
facturers fo establish lines for the fol- 
lowing: 
Boxes 
Conduit 
Wire 
Write RA2204, Electrical Wholesaling 
520 N. Michigan Ave., Chicago 11, II! 
You will be contacted by member of 
our firm, 


“ROB B OT OPERATORS 
OPEN’ 


INDUSTRI 
& SPECIAL 
APPLIANCES. inc. 
704) ORCHARD - DEARBORN, MICHIGAN 


MANUFACTURERS 


You will receiwe better results from your 
Representative Wanted advertising’ if you 
will state in your copy what territory or ter 
ritories are available 
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LIGHTING 
SALESMAN 
WANTED 


New England Territory 


This is a rare opportunity for an 
experienced lighting salesman. The 
territory is now active and profit 
able our line is being specified 
and displayed the vast poten 
tial has yet to be tapped 

If you are looking for better than 
average income and association 
with a well-respected, full-line man 
ufacturer of incandescent and 
fluorescent lighting here's a 
chance to make your ability, know 
how and drive pay off in a BIG 
way. Good service and deliveries 

PLUS powerful promotional 
backing Send full details to 


Litecraft Manufacturing Corp. 


8B East 36th St.,. New York 16, N.Y 


MFR‘S REPRESENTATIVE 
WANTED 


Prominent manufacturer of hack 
saw blades and hole saws desires 
additional representation in the 
electrical wholesale trade. We have 
two outstanding items to offer with 
some choice territories open. Reply 
to 

R.W. 1646 Electrical Wholesaling 
330 W. 42nd St., New York 36, N.Y 


MANAGER FOR 
WHOLESALE SUPPLY DIVISION 


Of establiched electr fir w sther 
a relatively youne fa tare 
ore Now od ry 

arap y devel ei 
ne are progressive gina 

fen and hing for pie 

fler y ane eine 

a 

oly nie y te ‘ 

and t eae sat 


P.28637—Electrical Wholesaling 
Class Adv Dept. ? O Box 36.6 ¥ 


BUSINESS OPPORTUNITIES 
; 
3 
mediu ‘ en ide 
inf mation avout tient neg ' 
‘ 
or. of Products 
Truck-lood Dock Facilities 
ELECTRIC 
| 
| 
| 
| 
| 
| 
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M4 A NEW design from 
ARROW CONDUIT... 


‘Y-SLOT’ 


Fits All 4” Square Boxes 
... In ANY POSITION! 


Revolutionary 
Design Guarantees 


Bigger Time & Cost Savings! 


No more shifting box screws 
from inside to outside ear holes 
or visa versa. This new “Y- 
SLUI cover, an exclusive 
ARROW design, hooks the 


screws in either location. Thus, 


for vertical or horizontal outlet 
positions, covers can be put on in 
seconds! 


With “Y¥-Slot’ Cover, box 
srews do not have ow be 
moved 


Same screw holes 
for horizontal position ») 


All ARROW 4” square, 
single device covers are now 


available with “Y-Slot” design 
Send for complete data 


Same screw holes 
for vertical position 


Ask for PREE Wall Chart 
ox Guide tor Max 
No. of Conductors Plus 
Latest Catalog 


129 30th STREET, BROOKLYN 32, N.Y. 


Sales Representatives & *Warehouse Stocks 
BALTIMORE, MD. * CHARLOTTE, WC. * *CHICAGO, 
TLL, * “CINCINNATI, OHIO * *HANSAS CITY, MO. « 
DALLAS, TEX, * "LOS ANGELES, CALIF, “MIAMI, 
FLA. MEW YORK, WY. CENTRE, 
WASS. *PHILADELPHIA, PA. ROCHESTER, WY. 
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ADVERTISERS’ INDEX 


Abolite Lig. Div., Jones Metal 


Products Co., The 144 
Acme Eleetrie Corp. 177 
Adalet Mig. Co., The 175 
Advance Transformer Co. 126, 127 
All-Steel Equipment, Ine. 133 
Allen Co., Ine., L. B. 
Alumi 1 Co. of America 160 
American Blower Corp. 34 
Amplex Corp. 151 
Amprobe, A Division of Pyramid 

Instrument Corp. 135 
Anaconda Wire & Cable Co. 548 
Appleton Eleetrie Co. Second Cover 
Arro Expansion Bolt Co. 112 
Arrow Conduit & Fittings Corp. 180 
Arrow Fastener Co., Ine. 174 


Arrow-Hlart & Hegeman Co. 162, 163 
Atlantic Conduit & Fittings Co. 176 


Atlas Electrie Products Co. 118 
Atomic Engineering Corp. 138 
Auth Eleetrie Co., Ine. 30 
Bell Eleetrie Co. 148 
Berko Electric Mig. Corp. 172 
Blackburn Corp., Jasper 141 
Blackhawk Industries 155 
Kriegel Method Tool Co. 102, 103 
BullDog Electric Prod. Co. 17 


Bussmann Mig. Co. Fourth Cover 
Carol Cable Co., Div. of the 


Crescent Co., Ine. 115 
Certified Ballast Migrs«. 121 
Champion DeArment Tool Co. 108 
Cirele F Mig. Co. 113 
Clark Controller Co. 107 


Columbia Cable & Electric Corp. 27 
Conduit Nipple Mig. Co., Div. of 


Pittsburgh Nipple Works, Ine. 174 
Conduit Pipe Products Co. % 
Cornish Wire Co., Ine. 55 
Crescent Ins. Wire & Cable Co, 15 
Cuther-Hammer Ine. 62 
Diamond Wire & Cable Co. 154 
bagle Eleetrie Mig. Co., Ine. 167 
Keonomy Fuse & Mig Co. 


28, 29, th 


Co., Ine. 
Electrical Construction & 


Maintenance 168, 169 
Llectrical Fittings Corp. 119 
Co. 177 


Emerson Electric Mig. Co., The 136 
Wire Paranite 


Wire & Cable Corp. 149 
Plastics Co, 105 
bederal Pacific Electric Co. 

35, 36 37 
Fostoria Pressed Steel ¢ orp. 170 
Fullman Mig. Co. 114 
Furnas Eleetrie Co, 150 
Gedney Electric Co. 14 
Gem Eleetrie Mig. Co., Ine. 174 
General Cable Corp. 18 
General Electric Co. 

Apparatus Sales Div. 97 

Cireuit Protective Deviee Dept. 81 

Lamp Div. 26, 50, 11l, 117 

Specialty Lamp Div. 143 
Cet»A-Lite Co, 178 
Globe Lighting Products, Ine. 54 
Guth Co.. The Edwin F. 23 
Hazard Insulated Wire Works OA 
Henderson-Hazel Corp. 2 
Hevi Duty Electric Co. 175 
Hexecel Products Ine. 100 
Huenefeld Co., The 178 
Iivkon Mig. Co. 173 
Ideal Industries, Ine. 60 
Ideal-Simplet Fittings Ine. 137 
Ilsco Corp. 124 
Imperial Lighting Products Co, 125 
International Register Co, 122 
Cireuit Breaker Co., Small 

Air Cire, Breaker Div. 2, 25 
Jackson Electrical Co. 176 
Jenkins Bros. 145 
Jones Metal Products The iv 


Katolight Corp. 175 
Kennecott Copper Corp. 4%, #49 
Keystone Mig. Co. 146 
Killark Electric Mig. Co. 10 
Knopp Ine. 177 
Knox Porcelain Corp. 171 
Lint Electric Sales, Ine. 179 


Electrically 
38, 39, 40, 


Live Better. . 


Marcus Transformer Co., Ine. 166 
Midwest Electric Mfg. Co. 6 
Miller Co., The 56, 57 
Minerallace Electric Co. 172 
Modern Merchandising, In- 

dustrial Adhesives Div. 179 
Moe Light, Ine. 19 
Monarch Electric Corp. 152 
Mulberry Metal Products Ine. 170 
Multi Electric Mig. Ine. 132 
National Electric Products 64 
National Price Service 2 
Okonite Co., The 94 
Paranite Wire & Cable Corp. 

Div. Exsex Wire Corp. 149 
Vass & Seymour, Ine. 109 
Phelps Dodge Copper Products 

Corp. 12 
Pierce Renewable Fuses, Ine. 176 


Plymouth Rubber Co., Ine. 
Cover 


Porcelain Vroducts, Ine. 116 
Powereraft) Corp. 17% 
Pyle-National Co.. The 
Quadrangle Mig. Co. 
Quaker Rubber Div., H. kh. 

Porter Co., Ine. 129 
Rawlplug Co., Ine. The 12% 
Remeon, A Division of Pyramid 

Instrument Corp. 51 
Revere Electric Mig. Co. 165 
Ridge Tool Co., The 158 
RLM Standard Institute Ine. 
Rodale Mig. Co. Ine. 157 
Rome Cable Corp. 20, 21 
Royal Electric Co., The 
Russell & Stoll Co., Ine. 173 
Sangamo Electric Co. 131 
Slater Electric & Mig. Co. 164 
Spang Chalfant (Div. of the 

National Supply Co.) 16 
Square D Company 
Stonco Electric Products Co. 156 
Sunbeam Lighting Co. 33 
Sylvania Eleetric Products Ine. 139 
Phiel Tool & Engineering Co. 178 
Thomas & Betts Co., The 22 
Pipe Threading Machine 

The 110 
Trade-Wind Motorfans, Ine. 59 
Iriangle Conduit & Cable Co, 12. 13 
Mfg. Corp. 120 
Union Insulating Co. 123 
United States Rubber Co. 
Universal Clay Prod. Co., The 130 
Universal Mig. Corp. 147 
Universal Metal Hose Co. 173 
Lticea Drop Forge & Tool Corp. 142 


Victor Ventilator Div.. (The 


Philip Carey Mfg. Co.) 52, 33 
Virden Co., John ©. M4. «645 
Wadsworth Electric Mig. Co.. 

Ine... The 172 
Weaver Co., J. A. 7 
Western Insulated Wire Co. 134 
Wheelock Signals 166 
Williams Products Co., H. 153 
Wincharger Corp. 159 
Wiremold Co., The lol 
Woodhead Co., Daniel 3 
Xcelite, Ine. 170 
Youngstown Sheet & Tube Co. 32 

CLA IFIED Al ERTISIN 
SELLING OPPORTUNITII 


ELECTRICAL WHOLESALING—September, 1956 
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found in all 


the best splices” 


fa pe the world 


RUBBER COMPANY, INC. 


SINCE 1896 


CANTON, MASSACHUS 


— 
recognized wholesalers 
\ 
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“Solenoids were Burning up and Starting Fires — 
until we changed to Fusetron Fuses.” 


“A, fire in our weaving room 
is just about the gravest 
danger we can face. If it isn’t 
checked immediately, it can 
uickly spread throughout 
the room. 


“You can imagine our con- 
cern with fires started by 
solenoids burning up in heavy 
lint locations. With 500 looms 
in use in three weaving rooms, 
we didn’t know where to 
expect the next fire. 


“We had to find safer 
solenoid protection than we 
were getting from one-time 
ordinary fuses. We decided to 


try Fusetron dual-element 
fuses and installed them in 
the summer of 1954. 


“It was a big relief when 
Fusetron fuses turned out to 
be the answer. I'll knock on 
wood, but we haven't had a 
fire since we installed them. 


“In addition, this move to 
Fusetron fuses also cut pro- 
duction costs. We eliminated 
needless down-periods and we 
no longer have to repair or re- 
place burned-out solenoids.”’ 


9. W. Sanders 


Chief Electrician (Division of Simmons Co.) 
Rosemary Mig. Co. Roanoke Rapids, N.C 


(OUST WORTHY mamet 
AL PROTECTION 


One burned out solenoid... one FOR LOADS ABOVE 600 AND UP Play Sate! euscsnasene 
| lost motor .. . one needless shutdown . . . TO 5000 AMPS. — install FUSETRON 
DON T one destroyed switch or panel... may — USE BUSS Hi-Cap FUSES! 9 dual-element Fuses ‘Div. of McGrew 
vi iH cost you far more than replacing every When coordinated with Fusetron ond BUSS Hi-Cop Electric Co.) 
RISK LOSSES! ordinary fuse with Fusetron dvyal- fuses they will not open chead att Fuses throughout University ot 
element Fuses. of the fuse necrest fault. = entire Electrical — 
Write for bulletin Fis. Write for bulletin HCS. System! St. Lovie 7, Me. 


PROTECTING SOLENOIDS MAY BE A NEW IDEA 
TO YOUR CUSTOMERS — 
if so, it can mean NEW FUSE SALES FOR YOU 


Probably a lot of your customers will Mr. Sanders not only climinated damage 


he surprised to know that solenoids can to solenoids but in addition he cut produc 


osts Dy rec OV 
be protected against burnout. m costs by reducing costly downtime 


The chances are that many of your 

They just never realized that an inex- customers will be interested in having the 
pensive device like a FUSETRON dual- experiences of Mr. Sanders called to their 
clement fuse when properly installed can attention, 


be used to protect solenoids, coils or trans- and when you do this you put your- 
self in a mighty fine position to pick up a 
profitable order for FUSETRON Fuses 


But facts are facts as you can see from so why not try it. 


BUSSMANN MFG. CO., St. Louis 7, Mo. 


Division McGraw Electric Company 


formers. 


the experience of Chief Electrician, J. W. 


Sanders of Rosemary Mfg. Co 


ANOTHER 
OUTSTANDING 
DEVELOPMENT 

BY THE MAKERS OF 


BUSS FUSES _ 


FOR INSTALLATION THROUGHOUT THE ENTIRE ELECTRICAL SYSTEM 


USES 
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